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About myself:

· Broad and open minded, objective oriented, attentive to details, looking deep into the nature of the issue; 

· Able to prioritize and focus on the core issues;

· Anticipating, seeking the solution using personal and common vision approach. I am able to work alone as well as in a group, leader;

· Capable to work under specific time and budget constraints;

·  Consider myself fully responsible for the work I do and result I achieve. Take a goal achievement as a personal objective and consider no excuses to myself and the subordinates;

· Decent entrepreneur, communicator and negotiator. I am eager to utilize my skills and experience in a relevant position. I am aspired to learn more and master new fields of knowledge and occupation;

·  I see no boundaries for the study and self-improvement as long as I move on. 
PERSONAL WORK HISTORY:

2011-2016

Sales representative /technical manager and supervisor at Misano Middle East (UAE, RAK). Sales, promotion/technical control and supervision of graphite electrodes/refractory material (steel making field).

Was responsible for the products’ sales, operation follow up and post sales service. In order to do that I had to constantly travel all over the Middle East (UAE, Qatar, Oman, Bahrain, Kuwait, KSA, Egypt, Jordan, Iran, Turkey), Asia (Thailand), CIS (Ukraine, Russia, Georgia), Africa (Libya, Morocco) and America (USA). Travelling occupied around 70 % of all working time.
The list of responsibilities:

Commercial duties:

· General market conditions observations and investigation;

· Checking and analyzing competitors’ profiles to improve the positioning ofthe company’s products;

· The products’ prices analyzing, comparing and setting;

· Budget planning for the production, purchases and sales;

· Preliminary sales forecasting;

· Commercial offers preparation;

· Regular meetings and negotiations with the existing and a new customers to expand the products sales and profile ;

· To maintain good and friendly relations with the existing customers and working hard to develop a new ones;

· To prepareand make presentations of the company and its products’ profile to a new customers;

Work experience out of UAE:
2010-2011

Sales man at DEKA watches shop in Kiev region (Ukraine). 

The list of responsibilities:

· Arrange the watches brand wise  with the reference to the shop internal requirements (merchandising); 

· Arranging the sales and promotions;

· Cash documentation;

· Successfully consulting and advising to the customers from greeting up to closing the deals;
· Analyzing the watches sales market and providing the sales forecast with the reference to the most popular brands and population purchase abilities;

· Analyzing and advising for the best sellers to plan the budget and arrange the store purchases;

· Keeping the sales room and all the facilities in the proper order.
2009-2010

Interpreter and site assistant during the glass cladding installation in Donetsk city (Ukraine).I was hired for the cooperation of Permasteelisa Co. (Italian glass cladding supplier and works supervisor) and subcontractor Stekloplast Co. (Ukrainian installer)

The list of responsibilities:

· To assist the supervising and installation teams in communication on site during the glass cladding installation process;

· To participate in the internal and external meetings between the cooperating companies management as an interpreter and translator;

· To prepare the translation of all the written paperwork regarding the technical aspects of the cladding installation, safety rules and regulations, administrative and legal issues etc.

2008-2009

Piraeus Bank – bank clerk, translator and interpreter (Donetsk, Ukraine).

The list of responsibilities:

· Bilingual written translation of all internal document;

· To make or translate bank reports in English for the bank shareholders (foreigners);

· To participating in the business meetings and negotiations, conferences as a translator and interpreter;

· Translate all the banking related documentations (admin, legal, technical etc.);

· To serve the bank customers to issue loans (personal and corporate).
EDUCATION
· 2008 – steel making training program (Illyich Iron and Steel Works);

· Master of foreign languages (English, Greek) – 2002 – 2007 (Mariupol State University of Humanities);

· 1991-2002 – comprehensive school;
PERSONAL DETAILS:

· Date of birth: December 14, 1984;
· Age: 32;
· Nationality: Ukrainian

· Current residence: Ras al Khaimah, UAE;
· Married;

· Languages spoken: Ukrainian and Russian, native speaker,

English, advanced, proficient, Greek, intermediate;
· Driving licenses: UAE Driving License (since 2012);
· Driving license: Ukrainian (since 2009);
· Private car.

