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PERSONAL SUMMARY

Seeking a challenging career that utilizes my skills in my area of competence and enriches my knowledge, and gives me a chance to be part of a team that contributes towards the growth of the organization, thereby yielding the twin benefits of job satisfaction and convenient professional growth.
● 
Strong interpersonal skills with exceptional convincing power
● 
Ability to sell products and services to clients while dealing competitive issues
● 
Excellent phone and computer skills
● 
Exceptional time management and organizational skills
● 
Proven ability to multi-task and think in an anticipatory way to be one step 
ahead of the process.

SYSTEMS KNOWLEDGE 

Active Fire detection and Active & Passive fire protection (firefighting & suppression and Fire rated panels), Fire & Gas system, Industrial sirens, Public Address & Voice Alarm (PAVA), Central Battery, HSSD (VESDA), IP CCTV, Access Control, Long range readers, SCN, Active switches, IP Intercom & Leak Detection systems,.

PRODUCTS KNOWLEDGE 

· Fire alarm system – Tyco Minerva, Simplex, Bosch, Notifier (Honeywell) 
· Industrial Fire & Gas Panel - H-S81-HS (Honeywell)
· Active Fire Protection system – Bristol, NAFFCO & Firex
· Passive Fire Protection – Siderise & Passifire
· Fire Suppression system –Bristol, Kidde, Siemens & AirFIRE

· Aspiration smoke detection system (VESDA) – Xtralis & FAAST

· PAVA system – Bosch, Bouyer & Honeywell D1, 

· IP CCTV system – Bosch, Axis, Pelco, EarthCam & Avigilon 
· Video Management System

· Information & Communication Technology 
· IP Intercom - Vingtor-Stentofon

· Access control system – Kantech, CEM and C.Cure Software House 

· Active switches – CISCO

· SCN – Belden

· Leak Detection system – TraceTek
· Over Temperature Warning System - JUMO

WORK EXPERIENCE

GENINT (General International Group), ABU DHABI 
Role: Business Development Manager
Oil & Gas and Major Commercial Key projects (April 2015 - Present)
Responsibilities:

· Increasing business both product sales & maintenance in Oil & Gas sector.

· Responsible for Oil & Gas registrations.

· Supporting Middle East market for Honeywell products. 
· Follow-up with the existing clients for the new requirements.

· Monitoring / Tracking the upcoming projects, 

· Which will give comprehensive, up-to-date and accurate project information.

· Viewing / analyzing the feasibility to propose tenders.

·  Responsible for developing customer solution in terms of design, based on understanding their right requirements and aligning the same using our product line.

·   Evaluating the client documents (Specification, Drawings, BOM, Vendor list & 
existing details if any for feasibility of providing solution which related to interfacing/ connectivity with 3rd party systems).
· Assisting in preparation of PQ documents for O&G registrations / approvals. 
· Providing product knowledge to customer where they will acquire comport & confidence about our products /solutions.

· Understanding the client limitations in terms of design and budget.

· Ensuring proposed technical solutions that accurately address customer needs.

· Assigning the design team who is suitable to fulfill the specific needs of the tender requirements.

· Coordinating /monitoring the progress of project bid preparation.

· Project site visit and preparing report & requesting clarification.

· Interaction with client for project clarity to prepare appropriate submission.

· Ensuring all the bid requirements are covered in our costing. 
· Costing / Pricing the project based on the work level /required skill levels/Manpower/materials involved in it.
· Appointing appropriate subcontractors who can fulfill the other requirements.
· Describing / submitting the project details to execution team after award of the 

project. 

· Arrange kick-off meeting along with execution team to client after job award.

· Arranging FAT to client representatives.

· Arrange product/ functional training to client representatives. 

· Understanding local / International regulations, certifications & also project specific requirements.

WORK EXPERIENCE

TYCO FIRE & SECURITY UAE, ABU DHABI 
Role: Sr. Sales & Proposal Engineer – Major projects 
(September 2011 – March 2015)
Responsibilities:

· Responsible for Major commercial and Oil & Gas accounts.

· Follow up with the major EPC contractor who are working towards O&G projects.

· Providing design feasibility solution (FEED stage) to consultant.
· Monitoring / Tracking the upcoming projects through our existing contacts & Links 

which will give comprehensive, up-to-date and accurate project information.

· Collecting the tenders, reviewing it and send them “interest to bid”

· Reviewing complete technical specification and providing cost effective solution.
· Attending the technical site visit meetings & understanding the client requirements.

· Choosing a suitable products which should fulfill the application requirement. 
· Assisting design / document team to prepare the techno-commercial submissions which should meet client requirement / also should have clarity.

· Attending technical clarification meeting and giving presentation about product capability to outfit their project requirements.

· Analyzing commercial impact on pricing by understanding the product competition. 
TYCO QATAR FIRE & SECURITY, DOHA, QATAR 
Role: Sales Engineer – Oil & Gas Division 
(Sep. 2009 – Sep. 2011)
Responsibilities:

· Responsible for Oil & Gas accounts.

· Providing design feasibility solution (FEED) to consultant.
· Monitoring / Tracking the upcoming projects through our existing contacts & Links (meed, etc.,) which will give comprehensive, up-to-date and accurate project information.

· Collecting the tenders, reviewing it and send them “interest to bid”

· Reviewing complete technical specification and providing cost effective solution.
· Attending the technical site visit meetings & understanding the client requirements.

· Choosing a suitable products and providing detailed statement of appropriateness. 

· Preparing design / document for tender submission which should meet client requirement / clarity.

· Attending technical clarification meeting and giving presentation about product capability to outfit their project requirements.

· Analyzing commercial impact on pricing by understanding the product competition. 
GEC - Gulf Electronics Co., Abu Dhabi, (BOSCH – Security Systems Division) 

Title - Sales Engineer – Oil & Gas / Commercial – (March 2007 – August 2009)

Responsibilities:

· Responsible for commercial, industrial and O&G accounts.

· Collecting enquiries, designing, costing, documentation and delivery.

· Follow up with client for the status of our submission.

· Responsible for sales account.

· Inviting manufacturer for client meeting to approve the product.

· Preparation of submittals (Quotations, BOQs, Schematic drawings, Compliance statements, Technical specifications and broachers & costing etc.)

· Executing the job with our project team and updating the project flow to client. 

· Project testing & commissioning.

· Preparing the commissioning / handover report.

· Invoicing to client for payment as agreed in the payment terms.

Sultan Hareb Int'l LLC, Dubai, UAE (Automation & Security Division)
Role: Sales Representative
(November, 2004 – January, 2007)
Responsibilities:

· Scope is to sell, install, test, commission & maintenance of CCTV systems, ACS, Intercom, PAS & all door automations.

· Responsible for fresh marketing and generating new client database.

· Proving our products / manpower capability.

· Offer preparation according to client requirement by choosing right product in place.

· Explaining our service support in terms of technical on-site support (trouble free).

· Supporting execution team during product installation and commissioning.

· Invoicing to client as per the terms & conditions.

· Providing proper service backup during the warranty period.

· Signing the AMC contract after the warranty period. 

ACADEMICS

· Currently doing my Master of Business Administration (MBA) – Marketing Management.
· Bachelors Degree in Computer Applications from TNOU, Chennai, Tamil Nadu, India.

· D.T.Tech from Board of Technical Education, Tamil Nadu, Chennai, India.

PRODUCT TRAININGS

· Attended NOTIFIER-HONEYWELL knowledge program.

· Attended HONEYWELL D1 PAVA system knowledge program.

· Attended FAAST – ASD system knowledge program.

· Attended SIDERISE – Passive Fire Protection - knowledge program

· Completed SIMPLEX – Fire Alarm System Training

· Completed Minerva (MX) – Fire Alarm System Training

· Completed VESDA-Xtralis – HSSD system Training
· Attended BOSCH – Fire Alarm System Technical Training (FACP system)
· Attended BOSCH – Plena EVAC Technical Training (PAVA system)

· Attended BOSCH – Praesideo Technical Training (PAVA system)

· Attended PAGA– Spector Lumenex Training (PA system)
· Completed TraceTek – Leak Detection system (Water/Oil)

· Knowledge in Fire Suppression System (FM200 /Inergen / CO2/Novec 1230)
· Knowledge in Fire Fighting system (Bristol)
· Completed ANSUL – Fire Suppression Training

· Completed CCTV System– American Dynamics Training (IP cameras / Encoders).

· Completed BOSCH – CCTV Training (IP cameras / Encoders)

· Completed BOSCH – Systems Training (Access Easy)

· Completed BOSCH – Intrusion Alarm System Training

· Attended Cooper – Central battery system

· Completed ACS System– Kantech, CEM, C.Cure, Software House Trainings

COMPUTER PROFICIENCY

· Microsoft Windows OS, MS-Office and AutoCAD.

DRIVING LICENSE      
· Valid UAE driving license.
· Qatar driving license needs to be renewed. 
