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	Statement of Purpose


Having managed Sales and now I am looking for a career in managing the business and with a
vision to move onto a leading role in the management function.

	Professional Experience


1. Charram Ventures. May 2015 – Jan 2017.

Designation
       : Manager - Sales

Area 

       : Chennai  

Key Responsibility     : Sales
	Professional Exposure
	· Selling and promoting projects signed by Charram

· Exclusive marketing promotion

· Marketing Plans

	Highlights
	· Identify potential Clients 

· Focus on Client relationship 

· Coordinating For Banking requirements

· Ensure customer Satisfaction

· Handling Direct sales team




2. Green Tree Homes And Ventures Pvt Ltd. August 2012 – March 2015.           

Designation
       : Manager - Sales

Area 

       : Chennai  

Key Responsibility     : Sales
	Professional Exposure
	· Selling Projects proposed by Green Tree
· Growth in Real Estate Business
· Construction patterns 

	Highlights
	· Identify, Manage And Develop Existing Clients 

· Focus on Client relationship 

· Coordinating For Banking requirements
· Ensure customer Satisfaction
· Handling Direct sales and Channel sales




3. Autoflex – July - 09 –Aug - 12           

Designation
       : Project Head

Area 

       : Chennai  

Key Responsibility     : Project Satisfaction
	Professional Exposure
	· Meeting various customers’ requirements.

· Promoting a Individual Demand
· Manpower Handling 
· Handling After Sales Service

· Responsible for revenue growth 
· Leading, managing and coordinating all marketing, business development and promotional activities for the company
· To implement programs and strategies to increase the retention of customers 
· for all brands. 


	Highlights
	· Identify, Manage And Develop Existing Clients 

· Prepare Customer Requirement Proposal For Restoration  

· Connivance Clint For Restoration    

· Coordinating For Parts
·  Ensure Less Repeat Complaint



4. Transcars– June - 08 – June 09          

Mercedes Benz Dealership (June -08- June -09)
Designation
       : CBU Head

Area 

       : Chennai  

Key Responsibility     : Post sales satisfaction
	Professional Exposure
	· Meeting HNI customers.

· Promoting a Status Symbol Product

· Manpower Training & Development

· Handling After Sales Service

· Responsible for revenue growth 

	Highlights
	· Identify, Manage And Develop Existing Clients 

· Prepare Customer Requirement Proposal 
· Monitoring and Reviewing Market Potentials. 
· To Manage Database System To Ensure Data Accuracy   
· Ensure Smooth Transition Of  business.



5. ACT INDIA – May 03 – June 08
Mitsubishi Dealership (May 03 till June -08)
Designation
       : Business Head
Area 

       : Chennai  

Key Responsibility     : Post sales satisfaction
	Professional Exposure
	· Improving customer satisfaction 
· Promotional Activity & Market Development

· Manpower Training & Development

· Handling After Sales Service

· Responsible for revenue growth 


	Highlights
	· Increased profit by 51% 
· Rated as the best performer of the year from 04-05.
· Achieved 100% target set by company
· Maintaining  MTTR standards as set by the manufacturer 

· Reduction in repeat job

· Develop Business Plans And New Strategies To Achieve Objective

· Manage Customer Relationship Program Including development And Training
· Ensure Inventory as per Market requirement.




	6. Manipal Automobiles Pvt (April ’01 – April ‘03)


TATA Motors Dealership (April ’01 – April ‘03)

Designation
       : Assistant Manager – Sales 

Area 

       : Chennai  

Key Responsibility     : Sales of TATA Passenger Cars 

	Professional Exposure
	· Promotional Activity & Market Development

· Handled 4 member team 

	Highlights
	· Increased sales from 30 to 50 Nos per month in 4 months.

· Achieved 104% of annual team targets


7. Manipal Auto Finance (August‘00 – March ‘01)
Designation
       : Sales Executive
Area 

       : Chennai 

Key Responsibility     : Selling Finance for car Buyers - 2 dealerships 

	Professional Exposure
	· Developing Dealer personal contact
· Finance  norms & Automobile trade

	Highlights
	· Constant business of Rs.13 lcs every month
· Handling two dealerships


8. R.P.G. Cellular Services  (July ‘98 – August ‘00)
Designation
       : Sales Executive

Area 

       : Chennai 

Key Responsibility     : Selling Mobile phone Services 

	Professional Exposure
	· Learnt to work in highly competitive environment 
· Interacting with a range of people in society.

	Highlights
	· Constant 15 Nos every month

· Generating own prospects 


	Personal Details


Date of Birth



:
29 April 1975
Strengths



:
Positive attitude, Communication 

Skills, Perseverance, Leadership

Hobbies / Interests                          :           Cricket, Driving, Car Racing
Languages Known


:
English, Hindi, Tamil, and Telugu
	Academic Background


                                                            :           B.B.A (Annamalai University)






: 
Diploma in Electronics & Communications







Datamatics – Chennai

