   Kenesk 

Kenesk.358483@2freemail.com
General Management professional with hands on experience across key functions of the business: Sales, Operations, Marketing.
           Summary
Specialties: Sales Team Management, Channel Management, Strategy planning, Contract Negotiations, Customer Service, Goal setting & measurement, Mentoring & Staffing.
Educational background

Bachelor of Engineering (Hons.) –Computer Science, August 2008
BIRLA INSTITUTE OF TECHNOLOGY AND SCIENCE, Pilani Dubai Campus.

12th grade – Maths, Physics, Chemistry and Biology, August 2004

SHARJAH INDIAN SCHOOL, Sharjah, UAE.

Work Experience
Dubai LEADING TECHNOLOGIES, DUBAI, U.A.E
A service oriented IT firm offering solutions in Customized Software Developments, Proximity Technologies and Security & Surveillance Solutions.
Designation: Business Development Executive [January 2016 ~ Present]

       Responsibilities
· Managed entire sales cycle from Lead generation, Requirement assessment, Solution proposal, Project execution, Budget compliance and Handover.

· Mapped customer profile through need assessment which also became the basis for developing company’s overall sales strategy.

· Modified company’s existing products for scalability and to cater to a larger group of customers.
· Identified cost effective methods to deliver solutions and improve order conversion.
· Developed sales dashboard to reflect pipeline and improve company’s forecast.
NEXUS computer systems, dubai, u.a.e
A service oriented IT firm offering solutions in hardware, data networking, services and business software development projects.

Designation: Project Sales & Team Lead [September 2011 ~ December 2015]

       Responsibilities

· Carried out regular visits to defined customers for presenting the products, solutions and services of the company.

· Finalized several orders and contracts within the specified framework of the company.

· Executed joint sales and marketing activities (workshops, presentations, product displays, etc.) with the Product Marketing team.

· Systematic follow up with new and existing customers and other activities with the sales and marketing department.

· Developed account strategies for various customer segments in order to achieve sales objectives.

· Operations Management

CEM business solutions, dic, dubai, uae
 

A service oriented firm offering business software and IT solutions.

Designation: Sales Engineer [August 2008 to August 2011] 

 Responsibilities

· Conducted seminars and presentations to prospects. 

· Carried out complete sales cycle from identifying prospects to closing business deals. 

· Prepared reports on competitor’s offerings and targeted client list.
Engineering internship
JAPAN emirates trading, sharjah, uae 
 

A trading company operating in the pharmaceutical and cosmetics industry.

Designation: Marketing trainee
Products handled include medicated cosmetics, health & beauty care.
      Responsibilities
· Prepared survey questionnaires to conduct market study.
· Regular field visits to collect doctor’s and pharmacist’s feedback on the product.

· Prepared competitor study reports.

· Prepared detailed sales analysis reports and recommendations to the management highlighting performance variation of products in various regions.

Personal details

Date of Birth: 

2nd May 1986
Visa Status:

Employement Visa
Nationality:
Indian

Gender:
Male
Marital Status:
Single

Languages:
Fluent in English, Hindi, and Malayalam. 

Additional notes: 
Valid UAE driving license.
