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   Mubashir 

    B.Pharmacy.

      Email: Mubashir.355016@2freemail.com 
 ________________________________________________________________________________________________________                                                                                              

                                                                   SUMMARY
 An energetic sales professional with good communication and organizational skills, possessing sound decision-making and problem-solving qualities. I am seeking to move my career further in a challenging environment, putting in a role which would drive me to deliver acquired skills & experience to-date, further enhancing them. I am keen to learn from exposure to new situations and adaptable to different environments, being self-motivated with the commitment to achieve results in a dynamic and revolving environment.

                                                         PROFESSIONAL EXPERIENCE

                                          7 YEARS PROFESSIONAL EXPERIENCE
[image: image2.png]T
p Q,o 44,

&

Vorg n\°
Nutritional Take Care



GLOBION INDIA (P) LTD.  (INDIA)                                    

 [Nov 2015-present] 
A leading biotechnological solution provider.
Designation: Sr.Executive (Sales and Marketing).

Responsibilities:

·  Launching company independently in new territory and sale of company products such as Medicines, Vaccines, and Bio security products.

·   Event tie ups, meetings and write up with presentations of  various products with doctors, nutrition consultants and para veterinarian for product promotion and sales.

·    Provide adequate product knowledge and technical details of the products to the probable clientele .
·   Team support with (Regional and Technical managers) to promote and establish product in territory for maximum company profits.

·  Achieve individual sale targets and inventory maintenance at distributor’s level.

·  Prepare sales and field reports in compliance with the company policies.

·  Regular follow up with existing clients and new customer line up.

_________________________________________________________________________________________________________
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POULTRY PHARMACEUTICALS. (INDIA)                                         

 [Dec2014-Oct 2015] 

A trading firm deals in medicines.

Designation: Astt. Manager
Responsibilities:

[Operations]
·  Manage sales with medical representatives of various pharmaceutical companies in the              distribution channel.

· Create database of existing and new clients and to manage in house sales of products.

· Manage inventory, procurement of material and products of various companies.

· Provide logistic support and handle the order of various pharmaceutical companies.

[Marketing support]

· Relationship built up and maintenance between Clients, nutrition consultants and company administration  at organizational levels

· Generating new leads for the organization to maximize the profitability.

[Technical support]

· Provide technical and laboratory services to the clients according to requirement irrespective of time and place gap.

__________________________________________________________________________________________
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NOVARTIS INDIA LTD.  (INDIA)                     

  [Feb2014-nov2014]
A multinational pharmaceutical company in health care.
Designation: Territory manager.

Responsibilities:

· Launching company with products in new territory such as Medicines (poultry) , Supplements, Growth promoters, etc.

· Generate sales and maintain existing sales target by proactive screening of the market.

· Provide product knowledge and technical data to the clients, consultants and doctors.

· Regular follow up and organizing meetings with the technicians, consultants and doctors.
· Work in coordination with regional managers and higher management of the company.

· Arrange mass promotion and seminars with technical and sales team of the company.

· Prepare database of clients, sales and other field related activities.

· Meet sales targets and co ordinate between key clients and organization. 

[image: image5.jpg]



OPTIMA LIFE SCIENCES (P) LTD.  (INDIA)                

  [Feb 2013-jan2014] 
A nutritional and bio security solution provider company in health industry.

Designation: Territory manager.(sales & marketing) 
Responsibilities:

· To introduce conceptual and innovative poultry health products in virgin territory by proactive screening of the market.

· To increase sales by actively marketing and reach deeper inside the territory by identifying new prospects and key clients in the assigned area.

· To make presentation and provide product knowledge of the products to the doctors, nutrition consultants, and key clients.

· To prepare sales and marketing plan for aggressive promotion, thereby increasing profitability of the company.

· Prepare sales, field activity and rolling sales plan in compliance with the policies of the organization. 

__________________________________________________________________________________________________________________
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AGRO PHARMA NUTRITION. (INDIA)                

 [Dec2011-Jan2013] 

An animal health and nutritional product manufacturing and marketing company.

Designation: Astt. Manager (sales and marketing)

Responsibilities:

· Generating opportunities through proactive screening of the market with an active role in sales process.

· Sales planning and development with successful implementation of strategic sales to expand market penetration, and achieve profitable growth for the organization.

· To manage and  co ordinate with sales team to achieve sales target thereby adding to the profitability of the organization.
· To train sales and marketing team regarding  various products and implementation of policies of the organization.
· To prepare budget, sales plan and other field reports in compliance with the company policies
[image: image7.jpg])

NOVARTIS



PROVIMI ANIMAL NUTRITION INDIA (p) LTD. PUNJAB (IND)    

[Feb 2009-Nov 2011]

A MNC serving in the field of animal health industry

Designation: Sr.Sales officer. 
Responsibilities:

· Create a customer base for the company and its products by exploring new territories.

· Promotion and marketing of products on grass root level  to generate sales which leads to maximize profitability of the company.

· Provide product and technical knowledge to the clients and to maintain healthy relationship with existing and new clients.

· Work in co -ordination with the area managers and technical teams of the company.

· Prepare sales and other field reports in compliance with the policies of the company.

_______________________________________________________________________________________________________________       

                                         SKILLS & ACHIEVEMENTS

· Operations, Marketing and Technical.
· Good understanding of pharmaceutical sciences, poultry sciences sales & marketing.
· Creative and enthusiastic with proven success in building and managing relationships with        management, peers and clients.
· Self-motivated, hard-working and goal-oriented with a high degree of flexibility, resourcefulness, commitment and optimism.
· Ability to work in a highly-networked matrix and virtual team environment.

· Ability to manage & prioritize varying needs to ensure best business results.
· Conflict management skills such as influencing and negotiation skills.
· Ability to work on computers MS office, windows.
· Attended various corporate and internal house technical, sales and personality development programs.
______________________________________________________________________________________

                                                           ACADEMIC CREDENTIALS

· B.PHARMACY from PUNJAB TECHNICAL UNIVERSITY JALLANDHAR -INDIA [YEAR 2013.]
· 12TH  from  JK-BOSE  SRINAGAR -INDIA  [YEAR 2002]
_______________________________________________________________________________                                   
                                                                            INTERESTS

· Travel to discover new places of interest new cultures , backgrounds and values

· Movies & Music.
_____________________________________________________________________________________

                                                                     PERSONAL DATA

· D.O.B :                                              19-02-1985

· Religion:                                           Islam.                                           

· Nationality:

               Indian

· Linguistic proficiency:

English, Urdu, Kashmiri, Punjabi (Write , speak  & Read )

· Visa status:                                      Visit visa.

_____________________________________________________________________________________

   References on request  

    Place: Dubai                                                                                                                     Mubashir 
