Sabu 
Sabu.353748@2freemail.com 
PERSONAL SUMMARY

An ambitious, highly motivated and energetic with Administrative, Sales and Business development skills. Experience of managing sales in automotive manufacturing industries for OEM and Market products. Over 10 years sales, delivery management and business development experience. Working in competitive industries and successfully identifying, developing and managing new business opportunities.

CAREER HISTORY

DELIVERY & CUSTOMER CARE MANAGEMENT– PRICOL LTD April 2006 - present

Roles and Responsibility: OEM and Market Automotive Product Sales and Delivery management (Dispatches)

Sales and Delivery management activities for supplying Automotive Parts to OEM customer ( Customers: TATA Motors, Ashok Leland, Swaraj Mazda, Force motors).

Sales and Delivery management activities for supplying Gauges and Sensors for Industrial Segment customers ( Customers: Cummins India, Kirloskar Engines, Mahindra Heavy Engines, Greaves Cotton, ELGI Equipment’s, Lakshmi Machine Works)

My Job: Continuous follow up with customers for regular product requirement and for New RFQ Delivery Management Activity:

Creating orders for Dispatches – In SAP Production Software – Sales Division Getting goods receipt confirmation from Customer

Receivables – Payment and forms

Sales Activity:

Visiting customers for New RFQ

Being a part of CFT team for product Development Preparing Quotation and Proforma

Sample submission and finalizing the product for regular supplies

Preparing annual business plan according to the forecast and customer production plan
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SALES AND SERVICE- SILVERLINE AGENCIES

May 2000 – February 2006

Responsible for Sales and Service of UPS and Inverter Products in and around Coimbatore District.

Regular follow-ups face to face or over phone with existing dealer to know stock position to increase sales. Increasing Sales by expanding the number of dealer points, with reference and Cold calls.

Provided dealer and customers with competitive quotations. Involved in exhibition activities for product promotion.

Preparing quotation, invoicing and updating the sales data in system to monitor month on month sales. Attending Service calls to support customer on time to build dealer and customer confidence.

PROFESSIONAL EXPERIENCE

SAP (System Applications & Products).

Knowledge to work in SAP - Sales Division.

Sales Division activities like Creating Schedule agreement, Purchase Requesion, Purchase Order, Sales order, Delivery Creation, invoicing, Customer Code creation, Material Master updating.

Management

Creating delivery against schedule and stock.

Demand planning of Products against customer schedule.

Regular follow up with customer for Product schedule and Bills receivables.

Monitoring daily production of material and update the sales for produced product.

Responsible for monitoring sales levels and patterns on a weekly and monthly basis to identify and predict any potential problems.

Receiving new RFQ and Business Enquiry from customer and posting input to development team. Regular follow up with customer for receivables and forms.

KEY COMPETENCIES AND SKILLS

Sales

Business development

Delivery management – System Admin work

Key account management

ACADEMIC QUALIFICATIONS

	1996
	to 1999
	Nanjiah Lingammal Polytechnic

	
	
	Mettupalayam

	
	
	Diploma in Electronic and Communication Engineering

	1995
	to 1996
	Thambu Higher Secondary School

	
	
	Coimbatore

	
	
	Secondary School Leaving Certificate


	SKILLS
	

	Language
	

	
	English
	(To Read, Write, Speak and Understand)

	
	Tamil
	(To Read, Write, Speak and Understand)

	
	Malayalam
	(To Speak and Understand)

	
	Hindi
	(To Speak and Understand)


Computer Skills

Microsoft Office – Word, Excel & PowerPoint

Knowledge to work in SAP System Sales Division

