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PROFESSIONAL SUMMARY

I’m a confident and driven sales manager looking for an opportunity to take a step up in my career and lead a team to new levels of success. I enjoy the challenge of breaking new ground in business and I thrive on enabling my team to surpass sales targets. My ambition and enthusiasm have enabled me to represent some of the best-known products to national retailers. I am eager to use my experience and skills to build strong customer relationships for my employer’s brands and to progress within the business.
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PROFESSIONAL EXPERTISE

Wider knowledge in Sales Management of FMCG industry and +12years UAE Market Experience in Food Stuff, UHT Milk, Juices Tin Foods and Dairy industry and 08 years’ Experience in Pepsi Cola Pakistan.
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WORK AUTHORIZATION

Work Level
Management
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EDUCATION
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MBA (SALES AND MARKETING)




Aug.1994-March 1997

Institute of Business Administration (IBA)

Muzaffarabad University (Pakistan)

BACHELORS IN COMMERCE
(B.COM)

Hailey College of Commerce Punjab University Lahore




Sep.1990-March 1993

COMPUTER SKILLS : Microsoft Word , Excel
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PROFESSIONAL EXPERIENCE

Current Job: Sales Manager

Al Gharshob International General Trading Dubai (Sep.2015 –Present)

Company is dealing with Tin foods, Tuna Fish and leading brand Karak Tea of indain,company is handling all Major key Accounts like Union coops,Abudahbi coops,Sharjah coops Hyper panda Al Maya etc.
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DUTIES AND RESPONSIBILITIES

Daily basis meeting with sales team to review MTD performance, daily sales, collection, FOC reports, special assignments and updating further corporate news from parallel departments.

· Reporting to the Director Sales and responsible for submission of periodic reports & presenting of periodic performance.
· Execution of monthly corporate priority plan (i.e., policies, trainings, stock rotation and accomplishing given tasks / objectives with in stipulated time.
· Handling of Key Accounts, Whole Sale markets and responsible to achieve group wise / territory wise sales (volume & revenue) targets.
· Handling a team of Sales Executive’s & Merchandisers and conducting monthly meetings and training sessions to Sales & Merchandising Teams to increase productivity in daily operations and maintain merchandising standards of the company.


· Responsible to make display Agreement to increase product presence and review the outlet wise & agreement wise performance during agreement period to access the profitability.
· Planning & Implementation of Testing Campaigns & sales promotional activities
· Active participation in New Product Launching & Development, coverage, distribution and handling of price related issues (Increase & Decrease).
· Responsible to do sales forecast and Coordination with logistics department to maintain sufficient stock levels and monitoring of KA distribution network.
· Market visits with sales teams and guiding them to find market gaps & prospectus customer.
· Periodic Market visits to find out market gaps, evaluate numerical distribution.
· Conducting brainstorm sessions with sales & merchandising teams to identify problems & solutions.
· Responsible to ensure stable growth and attending of business meetings with different customers to review and improve their performance periodically.
· Attending business meeting with group customers to renew annual trade agreements.
· Managing of persistent MIS to track competitor’s moments, trends & Strategies.
· Planning market visits with principal companies and presenting product growth, marketing activities and maintaining healthy relationship with principals.
· Monitoring on market outstanding & maintaining as per policies of Finance Department.
· Handling additional responsibilities of new product market surveys, analyzing, interpreting the market data along with New Product Launching & Marketing Budget to the Top Management
Pink General Trading Dubai ( Khushi Group of companies) Sales Manager ( June 2015 –Nov.2016)

Company Dealing Local Market, Al Ras and export Market Distribution commodity products like Sugar , pulses ,Grains and Rice

Emad Trade House General Trading
DIP Dubai


Sales Manager
Jan 2013 –2015

Company Distributing Sugar, Rice and Sauces to all Major Key Accounts like, Carrefour, Spinney, Hyper Panda, Geant Union Co-op Sharjah Co-op and Choithram, I have knowledge of Modern Trade & Traditional Trade ,and also whole sales market ,B-class like Nesto Group,Safeer Group ,Manama Group Talal and Madina Group Controlling and Monitioring Sales Team up to 17 people, Sales supervisor, Sales Executive/pre sellers, Merchandiser and also interaction with van salesman knowledge of Dubai,Sharjah and Ajman Market, Launching new Products &Designing new Sales

Routes.

UNIKAI ( United Kaipara Dairies CO.( P.S.C )

Sales Supervisor
(July 2004 – December 2012)

As a sales supervisor in Dubai area and having 14 numbers of Sales force, monitoring A, B and C class customers and controlling van sales structure.

Wider Experience Of Al Ras Market & knowledge of Modern and Traditional Trade.

Experience in Pakistan

PEPSI COLA(Haidri Beverages Islamabd . (Pakistan)

Haidri Beverages (pvt) LTD. Is an authorized franchise of PEPSI COLA INTERNATIONAL located at Islamabad established in 1979 operating as a market leader with 29 SKU’s and 85% market share in north region.

Territory Development Officer (T.D.M)
Mar 1997-FEB. 2004


PERSONAL DATA

Nationality
Pakistani

	Date Of Birth
	15 Oct 1968


