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	Personal information:
	

	                    First name & Surname:
	Sohail 

	                                Address:

	Telephone:

	E-mail:

	                   Born, Raised & Educated

	Date of birth:

	National:
Marital status:

Grad:

                                   Personal traits

	German
Married
Economics / MBA/ Commerce 
  Action Taker/Team Player/Results Oriented/Flexibility/Change Leader/Tenacity
  A Multilingual commercial representative with proven experience of commercially focused CRM,
  Trade finance, selection of  Shipment and material handling related to heavy industries  

  and expertise of UCP 600 rules of letter of credit, Technical tender documentation and  

  participation, forecasting based on export volume, sales optimization in order to capture cost  

  and sales balance and logistics coordinating using  different ERP software's.
  A min 5 years Experience within Banking in particular foreign exchange and credit environment, 
  specialized in industrial imp-/export projects handling, negotiations, Order management to  

  deliver on time supply and detail export  project planning, coordination and negotiations with  

  subcontractors, project execution, strategic sourcing for south Asian market with extensive  

  knowledge of supply chain for iron & steel making industry.
  Fluency in German, English and Urdu/Hindi with solid multicultural exposure.

	Desired Position:
	  Commercial, Procurement and Sales, Supply Chain 

	Education:
	

	May 2010
	Masters of Economics (Plus MBA) from The Schumpeter School of Business and Economics, University of Wuppertal, Germany

	Aug. 2002
	Masters of Commerce from The Faculty of Business Administration and Commerce, University of Karachi, Pakistan

	Dec. 1999
	Bachelor of Commerce from The Faculty of Business Administration and Commerce, University of Karachi, Pakistan

	Academic  Dissertations: 
	  Master Thesis: Sales guide for small and medium size enterprises (SMEs)
   - Optimization of Order Processing
 
Term Paper: Possibilities to the procedural determination of Greenfield Investment

Term Paper: Challenges and opportunities for economic development – South Asia

Term Paper: Legal and economic aspects of Outsourcing

   Project Work: Developing tendency in Software development - Open Source Software


	Language competence:
                          Mother  language 
 
	  German, English, Hindi/Urdu

	Foreign language(s)
	  French, Basic Arabic

	Self-assessment
	
	Understanding
	Speaking
	Writing

	European level
 
	
	Listening
	Reading
	Spoken interaction
	Spoken production
	

	Language(s)
	
	C2
	German, English
	C2
	German, English
	C2
	German, English
	C2
	German, English
	C2
	German, English

	Language
	
	B2
	French
	B2
	French
	B2
	French
	B2
	French
	B2
	French

	Work Experience: Company                                                       
                                              Working                               
                                 Tasks and Duties
                                                  Company

                                                  Worked
                                      Tasks and Duties
                                               Company

                                                     Worked
                                      Tasks and Duties
                                              Company

                                                     Worked
                                      Tasks and Duties
                                              Company

                                                     Worked
                                      Tasks and Duties
                                              Company

                                                     Worked
                                      Tasks and Duties

	THEO STEIL GmbH (Theo Steil Group) in Trier, Germany

Jan 2012 to date
 Working as assistant to head of sales in sales & export for ferrous scrap consultancy to iron, steel and  

 casting industries including consultancy to companies on export, logistics and material handling issues  

 pertaining to export projects planning, entails full involvement in all aspects of shipping and overseas  

 containers, from negotiation of Sales contract, Letter of Credit, to match packing specifications and  

 ultimate shipment of goods.

* Accomplishments: Identify and implement business analysis projects across the Firm. Development of   

 strategy relationship with customers and coordination with shipping companies, banks, customs, local 
 teams and other departments such as group lawyers, corporate and project finance, financial advisory, 
 budget, control and consolidation etc.
 Responsible for gathering, assembling and analyzing sales data to generate performance reports, 
 identifying problems and developing recommendations which support commercial strategies, planning and

 operations
*Job satisfaction: Contributing my best to the export/sales department, dealing the customers with my
 personal skills and experience to make active business.
 *Reporting: Responsibility and sincerity to handle all my tasks to Group of directors.
ITRITEC GmbH in Frankfurt am Main, Germany
October 2010 to October 2011

Worked as a Sales & Procurement officer.
*Responsibilities: project management, purchasing and logistics planning for complete industrial 
 complexes, including national and international supplier research and development, definition and review 
 of technical specifications, price and contract negotiations with suppliers, sub-contractors, processing with 
 shipments and organizing inspections independently.                                                                                                     
* Accomplishments: Defined and set up international project management and purchasing activities for 
 steel and cement production. Achieved savings by improvement of purchasing prices in the range of 8% of 
 project volume and contributed to margin improvement.

*Team Achievement: Total annual purchasing volume of approximately 40 Mio EURO in team and 
 contributed my best.

*Embargoes, sanctions and EU Trade restrictions against  ITRITEC GmbH caused reason for leaving job.
Kreditwerk Hypotheken Management GmbH

Jan 2009 to July 2010
Worked at the Credit Department as a Student Trainee in Essen, Germany
  Care of securities, care of data and processing in the SAP R/3

  Repayment scheduling, standardized correspondence
  Day to day processing of Credit transactions

  Enrolling and reporting of address changes, securities and memoranda
  Issuing statements, Certificates and assisting credit workers 

Wilhelm Buller GmbH & Co. KG

June 2008 to Jan 2009
Worked in Sales / Marketing Department as a Student Trainee in Duisburg
  Preparation of market investigation, market and price analysis and business presentations

  Preparation of inquiries, offers and pre-calculation

  Assistance in the areas of Customer Acquisition/ canvassing for new business

  Data management: Updating Internet, Posting, internet research and administrative work

Norgren GmbH

October 2006 to Feb. 2007
Worked in Human Resource Department as an Intern in Alpen, Germany
  Payroll for temporary workers and processing of working hours system
  Adjusting Shift schedule and editing and processing of Employees’ attendance report 
  Entry variable pay components variable remuneration
  Processing of vacation sick leave schedules, updating records and proofreading Documents for
   offensive messages, layer plan corrections, Care of the tribe data, report data and administrative work
Trust Bank Limited (Incorporated with Kenya)

June 98 to June 2000
Worked in Foreign Exchange Department as a Officer in Karachi Pakistan

  Made payment of Inward Remittance and Export Bills

  Preparation of vouchers for Treasury, Import and Export Department

  "Export" Form verification and monthly coding

  Sale of Travellers Checks and scrutinize the related documents

  Preparation statements in accordance to state Bank of Pakistan’s regulation

  Preparation of statements for Internal Audit and External Auditors and balancing FDBC & FBP Books

  Preparation of monthly Foreign Exchange Returns and handling of rebate claims
  Issuance of foreign demand draft and Other clerical  Works as assigned by the manager



	
	

	Additional Credentials:

Computer skills and competences:

Operating system

Language

Application software’s

                      Extracurricular activities:
	  MS Office 2013 Certification
  Letter of Credit, International Cash Management, Commerzbank AG 2013

  Steel recycling and manufacturing 2012

  French Conversation: Sprachlehrinstitut Bergische University of Wuppertal, 2010

  D.S.H (German language examinations for the University admission) 2004
  Test Of English as a Foreign Language: Education Testing Service - U.S.A, 2003
  N1, N2, N3 (French Qualifications): Alliance Française de Karachi, 2002

  Zertifikat Deutsch als Fremdsprache: Goethe Institut, 2001

  Microsoft Certified Professional: Microsoft Certification and skills Assessment, 2000

  Dos, Windows All Versions, Open Source Software
  Visual Basic. VBA. Access

  MS-Office, Open Source Office, Lotus, PIBAS (Pioneers International Banking Application

  System), TARIS, LOHN01(Zeiterfassung ), Amadeus, ABAS, SAP R/3, Recys
  Represented a leading university magazine AUDIMAX for students and  organizing 

  related activities at the Ruhr University of Bochum, Germany



	
	  Member of International Student Team (I.S.T.) at the Bergische University of  

  Wuppertal, Germany, which provides support and guidance to new comers 

  and foreign students



	
	

	
	

	Hobbies:
	  Guitar playing, Billiard, Hockey, Money market

	
	

	
	  Holding transferable German driving license into UAE driving
  from 04.04. to 17.04.17 I ve planed to visit Dubai and available to come in for a conversation
  References and Certificates will be furnished upon request



	
	


� This Thesis describes the current sales & marketing situation in SMEs. It represents production processing of an Automobile parts producer & supplier company by graphical description method (IDEF0), a step by step modeling & an integration review. It analyses the customer inquiries and optimizes the orders. The result of the departmental specific activities has been described as a guide
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