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Summary  

Work: 19+ years of experience in Consultative ICT solution selling, as a ‘rain maker’ in all the areas of ICT value chain .
Experience: Etisalat –Sales Manager ( Current); Country Manager at Novell, Dubai; Account Manager at HCL, India; OHI ,Oman; 

Academics: BE-Bachelor Of Engineering; MBA (ICFAI Business School) & Advanced Diploma in Finance; (Currently pursuing Cloud computing certifications)
Core Competencies: 
Handling complex ICT solution sales, Enterprise IT Solutions, Cloud computing, Data Center Solutions , Infrastructure managed services, IT outsourcing, onsite/offshore model, Application Development and maintenance, and Packaged & Bespoke solutions, building strategic alliances , engaging with C-Levels, hunting for new logos and marquee deals etc. 

______________________________________________________________________
WORK EXPERIENCE:

1) ETISALAT –Emirates Telecom Corporation, UAE
Designation: Sales Manager, Enterprise Business Solutions.
Duration: Jan 2008 till date.

Profile : 
-Responsible for managing large enterprise accounts to maximize  revenue by offering  Etisalat’s  ICT solutions in Cloud computing,  Managed services , Data center services, ,Mobility applications etc.
-Also handle the role of Internal Champion/SPOC for ICT solutions for the entire Enterprise division 

-Cisco relationship manager 

2) Novell.

Designation:  Country Manager-Sales
Duration: Feb 2007 till January 2008.

Profile: as Country Manager (Sales), I was responsible for-
*  strategic account management , sales and Business development of Novell’s software solutions ( Zen works- NMS , Single Sign On, Identity &Access Management solution ,Sentinel -SIEM /Security solution for Monitoring and reporting ) in strategic accounts in Banking ,Financial services and other named accounts through direct engagement .

* Managing the channel partners’ ecosystem.

3) Oman Holding International-IITC, Oman.
      Designation: Sr A/C Manager 

            Duration: Dec 2004 till Jan 2007
Profile:
·  I was responsible for managing strategic accounts and generating business in the areas of IT infrastructure ( hardware, networking, security ), SI deals, Oracle Technology , Oracle Applications ( EBS) , Consulting, Onsite/offshore models, ODC’s , Outsourcing , AMS , Oracle Managed services etc.
· Worked extensively on Outsourcing deals for Banks in collaboration with Indian Partner (Wipro & Tech Mahindra).
· For the Banking vertical, I have worked on prospecting & selling various Business Applications, IT Solutions & services (Wealth management, Integrated Risk Mgt’, AML, Core Banking applications related consultancy, Portal solution, Single Sign On, ITIL-ITSM etc). 
· Responsible for selling Oracle e-business suite -Oracle Financials, CRM, HRMS in key accounts (named accounts).

· Have been successful in generating business from outsourcing deals. 
· Have been successful in winning Share point portal 2003 based B2E Portal for a large bank and supervising the successful delivery and roll out. The next phase is a comprehensive Document Management System and a Knowledge Site for its Employees. 
· Successfully worked with some Banks for Core banking product selection & Program Mgt services through our SI Partner (Wipro). 
· The Central Bank Oman had stressed on the need of the managing Documents electronically. This necessitated the banks to implement a comprehensive Document Management System. I had initiated this and conducted paid POCs in the two largest Bank in Oman with File NET which would fructify into awarding the contract.
· Successfully worked with top two Banks of Oman to establish a comprehensive SMS Banking system. The system that has now been deployed has the capability to scale to enablement of WAP. 
· BS7799 security consulting & or upgrade to ISO27001 ,ISO 15000, 20000Certification , VA/PT services, 6 sigma quality initiatives, network stability ,security architecture audit services ,ITSM, CMMi  consulting services Etc.
· Handled the role of strategic alliances with partners –Wipro & Tech Mahindra.
· Have been successful in winning the IT Infrastructure Projects/deals( Hardware, networking, security, storage solutions)  from various ministries .

· Have been successful in closing the Microsoft EA with Enterprise accounts.

· Have been working on Datacenter & DR solution for enterprise customers.

Familiar with the following business areas in banking industry: 

1.
Treasury: FX/MM/Equities/FIS/Derivatives, Front-Middle-Back office & VAR

2.
Brokerage & Portfolio Management 

3.
Trade Finance 

4.
Retail lending: Loan Origination/ Loan Servicing / Delinquency Management

5.
ATM Switching, EMV Compliance, Card Management 

6.
Verified by VISA, Mobile based payments.

 7.
Asset Liability Management 

8.
Anti Money Laundering: KYC/Transaction Monitoring/Regulatory Reporting

9.
BASEL 2/3, Credit, Market, Operational Risk Management 

10.
Document Management 

11.
RTGS systems

4.HCL Infosystems 
Designation: Account Manager.           

Duration: 3 Yr 6 months (Mar 2001- Aug 2004)                

Highlights: 

1) Was responsible for managing key accounts to maximize business by selling range of I T products & solutions.
2) Successfully worked in System Integration projects positioning Microsoft, Oracle, Red hat, Citrix, Veritas, EMC, Quantum, SAP, HP, Sun microsystems, CA, Symantec & HCL’s solution stack in Banking and Govt’ verticals . 
3) Awarded Sales Excellence award consecutively in 2001& 2002 for the overall performance.

4) Have positioned many e governance solutions. 

5) Have successfully sold IT & security services (VA/PT, ITIL, BS 7799, Network consultancy services) for large enterprise accounts.

6) Successfully worked on IT managed services document management solution for Banks.

7) Proactively positioned Portal solution, Single Sign On solution, ITIL-ITSM, Wealth management, Integrated Risk Mgt’, AML for Banking vertical.

8) Successfully worked on the 1st open source application in a govt’ dept.

IT Certifications:

1) Novell Certified Sales Professional.

2) EMC certified Enterprise Sales Professional.

3) CITRIX Certified Sales Professional -CCSP.

4) Oracle Certified Enterprise & Data center Sales Professional.

5) HCL Certification for PC, Server, Storage & networking solutions.
6) Cloud computing (Pursuing currently)
5.COMPANY: indiamarkets.com ( IMO communications pvt ltd)
 Designation: Sales Manager
 Duration : Aug 2000 – Feb 01
 Job Profile:
Have successfully sold the web enabled e-commerce solutions for manufacturing industries to SME’s and large corporates . 

The e commerce solutions comprised of e-Buy solution & e sell solution.
  I successfully positioned the (web enabled) eBuy solution that will enable the integration of purchasing processes between the Company‘s facilities with its approved vendors through the Internet.
e-Sell solution:
   Positioned eSell solution which is a web enabled sales and distribution automation tool, linking the company to its business Partners and distributors.
Also successfully sold IT Solutions to integrate with Legacy Enterprise Systems:
 The solution offerings also included the integration between the eBuy and eSell solutions with the existing back-end ERP system. (This was enabled by a set of middle-layer JAVA programs that would establish the seamless connectivity between the two systems)

6.COMPANY: BHORUKA Industries Ltd.
· A joint venture with AIR GAS of USA.
Designation: Sales Executive.
Duration: June 1997 – July 2000
JOB PROFILE:
· Handling Institutional Sales to Major Accounts in 3 States.

· Managing dealer/channel relationship for the cryogenic products.

7. Micro Logic solutions.
Designation: Sales Executive.
Duration: June 1993 – Dec 1994

Responsible for the sales of software Applications & Hardware for SMB customers.

Academic Qualifications:

                 1997: MBA –Marketing & Finance 
                 ICFAI Business School,India
                 1994:BACHELOR OF ENGINEERING-BE-Mechanical Engg.
                 R.V.C.E, Bangalore
                 997: ADVANCED DIPLOMA IN FINANCE
                 ICFAI
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