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SAMEH 
Sameh.343367@2freemail.com
Profile

A self-motivated person who is able to simultaneously handle heavy workloads and tasks, Able to use own initiative and work as part of a team. An effective communicator at all levels within an organization and outside the organization. Good problem solving. Good presentation skills and have the ability to learn.

Education

Faculty of commerce accounting major  English  department  Alexandria university 2009







Experience


 march 2015           Auto markert group     

 presnt                     retail sales executive   
understands automobiles by studying characteristics, capabilities, and    features; comparing and contrasting competitive models; inspecting automobiles.
 Develops buyers by maintaining rapport with previous customers;     suggesting trade-ins; meeting prospects at community activities;establishing new business
Qualifies buyers by understanding buyer's requirements and interests; matching requirementsreviewing sales performance

Demonstrates automobiles by explaining characteristics, capabilities

Closes sales by overcoming objections; asking for sales; negotiating price
   july 2014                middle east logistics and consultant group (melc group)   

    feb 2015                Sales Executive
Responsible for securing new customers, and maintaining and developing existing accounts.

Identify potential customers and register opportunities in Orient

Regularly visit existing accounts 
El Tarek Automotive
april 2010                 Insurance Department official                    
 april 2011             Oversee Sales Management.

Perform official issuance, renewal, and follow-up of motor insurance.

Analyze market or delivery systems.

Assign work tasks to staff members based on their field of specialty.

Conduct market research
Conduct sales presentations

may 2011              Retail Sales Executive 
  jun 2014                Showing professionalism in applying sales process 
Meeting and greeting customers who come into the showroom.

Understand the customer's needs and price range.

Explain the brand, model, technology, car specs; and the safety systems.

Guide customers in the financing process of a car loan.

Negotiate the price with the customers and closing the deal.

I had the honor to be the top producer of the showroom

.
Dec. 2009           Alexandria united automotive  
March 2010     AUA( BMW dealer)
Training sales (Category of BMW brand - Communication scales )

Seek out new clients and develop clientele by networking to find new customers and generate lists of            prospective clients
SKILLS

Computer Skills:

Expertise MS Office Applications with a very good typing skill.:
Personal Details

· Nationality: Egyptian.

· Marital Status: single
· Military Status: Exempted

References

Original Certificates and References are available upon request.
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