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Career objectives 
To seek a responsible position in an esteemed organization and enhance my interpersonal and technical skills. I am confident to work with new technologies and want to give an exemplary of my abilities by keeping up to the expectations.

Professional Work Experience
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Designation: Deputy Store Head  (January 2015 –January 2017 
Company Profile:

ETHOS Watches Boutique is the largest and most trusted authorize retailer for Luxury watches.
Responsibilities:

Worked with Ethos Watch Boutique – India’s largest Luxury Swiss watch Boutique.
Experience of selling, promoting and handling luxury Swiss watch brand store and boutiques such as Omega, Longines, Tagheure, Rado, Breitilng, Cartier, Raymond Weil, Etc. I lead people with confidence and work along with them for achieving the Organizational goals.

· Performing Direct sales and closing the sale with the customers.

· Ensure that both own personal sales contribution and that of your team meet and exceed performance goals set.

· Demonstrates sales leadership by actively being on shop floor, and motivate the sales staff and keeping their enthusiasm levels high.
· Achieving sales budget on daily and monthly basis.
· Maintains store cash handling records and reports, includes opening and closing routines, making necessary bank deposits.
· Routinely reviews POS transactions, incoming/outgoing merchandise orders and inventory levels for accuracy; regularly prepares scheduled sales reports.
· Ensures store is visually appealing by working within company directives relating to store maintenance, product placement, decorating for special events/promotions, daily cleaning.

· Creating purchase orders, processing invoices for the consigned brands.
          



        **************
Designation: Senior Style Assosiate/ RUOSH  (Feb 2013- Dec 2014)

Company Profile:
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Created around a philosophy of celebrating style, RUOSH leads with design. Ruosh offer unique and personalized styling to suit the evolving sensibilities and needs of the stylish man, be it for work, a special occasion or a casual outing.

Offerings at RUOSH have been specifically designed around certain categories.
Responsibilities

· Good in handling multiple clients at a single time.

· Good professional knowledge.

· Managing retail sales at RUOSH store (exclusive store).

·  Ensuring stock availability as per the requirement at stores. 

· Ensure efficient handling of customers and maintaining high service standards.
· Maintaining the ambience of the store as per the company standards.
· Directed all activities required to achieve store sales, targets, goals.

· Proper process of inward & outward of stock.
· Maintains a Database of Potential Customers and initiates regular follow up.
· Managing the Inventory of the store.
                                                   **************
Designation: Senior Bussiness Development Executive /STRATAGEEKS (Jan 2012- Dec2012)
Company Profile:
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 Stratageeks is committed to delivering client goals by providing customized web and mobile based application development solutions.
Responsibilities:
· Prospect for potential new clients and turn this into increased business.
· Develop effective working relationships with customers through regular meetings and identify and obtain further sales and business development opportunities.

· Work with team to develop proposals that speaks to the client’s needs, concerns, and objectives
· Research and build relationships with new clients. 
· Submit weekly progress reports and ensure data is accurate.
· Forecast sales targets and ensure they are met by the team.

Designation: Sales Promoter/ SAMSUNG Laptops (2011)
Company Profile: 
· Recognize the needs of the consumer and provide detailed information to the consumer about the technical specifications of the computer hardware/software offered by the company.

· Advises customers on technical matters and recommends appropriate computer configurations.

· Generating business from existing customers and achieving profitability and increase sales growth.  
· Achieved 100% sales target in all quarters.
Educational Qualifications

· MBA (Marketing & Finance) from JNT University.

· B.Com computers Applications from Osmania University.
KEY SKILLS
· Very good knowledge in attending & converting the customers.
· Great business developer.
· Strict in following SOP guide lines.
· Good knowledge in perpetual inventory control system to reduce shrinkage. 
· Very good Team leading and motivating skills.
· Excellent knowledge in STORE OPERATIONS like opening, closing, stock Inward and outward.
· Excellent negotiating skills.
Technical Skills
· Microsoft Technologies: MS OFFICE.
· Operating systems
   :Windows 2000/2003/XP
· Retail billing packages: Retail pro-8, Wonder soft, Go-Global.
Personal Details

	Date of Birth
	20th May 1991

	Nationality
	Indian

	Marital Status
	Single

	Languages Known
	English, Hindi and Urdu
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