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       Omer 
Omer.350725@2freemail.com
· An expert Sales executive with proven expertise and notable 4 years career leading in sales.
· Strong experience in leading high-caliber sales teams. Strong customer advocacy, communication and cross-group collaboration skills. 

· Recognized for determination in achieving sales goals and exceeding targets.

 Skills
	· Active Listening 
· Leadership

· Managing contacts 
· Adaptability 
· Organized -  Detail Oriented

	· Self-Motivation
· Negotiation

· Staff development and Motivation
· Ability to multitask 
· Profit Maximization & Revenue Achievement

	· Team Player
· Handling Queries 
· Communication

· Relationship Building
· Time Management 


Professional Experience

Al Tabinda — Srinagar, India 

Senior Sales Executive

3rd March 2014-23rd Jan 2017
Key Roles:
· Manage daily sales activities and sales cycles.
· Responsible for the management of all the sales office functions which included training, supervising, motivating and monitoring team and individual sales performance.

· Provide customers with quotations.
· Negotiate the terms of an agreement and close sales
· Represent the organisation at trade exhibitions, events and demonstrations
· Identify product improvements or new products by remaining current on industry trends, market activities, and competitors.
· Record sales and send copies to the sales office.
· Preparing sales forecasts.
· Achieving revenue target and establishing, maintaining and expanding the customer base.
· Maintaining quality service by establishing and enforcing organization standards.
· Prepare and deliver appropriate presentations on products.
Vodafone — Srinagar, India 

Sales Executive
16th Jan 2013-22nd Feb 2014

Key Roles:

· Deliver sales target by executing the distribution strategy at the channel-partner level 
· Ensure availability of stock at retail level
· Sells products by establishing contact and developing relationships with prospects.
· Maintain relationships with clients by providing support, information, and guidance.
· Prepare reports by collecting, analyzing, and summarizing information.

· Maintain quality service by establishing and enforcing organization standards.
· Contribute to team effort by accomplishing related results as needed.
Education 
· Masters of Business Administration (MBA-HR/Marketing)      

· Bachelors in Business Administration (BBA)

Certifications and Trainings
· Six weeks training program of NSDC in collaboration with CII (Confederation of Indian Industry) for personality, skill and knowledge development.

· Certificate in information technology from NIIT 


Projects

· Project in J&K State, India on “Fast Food Industry In Kashmir (Opportunity and Barriers)”

· Project at Kirloskar Brothers in Mumbai on “Market position of Kirloskar Pumps with respect to its competitors”

· Marketing & Sales project in Labaika Trading


personal details

· Nationality: 


Indian

· Languages: 


English, Urdu and Kashmiri

· Marital Status: 
             Single

· Current location:

Dubai, U.A.E

