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Business Profile 
· Successful Sales and Marketing Professional with persuasive sales and customer service as forte and an ability to relate to people at various levels of business.

· Over 25 years’ experience in the field of sales and marketing
· Capable of handling multiple tasks simultaneously and achieving targets under pressure and tight deadlines.

· Excellent communication skills and an individual with a go-getter attitude.

· High achiever and   an enthusiastic team player.

Professional Experience
Rana Motors & Metal works Engg co Ltd, Ghana: Oct 2004 to the present
A 35 year old group with flagship brand of KIA MOTORS & GOODYEAR TIRES.

Automotive arm of Multifaceted group with business interest in distribution & Manufacturing with Aunnual turnover of USD 150M.
Job Profile

Sales Manager- Ashanti, Brong Ahafo & Northern Region (3 Regions)
Products Handled: Tires and Batteries.

Tires Brands: Goodyear, Kelly, Dunlop & major Chinese brands like Advance and Triangle.
Batteries Brands:  Rocket, King Power.
Accomplishments
· Successfully developed 3 regions by setting up a dealer, Institution and fleets networks.  Responsible for setting up an entire team  to cover required sales targets in the area with the team reporting  to me directly. 
· Responsible for setting up 2 Vulco outlets. Vulco is the premium network sponsored by Goodyear a leading tire manufacturer in the world and one of the first retail networks specialized on tires and quick fit services in the market.
·  Product Manager for Batteries: Responsible for setting a product vision & strategy. To analyze market and competitive conditions. Planning and ordering as per the market potential. Setting up yearly targets for sales team and monitoring on regular basis. 
· Have attended Sales training by Goodyear& Dunlop at Dubai & Durban. Also attended various service oriented trainings by Goodyear.
· Horizon Enterprise, Baroda, Gujarat: 1998 to 2004
Working as Business Manager- Sales and Marketing. Joined the Company in
1998 as Deputy Manager. Company is one of the biggest distributors of Car and Industrial Batteries, Lubricants for Exide, Panasonic, and Vision in the state.
Job Profile:
Setting up a territory management system to sell batteries in the state.

· Strategy planning and implementation, , market analysis, budget settings, cost controls, new business development in addition to heading  sales team of 10 executives.

· Responsible for Customer Service in terms  of after sales service, sales promotion in terms of sending mailers, organizing service camps, road shows, and various other types of campaigns.

· Successfully negotiated long term contracts with various Corporates (IOCL, IPCL, NTPC, Essar etc.)

Computrek Services Pvt Ltd: 1995 to 1998

·  Involved in marketing of Computer Hardware, Franchisee for Edit Computers (multimedia courses for students) from 1996 to 1998.

· Responsible for handling overall sales with a team of six executives.

· Negotiated long term sales and service contracts with various Corporates(CIDCO, INDAL, Specialty Gas, Lakshadweep Hospital, Lubrizol, Indian Oil Blending Ltd and many more) 

Global Enterprises (concern of Bhawan Automotive , Muscat)

· Worked as an Sales Executive from 1992 to 1996

· Was responsible for showroom sales of tyres& Automotive lubricants
· Was transferred to upcountry for sales on getting a Gulf driving licence.

· Constantly achieved targets.

Unitech (Dealers and franchisees for Telco spare parts)

· Worked as a sales executive from 1990 to 1992

· Joined as a trainee after graduation.

· Responsible for selling the company’s range of spare parts to retailers and also involved in Corporate Selling.

· Responsible for execution and dispatch of orders.

Education
Graduated in Commerce from Mumbai University- 1988

DOB: 6th December 1966.
