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	 Rafaqat
Rafaqat.354622@2freemail.com

	


Objective:

                                       Seeking for a challenging position by using my knowledge and good communication, and managing skills in a reputable organization, A self-motivated, ambitious and responsible company representative with experience of both sales and distribution, and the proven ability to meet and surpass sales target, now keen to move ahead in a challenging sales position
Skills:

                                   Customers Services, Risk Taking, Ability to work Efficiently and Effectively, Ability to Manage Business Planes, Creativity, Strong Communication Skills, Cross Cultural Communication, Commercial Awareness, Excellent Interpersonal Skills 
Employment:
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	I-Cell Telecom-Dubai,( DU Channel Partner)  02/04/2016 

	

	
	Position:   Sales Executive
Telecom Products, Outdoor Sales 
Responsibilities:  
· Contacting clients and setting up meetings, either within an office environment or in clients' homes or business premises.
· Conducting in-depth reviews of clients' financial circumstances, current provision and future aims.
· Analysing information and preparing plans best suited to individual clients' requirements.
· Researching the marketplace and providing clients with information on new and existing products and services.
· Assisting clients to make informed decisions.
· Searching information from various sources, including different service provider.
· Reviewing and responding to clients changing needs and financial circumstances.
· Promoting and selling products to meet given or negotiated sales targets.
· Negotiating with product suppliers for the best possible rates.
· Liaising with head office and services providers.
· Keeping up to date with financial products and legislation.
· Producing revenue reports.
· Contacting clients with news of new products or changes their existing services. 
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	United Bank Ltd Pakistan  (12/2012 – 07/2015)

Position:   Business Sales Consultant 

Multi Products, Outdoor Sales 

Responsibilities:  
· Dealing with credit cards
· Dealing with personal loans
· Dealing with auto loans
· Dealing with micro insurance 

· Opening of new accounts
· To provide excellent level of customer service and surpassing customer expectation at every opportunity.
· To maximize every selling opportunity to achieve individual sales target.  

· Understand the customers’ business to recommend the suitable product.
· Follow up with the customers to make new business and referrals. 

· Exploring new sales areas and ways to achieve targets
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	Coca Cola Pakistan (05/2003 – 06/2005)


	

	
	Position:   Sales/Marketing  Officer
Responsibilities:  
· Follow up with the customers to make new business and referrals. 

·  Maintain communication and service to the customer good.
· Develops new business prospects in specific geographic areas through cold calls
· Advising on forthcoming product developments and discussing special promotions
· Developing business relationships
· Works under general supervision; typically reports to a supervisor or manager
· Reviewing my own sales performance, aiming to meet the targets

	
	
	


Education:

2010 – 2012

MBA (Human Resource Management)
2007 – 2009

Bachelor (Bachelor of Arts) 
2005 – 2007

Intermediate (Faculty of Arts)
2001 – 2003

Matriculation (Science)
Personal Information:
References:

Available upon request
