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Profile Summary:

Efficient strong experience in Product Marketing Management / Sales Management, with exposure to major pharmaceutical industry segments through15 years of work experience, with deep knowledge of marketing and experience with its application in the real world all over 11 years of managerial experience, including a senior mid-level position.
Career Objective:

Obtain a senior Marketing position with reputable company that will enable me to display exceptional leadership, communication, time management, marketing and organizational skills.

Professional Experience: 
Regional Product Manager - Gulf
 Jamjoom Pharma 

February 2014 – Present (Dermatology Line– Gulf Region)

· Develop the marketing plans for Dermatology Strategic line and follow up its implementation.

· Increased total turnover by 54% growth within two year’s operations. 
· Best Strategic line achievement for consecutives two years among five strategic lines in Jamjoom Pharma Gulf international business.
· Achieved transaction completion rates of 112% closing 2016.
· The highest growth rate and best market share gain among strategic therapeutic markets for MAT November 2016. (D07A TOP CORTICOSTEROIDS PLAIN, D07B TOP CORTICOSTEROIDS COMBS, and J02A SYST ANTIFUNGAL AGENTS).
Diabetes and CVS Business Unit Product Manager:
 Al-Anadalous Medical Company: 

July 2011 – December 2013, Egypt
· Meeting the 2012 market share quota and forecast turn over.
· Achieving 8% market share during first year launch 2012 in the Defined Diabetes market.

(Ref. IMS data Year 2012)
· Achieving 14% market share during semester 1 2013 in the Defined Diabetes market.

(Ref. IMS data PIE Q2 2013)

Cardiovascular Product Manager:

Four-A Pharma Pharmaceutical Company    
Jan 2010 - Jan 2011, Egypt
· Meeting the 2010 quota and forecast turn over with 35 % growth rate versus 14.4 % growth rate among the Egyptian Pharmaceutical market.

(Ref. IMS data 2010).
· Effective Micro segmentation and positioning for SYMBIAN (nebivilol) & PLAVICARD (clopidogrel 75mg)   in the hypertension market and Antiplatelet market resulting in achieving the highest market share gain.

 (Ref.C07A0 BETA BLOCKING AGENT PLAIN IMS data 2010).
 (Ref.B01C2 ADP RECEP ANTAG PLAT INH IMS data 2010).
Egypt Otsuka Pharmaceutical Company 

 Jan 2005​​- December 2009 (Five Years)
Delta District Manager: Egypt Otsuka Pharmaceutical Company 
Jan 2007​​- December 2009

· Responsible for leading CVS (Pletaal) ,CNS ( Abilify) & GIT ( Mucosta) Delta teams

· Senior Acting as Sales Supervisor: Egypt Otsuka Pharmaceutical Co.

 June 2006​​—December 2006

Medical Representative: Egypt Otsuka Pharmaceutical Co.

  January 2005   ​​-- June 2006

Medical Representative:  Servier-Egypt Scientific Office

March 2004   ​​--December 2004
Medical Representative:  LACTO MISR Scientific Office 

June 2003   ​​-- February 2004
Personal information
· Marital status:           Married

· Nationality:
      Egyptian

Education

· B.SC , Egypt, Tanta University, 2001

· Faculty:    Pharmacy

· Grade:     Good

Post Graduate Studies:

· Master of Business Administration (MBA) in Marketing Management from Arab Academy Graduate School of Business (AAGSB) May 2010 with an Excellent graduation grade GPA (A) 
· Diploma in Sales Management and Marketing from Cambridge International college (Grade: Distinct) June 2007
Advanced Courses
	Advanced Strategic Marketing
	Innovara Business & Management Development 

December 2015

	Strategic Product Management
	Innovara Business & Management Development 

April 2014 

	Business writing skills
	B business L&D solutions

Jan 2017

	Certified Professional Trainer 
	(IBDL) International Business Driving License, 
JULY 2011.

	Basics of Pharmaceutical Marketing & Budgeting
	Progress For Training and Development 
Jan 2010

	How to Interview & Hire the Right People
	Workshop, December 2009 in Arab Academy Graduate School of Business ( AAGSB )

	Leadership Skills                                                     
	MERL for training and development      2006          

	Coaching Skills
	MERL for training and development      2006           


Profile Details

Product Manager and Strategist

· Dynamic and top performing marketing management with experience in sales management, public relations, staff management and marketing with high-caliber clients.
· Over seven years’ experience managing many pharmaceutical products lines marketing mixes resulting in significant growth in revenue and customers.
· Own the development of the product strategy and vision supported by internal and external analysis
· Define the product roadmap based on the strategy and vision; manage prioritization and trade-offs among customer experience, regions’ performance and operational support load
· Write complete and detail-oriented product requirements documents, ensuring clear communication of those requirements to the business, design, usability and development teams.
· Skilled manager with over 11 years' management experience in executing organizational objectives of employee recruitment, marketing, training and evaluation activities with remarkable success records.

· Work in full partnership with field force to ensure successful execution of the product’s strategy.
· Mature, strong leadership & sound organizational ability.



Areas of Expertise

· Knowledge of marketing management, strategic planning with strong focus on execution

· Multiple therapeutic segments’ marketing experience

· New product launch experience.
· Ability to multi-task and prioritize projects.

· Collaboration and cross-functional expertise and matrix management.
· Efficient analytical ability.
· Strong financial acumen.
· Interpersonal communication
· Effective mature Leadership.
· Problem solving and drive for results.
