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	Objectives


To work in a growth oriented organization to employ the knowledge and skills acquired in my course of study and job. So as to contribute to the team effort to achieve group goals and at the same time endeavor to acquire and sophisticated skills as they come.

	Career Summary


· Innovative, dynamic and self-motivated, person having   Eight years of experience in the field of  Sales & Marketing. I am fully confident to take up any suitable challenging position in your esteemed organisation

· Sales Professional, Highly efficient, with broad based experience in sales consulting including, Product promotion, business development process and marketing

· Strong  desire to succeed with a willingness to go above and beyond to meet customer’s expectations and achieve  goals,

· Excellent customer service and organizational skills.

· Proficient in preparing strategies’ to demonstrate, promote and sell various products to customers.

· Effective networking expertise and excellent communication skills,

· Great attitude with a high-energy personality.
	Education Qualification


MBA from Sathyabama University, Tamil Nadu, India.
Specialisation       : Marketing and HR
B.Com from Muslim Art’s College affiliated to M.S University, Tamil Nadu, India.
	Work Experience


  Position: Sales Executive & Show Room In charge.

  Company: Al Aqili Group of Companies, Dubai, UAE.
    Period    :   November 2010 to Till Date

· Responsible to engender sales, and achievements of sales target for indoor & outdoor product line up.
· Maintaining relationship with existing customers through briefing them with regards to product range, and responding their queries.
· Responsible for the awareness of the client requirement, product, and technical problems.

· Responsible for the customer complain and then make sure that their requirements meet the budget.

· Listen to the customer complaints and then solve them by understanding needs of the clients.

· Coordinating with import department for updates in prices list and the product images.

· Processing customer orders through SAP.

· Creating new accounts to the existing database.
· Keep attach of Sales, Marketing and installation of the product.

· Following up on payments from the customers.

· Preparing proposal and Quotation for the client’s feedback appendages.

· Preparing the presentations of new product for the customers.

· Coordinating warehouse on the job status.

· Arranging timely dispatches and deliveries.

· Authorize to make decisions regarding daily sales operations.

· Reporting to the General Manager.
  Position   :  Sales Manager.
  Company:  Ceasefire Extinguisher Industry, India

  Period    :   May 2008 to June 2010
· Handled the team consists of 5 members.


· Guided the sales executives and conducted the training programs
· Motivated the team to achieve the targets.

· Analysed the market segmentation and convinced the dealers to get more business.

· Create the awareness about the products among the customers

· Maintaining the existing customers and creating new customers.

· Generating  leads from available sources

· Making calls to customers and fix the appointment with customers.

· Give the brief explanation about company and products.

· Making quotations of required products as per customer requirements.
· Give the demo in customer place after accepted the quotations by customer.
· Collecting the purchase order from customer and forward it to technical department.
  Position   : Sales Executive
  Company: Frontier knitters, India.

  Period     : June 2005 to May 2006
Job Responsibilities 

· Meet the existing dealers and collect the outstanding funds.

· Coordinate with production department as per customer order
· Have good aggressive direct marketing.

· Meet the customers at right time to generate the business
· Conducting event managements to sell the product.

· Building relationship with customers after the sales.

	Software Exposure


· Tally Accounting Software.

· MS-office

	Project Details


· I have done my major project on “SERVICES MARKETING ISSUES RELATED TO URBAN INFRA STRUCTURE” in Chennai Corporation. 
	Declaration


  I declare that the above furnished information’s are true to the best of my knowledge and belief of    myself and have written them. 

