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358492@gulfjobseekers.com
Position:   Sales Executive
Career Profile: 
                Achieving organizational objectives by working on strengths with the help of resources available, positive thinking, work with the team to have a healthy environment in the organization & grow along with the organization which leads to success.
Summary of Skills: 

· More than 9 years of professional experience in selling medical products like medicine and life saving vaccine
· Extensive knowledge of complex medical terms and procedures 

· Good time management and organizational skills 

· Skilled in developing trust and build good rapport with customers 

· Excellent command over written and verbal communication 

· Good convincing and negotiation skill 

· Familiar with major computer applications like MS Word, PowerPoint, Excel and the Internet 
· Flexibility, result-oriented with good sales skills 

Educational Qualification: 
· MBA From IIBM Year 2010
· Done graduation in Pharmacy from Rajiv Gandhi University of Health Science,Karnataka, India in the year 2007 .
Career Achievements: 

· Developed various sales approach by analyzing data of new products
· Never miss single incentive 

· Successfully promoted and sold medicines and drugs 
· Achieved sales target and led to the tremendous growth of the organization 
Professional Experience: 

MSD Pharmaceuticals Pvt.Ltd., Patna HQ. INDIA
Oct  2010 to till date (Six Year)
Senior Therapy Manager
· Responsible for selling and marketing of pharmaceutical product ( Life Saving vaccine) , health care products and supplies 

· Performs one-on-one meetings with pharmacist, doctors, and nurses 

· Monitors the supply of drugs as well as inform doctors, pharmacist and nurses of the forthcoming changes 

· Introduces new products of the organization 

· Visits hospitals to meet with doctors to persuade them to purchase the products 

· Compiles data on requirement and supplies products required by customers 
DRL Pharmaceuticals Pvt.Ltd., Gulbarga HQ. INDIA.
2008 to 2010 (2 Years)
 Scientific Business Officer
· Arranges appointments with medical professionals like doctors and pharmacists to spread awareness about the drugs and medicines of the organization 

· Maintains good relationship with nurses and doctors as well as develops contacts with people in the medical world 

· Educates the advantages of drugs of the organization to doctors and other medical professionals 

· Organize conferences and studies data to describe new products and develop sales approach 

· Maintains up to date knowledge on latest development in the field of medicine 

· Sells medical products and performs other tasks as required 

Glenmark Pharmaceutical Ltd., Gulbarga HQ. INDIA.
2007 to 2008 (1 year)
Field Sales Officer
· Achieving of targets and help for company growth and contribution.
· Regular followup with Pharmcists for making availability of stocks and make plan for liquidation.
· Educates the advantages of drugs of the organization to doctors and other medical professionals 

· Organize conferences and studies data to describe new products and develop sales approach 

· Maintains up to date knowledge on latest development in the field of medicine 

Honors: 
· Received MD club award in the year of 2014  for top perfomance and achieving sales target in MSD Pharmaceuticals Pvt.Ltd.,
· Never miss quarterly and product incentive since 2007 to 2017

· No 1 H.Q in FY 2014 – 2015 and 2015-2016 

· Recognizes as highest PCPM contributor for launched product

Current Salary    :  52000 INR
Expected Salary :  Negotiable
Notice period      :  Immediately 
Personal Details:

Date of Birth      :           13/11/1981.,

Marital Status    :           Married.,

Nationality         :           Indian.,
Visa                  :            Valid upto 17th Apr 2017
