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CAREER OBJECTIVE
To enhance my professional skills, business efficiencies and serve my organization in best possible way with sheer determination and commitment
PROFESSIONAL CAPABILITIES
· Dynamic, result-driven with over 6 years of experience in Sales/Marketing, Business Development, Competitive markets share expansion and customer relationship development. 
· Leverages finely-honed interpersonal and time management skills to successfully manage teams and increase profitability, achieving corporate goals and objectives. 
· Hands on experience in charting out strategies and contributing towards enhancing business volumes & growth and achieving profitability norms
· Adept in Sales Planning, Forecasting, Budgeting & Sales Training.
· Proficient in leading primary and secondary research efforts to provide key insights into the development of strategies.
KEY SKILLS
· Astute communicator and presenter, adept at establishing rewarding relationships to benefit business growth.
· Proficient with computer software & hardware applications. 

· Leadership skill, Negotiation skill, Vendor Relations skill, Communication skill, Interpersonal skill.
· Able to do various other duties as assigned. 

KEY STRENGTHS
· Creative

· Sales & Revenue Generation
· Business Development
· Account Management
· Customer Relations Development
· Market Research and Analysis
· Business Outreach Strategies
· Effective Presentation Skills
· Social Media analysis

· Analytical, Negotiation skill

· Planning strategies & Organizing

· Result Oriented

· Digital Media 

· Relationship Building & Management

· Developing Business Partners
· Performance Management                                                                            
WORK EXPERIENCE
Arabian international company for steel Structure (July’ 2010 to Present)
Marketing Analyst (Presently Working) reporting to General Manager Construction
· Generating sales leads
· Contacting potential customers & introducing company’s product & services to them.

· Exploring new market

· Planning and implementing marketing strategy

· Developing creative advertisement campaign and promotional literatures

· Selecting and canalizing advertisement campaign through various appropriate media
· Market research & Competitor market studies

· Delivering market research reports to the management
· Making recommendations to senior managers based upon research findings
· Delivering ongoing market analysis and assessment of competitors
· Evaluating competitor activity and developing appropriate responses
· Exploring different industry verticals with a view to business development
· Responsible for making new partners in the field of construction & erection.

· Identifying market opportunities, discovering key customer needs and feature sets to best address the opportunities
· Dealing with a diverse range of clients in the private and the public sector
· Analyze and produce reports on data provided by customers
· Responsible for helping in pre-qualifying the company for International projects
· Responsible for other duties as needed
Samsung Air-condition and Refrigeration works (Feb’ 2009 to March’ 2010) 
Marketing Executive was reporting to Marketing Manager
Sales, Business development and account management. Successfully expanded account base.
· Worked as the member of the Sales & Marketing team
· Supervised the Sales & Marketing budget and staff
· Achieved sales target on the regular basis

· Prepared Marketing Campaign & Advertisement
· Interacted with target customers for generating sales
· Maintained customer relationships, price negotiation and interacted with logistics for timely delivery of the Items

· Follow up with customers for payments
· Visited the regular customers for their feedback & planning future marketing strategy.
· Successfully retained customers/clients
A R B Engcon Projects Pvt. Ltd.  (June’ 2006 to July’ 2007)
Sr. Marketing Executive was reporting to Sales Manager
· Promoting sales and putting best effort to increase sales figure. 
· Generate business opportunities and closing the sales.
· Drafting proposals in response to queries related to product from partners in close association.

· Account manager for enterprise accounts. 
· Managed relationship with production supervisors and purchase Managers.

· In-depth understanding of production solutions and formulating technical proposal.

· Understanding customer’s production infrastructure and consulting the appropriate services solution
EDUCATION SUMMARY
Master of Business Administration (MBA),Hamdard University, New Delhi, India.
BSc (H), Statistics, Mathematics & Economics, Aligarh Muslim University (AMU), UP, India.

COMPUTER SKILL

· MAC – Adobe Illustrator, Photoshop, Corel Draw, MS office, Language packages

· Windows: 97 – XP, adobe Illustrator, Corel Draw, Page Maker, Front page, Ms Office, Photoshop, 

· LAN (MAC and IBM) DOS

· Knowledge of 2D animation 3D animation and Auto Cad (reading of drawings)
· SAS, SPSS

REFERENCE

· References and Transcripts will be provided upon request.
PERSONAL PARTICULARS
Marital Status
: 
Married
 Sex

: 
Male

Nationality
: 
Indian

I hereby certify that the above information is true and correct to the best of my knowledge & belief

