                                                                         Sachin 
Sachin.359690@2freemail.com
                                     Sales representative & Sales Supervisor

           Objective:

· To work for achieving the Company's Objective and goal, Which benefits me in shaping my career by getting and sharing the experience and also further equip myself with better knowledge in the Organization , I work for.
              Key Skills

· Dedicated and determined individual. 

· Good in planning and executing.

·  Win -win attitude.

·  Trainer, Leadership qualities. 

· Good in communication - Arabic, English & Hindi

· Client Relationship Management. 

              Experience
· Overall Thirteen Years of Experience in FMCG in Saudi Arabia.

· 2003-2004 Worked in UTT Logistics for Almarai for a period of one year in Riyadh.

· 2004- 2008 -Worked as Salesman in Almarai.

· 2008- 2011 - Worked as Key Accts Salesman in Almarai.

· 2011-2014 Working as Sales Representative (Pre-seller) Key Accounts Almarai.

· 2015 -2016 Working as Sales Supervisor in Al Othman Group Nada Dairy Company Al Khobar Dammam.

              Work Experience --Sales supervisor/Nada Dairy.

·  Responsible of distributing Nada products in Al Khobar Dammam city.            

· Assessing, developing and following up my sales team (5 sales representatives) on a daily basis, through my permanent presence in the market.

· Following up daily sales' reports.

· Preparing and editing the weekly forecasting plan by ABACUS System.

·  Developing Territory Management by adding new customers and arranging visits sequence to create new routes in the Dammam City.

· Daily, weekly, and monthly analysis of performance KPI’s versus plans and targets.

· On job coaching and training for sales team members.

· Analyzing sales and customers’ coverage, distribution and wastage by using SAS.

· Deeply involved in primary sales operations from the warehouse to at the level of customers in direct selling by sales team.

· Improving NADA’s availability and visibility at all sales channels.

· Building long term Business relationship with customers.

· Injecting sales’ materials (coolers, stands, etc).



                                                                                                                                                                                                                    Work Experience --Pre Seller / Key Accounts Salesman/ Almarai.
· Achieving the Company Objectives and Sales parameter in the given area.

· Ensuring 100% stock availability and 100% Target achievement in terms of Volume and Margin in the assigned Route.

· 100% Distribution, Crate Collection, Vehicle Hygiene.

· Cordial relations with all internal and external Customers.

· Having good knowledge of the locations of all Supermarket's in Riyadh.

· Co-coordinating with the Merchandisers on display of products in the Supermarkets. 

· Maintaining freshness of the product and making stock rotation if required.

· Excelled and received appreciation for maintaining Fresh appeal/product availability and controlling the wastage far below which was previous company’s objective.

              Qualifications

· Secondary School - Board of Examinations, Kerala State. 

            Computer Skills

· Operating system   : Window 98/Me/XP.
· Package                  : Ms.Office.

· Very Well Versed in Computer, Internet browsing.

              Personal Data

· Nationality - Indian

· Languages Known - Arabic, English, Hindi and  Malayalam

· Valid Saudi driving license 

· Marital Status - Married 

· Dependants - Wife and One kid.
