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 ________________________________________________________________________________

JOB PROFILE                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                                    Sales experience in FMCG–Food & Beverage Industry-Dairy & Juice, Bakery, Frozen Food, Biscuit, Non-food
KEY SKILLS 
Team Player, Innovative & Result Oriented, Strong Interpersonal & Selling Skills.
JOB ROLE 
Van Sales Team Handling, Operations, Area In-charge, Depot In-charge, Branch In-charge & Business Develop
_______________________________________________________________________________________________PROFESSIONAL EXPERIENCE –   SAUDI ARABIA
NADA DAIRY -   Al Othman Agri. Prod & Proc,Co., - DAIRY & JUICE (FRESH & UHT Products)                
 JOB POSITION – S/S, Area In-charge of Riyadh & Branch Control of Majmah & Rafha.
Role & Responsibility-   Handling the Area & Van Sales Operation, Sales Team, Executing the Branch Operations, Key Account Manage, Channel Manage, Controlling Daily Route plan.
HERY FOOD SERVICES CO., LTD  - BAKERY, FROZEN FOOD,  RUSK & MAMOUL, Products                                  

JOB POSITION: -- Sales Supervisor-Riyadh,  Area In-charge of Al-Qassim Province,                 Area In-charge of Eastern Province- Dammam. Al-Khobar, Jubail, Al-Hassa, Hafr Al-Batin.
Role & Responsibility-:  Handling Region, Area, Van Sales Operation, Maintaining the Assigned Area. Handling Van Sales Team & motivating the staffs to attain the daily sales targets and monthly targets given by NSM, Handling the Area and achieving the targets, Handling the customer queries & solving the issues regarding sales matters , Route Riding
WESTERN BAKERIES(Lusine) - Almarai subsidiary  –  BAKERY & MAMOUL Products.

       JOB POSITION: -  Depot In-charge - Tabuk,  Area In-charge – MECCA, JEDDAH.
Role & Responsibility-   Handling Van Sales Team, Depot Operation & Control the team of 15-20.
AL BABTAIN BISCUIT MFG & FOODSTUFF CO- BISCUIT, MACRONI, JELLY, CIGRETTES
JOB POSITION – Sales Supervisor – Hafr Al Batin, Naariyah, Al Khafji, Eastern Province

 Role & Responsibility – Handling Van Sales Team, Area, Business Development
KEY RESPONSIBILITIES  
· Handling Sales & Marketing functions of the entire assigned Area & Region, Branch.
· Providing Leadership & motivation to Sales team. Re-organizing sales set up, Re-work Route plans
· Manage Van Sales Operations & Maintain Morale of a Van Sales Team & Achieve Region Target.
· Achieve Sales Volume, Revenue & Profit, Customer Satisfaction, set the Right Target, Create enthusiasm, Develop Positive Attitude, Motivate the Sales Team at the Right time. Generate Sales of Company products in the region through a team of salesmen in order to achieve or exceed the annual sales targets.

· Conduct regular market visits to check route coverage, competitor activity & continuously search for new opportunities in order to increase sales in the region.

· Provide timely feedback regarding Sales, Performance, Brands, Competitors.

· Checking & Updating Product Mix of Fast & Slow moving items & communicating required actions of Near Expiry Products.

· Frequently Review the Sales priorities, planning & presentation of the Sales Team,
Ensure sales force are continuously aware of all stock, pricing & promotional issues.
· Maintain & Enhance the Distribution Network in order to maximize the Route efficiency & sales. 
· Expand business by increasing customer base & availability of all SKU’s for achieving business objective.

· Update knowledge & identify potential sales opportunities to maintain / increase the market share by constantly monitoring & assessing competitor’s activities.
· Assist Management team by closely monitoring sales collection in order to avoid financial loss. 
· Listing the Products in Key Accounts, additional SKU enter negotiating, Negotiating Contracts, Promotional Planning & Execution.

Associated with HYPER MARKETS like CARREFOUR, HYPER PANDA, OTHAIM, DANUBE, LULU, NESTO, EUROMARCHE, TAMIMI, AL SADHAN, BIN DAWOOD, AL RAYA, SARAWAT, etc. and have a very Good Understanding of the Systems & Procedures of  Serving & Maintaining Best Business Relations with these Hyper Markets.  Experience of Negotiating Primary & Secondary Contracts, Promotional fees, Listing New Products, New additional SKU enter negotiating, having interaction and maintaining good relation with the concern dept., managers.
Having Experience in Supervisory, handled Van Sales Team, Area, Depot & Branch Operation, focused on Key Account Manage, Retail Distribution, Modern Trade, Wholesale, Catering in Saudi Arabia.
PERSONAL DETAILS
Qualification           :      B.Sc., MBA – Marketing & Retail                        

Date of Birth           :      15th June 1967
Religion                  :        ISLAM

Marital Status         :      Married
DRIVING LICENSE -    Having Original GCC-Saudi Arabia Valid Car Driving License,
VISITED COUNTRIES -  OMAN-MUSCAT & DUBAI.
CERTIFICATE ATTEST-   MBA Certificates Attested by UAE Embassy, Qatar Embassy, 
MEA-India - Apostille for Oman,  Bangalore HRD.
