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E-mail:
  : famakinwa.357824@2freemail.com 
NATIONALITY 
:  Nigeria
DATE OF BIRTH :
   :9th March 1988
LANGUAGES SPOKEN
  :   English & Yoruba

VISA TYPE   : Résident Visa

CAREER OBJECTIVE
To work in a reputable organization both national and international where organization objectivesare well defined, advertising, marketing and sales are practiced to international standards and my abilities and skills are efficiently utilized and fostered.
PROFILE

I am a dynamic, versatile unassuming young man of charisma and skills who believes knowledge is inexhaustible, and therefore willing to learn and improve at all times. I am highly receptive to new ideas and endowed with technical know-how, problemsolving abilities, marketing strategies and an experience communicator with great interpersonal skills and a great team player.
 PHILOSOPHY 

Integrity, Discipline, Diligent and Determination
EDUCATIONALQUALIFICATIONS
· B.Tech. – LadokeAkintola University of Technology, Ogbomoso Oyo State, Nigeria

· Diploma in computer Engineering and Maintenance 

· SSCE - Nigeria Certificate of  Secondary Education

· Nigeria Certificate of  Primary Education

PROFESSIONALEXPERIENCE
Years of working                            2015-2016

Position held                                   Sales Merchandiser (In Carrefour Markets)
Company name                              Glory Horizons TRD LLC Dubai UAE

Duties and Responsibilities:

· Customer sales representative.
· Process and follow up on all orders as necessary

· Receiving delivery and making display of items received 

· Stock taking quarterly at the store and warehouse

· Communicate with sales manager regarding sales issues and objectives
· Support the team with support for trade shows and special events as necessary
· Monitoring slow sellers and ensuring that best sellers are meet their full potential

· Accessing and analyzing sales information

· Deciding which products should be stocked for each type and size of store

Years of working 


2014-2015
Position held



SALES REPRESENTATIVE
Company Name


MULTICHOICE NIGERIA LTD, Onireke Ibadan Oyo State

Duties and Responsibilities:  
	

	

	·  Present and sell company products and services to current and potential clients.

	

	· Prepare action plans and schedules to identify specific targets and to project the number of contacts to be made.
· Follow up on new leads and referrals resulting from field activity. 

· Identify sales prospects and contact these and other accounts as assigned. 

· Prepare presentations, proposals and sales contracts. 

· Develop and maintain sales materials and current product knowledge. 

· Establish and maintain current client and potential client relationships. 

· Prepare paperwork to activate and maintain contract services. 

· Manage account services through quality checks and other follow-up. 

· Identify and resolve client concerns. 

· Prepare a variety of status reports, including activity, closings, follow-up, and adherence to goals. 

· Coordinate company staff to accomplish the work required to close sales. 

· Develop and implement special sales activities to reduce stock. 

· Activation and Subscription of decoders

	

	.

	

	

	

	


ADDITIONAL SKILLS
· Confident, dynamic, fast learner able to adapt to any environment.

· Team player - able to relate with different people regardless of their diverse cultural background.

· Hardworking and go getter.

· Good communication skill both social and professional levels.
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