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	SALES  & BUSINESS DEVELOPMENT PROFESSIONAL

	“Sales professional having 9 years of GCC experience after the initial 7 years Indian experience in Sales and Business generation seeks a challenging management position in reputed organization to use gained expertise, contacts, and industry knowledge.   
	Result-driven professional with exceptional Sales and key account management performance. Highly experienced in front and middle level sales and business generation from new Projects and trading sector. Able to develop and maintain good contacts with existing and new clients  in order to get continuous business arises from their regular requirement thus delivering outstanding sales results compared to the target.

	STRENGTHS

	· Multilevel exp.in selling Cables and other products under pressure.
· Developing strategy to gain more market share considering competition.

· Have good knowledge about MEP market in UAE and Oman.
· Business capturing power on new projects and leads, having good achievement record. 
· Power to bring / win product approvals with minimum effort.
· Power to negotiate and close deals independently..  

· Good communication skill & strong Negotiator. 
· Knows English , Hindi,Kannada and Malayalam.

	
	

	EMPLOYMENT HISTORY
· Marketing Specialist  at Oman Aluminium Processing Industry LLC, Sohar,Oman – 
Oct-2014 to May-2016

APIL is part of Oman Cable Industry and the manufacturer of High quality Aluminium Conductors, used in Power transmission sector and Cable industry.
The grade of Marketing specialist was that of Asst. Sales manager.

The clientele includes major EPC and MEP Contractors from GCC countries mainly as well as from India and diff.parts of the world apart from regular orders from Cable industries and Govt.utilities (tenders).

During the tenure widened reach through new accounts on Trading segment, resulted in more market share.
Reporting to – Head(Commercial) 
Reason of leaving – Resignation - personnel reasons (Visa cancellation – May 1, 2016).
·  Asst. Sales Manager at Haji Commercial Company, Dubai.
HCC, Dubai is the regional office  HCC,Bahrain,authorized suppliers of brands like Ducab, Interplast PVC conduit and trunking systems, Orbik lighting systems,Osram brand lightings fittings etc. whereas the clients included MEP and General Contractors and  sold to Projects and traders in Dubai as well as Abudhabi.
Reporting to GM (Sales).

Area handled - Dubai & Abudhabi.
· Sales Officer at Saudi Cable Company, Dubai, United Arab Emirates.
SCC, Dubai is the UAE sales office of SCC, Jeddah, who is the manufacturer of complete range of HV, Medium and LV power cables. SCC Dubai office controls the sales of Cables to UAE and Oman. 
Customers included major MEP/General/Infra. contractors.
Reporting to –GM (Sales)

Area handled – UAE.
EMPLOYMENT HISTORY - INDIA
· Asst.Zonal Manager – Sales at SEAL(Sevana Electrical Appliances Pvt.Ltd) ,Cochin, India
SEAL is an ISO 9001 Company based at Cochin, is the manufacturer of wide range of Ele. Equipments and semi automatic process machineries used in most of the industries.
During the tenure handled complete sales and business development in 3 states of India which included appointing and supporting Dealers and sales force, Target fixation and promotions,Monitor Dealer activities to ensure their adherence to company policy etc etc.

Reporting to GM-Sales

Area handled - Kerala, Karnataka and Maharashtra.
· Sales Officer at Sevana Electrical Appliances Pvt. Ltd, Cochin, India.
· Supervisor apprentice at Apollo Tyres , Cochin, India.

	Responsibilities handled-Last
· Overall responsibility and accountability of sales starting from processing enquiry.
· Marketing and exploring the possibilities of business generation/requirements of major clients in power & constr. sector regularly. 
· Maintain market position by locating, developing, defining, and closing business relationships-Trading.
· Giving excellent service to the existing clients as well as Selecting new projects, Qualify project /requirements, Develop strong relation with client-consultant and contractor for lead generation, preparation and submission of Commercial and Technical offer, Negotiation and Closure of deal, Processing Order, Monitoring Invoicing-shipments&receivables,Intervene when required. 

· Monitoring commercial offers and team members on the adherence of pricing.
· Involvement in pricing strategy-long term after updating and approval from management through MIS on premium, adherence to the budgeted and quarter targets ,preparing pricelist (based on the agreed premium with management) and circulation to concerned.

· Monitoring the upcoming projects, tenders in the market, help the team members on participation.

· Organizing business meeting with Key & New Customers in coordination with senior management.
· Develop market intelligence, competition info. and find pro-active measures to protect high net worth clients.
· Budgeting, Preparation and control on quarter and monthly Forecast in line with the given budget, and needed action thereafter in line with company policy.
· Analyze the performance of projects in hand and monitor order flow.

	· Follow-up of invoices & receivables and provide monthly collection plan by co-ordinating accounts dept.
· Establishing and promoting long-term customer relationship through facilitating all pre-sale and post-sale customer communication, support and services.

· Tapped new markets-market intelligence to promote products & services with active participation in promotional campaigns.
· Take care of virtually any issue which may not have been defined to belong elsewhere.

Other works handled…..
· Keeping an active database of MEP/EPC/GENERAL and INFRA Contractors and Projects scenario.

· Appointing and retaining Traders/distributor.

· Ensuring the distributor efficient and effective support for market coverage.

· Achievement and monitor progress of Distributor target and business.
· Ensuring the distributor business in proper and correct execution of sales,discount and trading terms as per company policy.
· Project - Contractor complaint handling through site visits and MOM by co-coordinating other departments.

· Arrangement for FAT & Release of MTC-Material Test Certificates in time to customers.

· Prepare & submit MIS Reports to Management on market/competitor activities.
USP

·  Negotiation skills, Good contacts with major General & MEP contractors in Oman and UAE. 
AREAS OF EXPERTISE
· Business generation from new projects and direct sales.
· Presentation, submission of commercial and technical offers, Closure of deals. 
· Participation in International exhibitions like MEE(Middle east Electricity Exhibition)
· Market intelligence.

· Competitor analysis and MIS.
· Develop and keep sales records, follow up on orders and deliveries.

· Preserve awareness of trends and issues in the industry and on how they could affect sales.

EDUCATION

· B.B.A – Marketing  - Sikkim Manipal University, India -  Grade A
(Bachelor of Business Administration)
· A.M.I.E SEC.A – Institution of Engineers (India)

(Associate Membership –Part A)
· D.E.E -  State Board of Tech. Education – Grade A
(Diploma in Ele. Engg.)
IT SKILLS

Proficient with MS Office Suite, e-mail applications, internet surfing and web research.
PERSONAL DETAILS

Date of Birth

: 14.03.1972

Nationality

: Indian

Sex

: Male

Marital Status

: Married

Visa Status

: Visit Visa
Languages 

: English, Hindi and Malayalam
Driving License         : Have UAE and Indian Driving License.
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