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YOUSUF
Email: yousuf.360747@2freemail.com
OBJECTIVE
Seeking for a position in an organization where I can put my extra value for the assign tasks and existing systems as well as can enhance my career level with step by step growth along with the associates.
SUMMARY
Responsible for selling telecommunications products, including cellular phones and prepaid and postpaid Sims to individuals, network managed services, corporate Internet access. I worked with Mobilink Pakistan as sales executive 3 years. Hands on experience in corporate sales, explore me drastically in UAE. Getting opportunity to work under a professional environment and dealing in various products for Etisalat.
PROFESSIONAL EXPERIENCE

Corporate Sales Executive





(March 2015 – February 2017)

Sharaf DG (Channel Partner of Etisalat)

Dubai - UAE

While reporting to Sales Supervisor, I was responsible for following Responsibilities:

· Giving presentation in companies briefing our product.

· Upgrading the Corporate Business Connection of Internets And Landline
· Giving Individual/Corporate Mobile Plans to Corporate customers on  Installments With Etisalat Sims

· Giving the Daily Report To My Supervisor

· Targeting the SME Customers.
· Porting the Customers From DU to Etisalat

· Pre & Post sale service.
· Work as a team player and compete as an individual.

· Conduct training for the newly join staff on the product.

· Take continuous follow-ups with the processor to accomplish the targets with the specified time frame.

· Take follow-ups with customers about the payments in order to avoid claw back.
Sales Executive







(From May 2012 to 15 Jan 2015)

Mobilink Pakistan
Lahore - (Pakistan)

While reporting to Sales Supervisor, I was responsible for following responsibilities:

· Sell telecommunications products and services to both individuals and companies.
· Sell VoIP for corporate technology and communications systems.
· Identify, contact and build relationships with prospective customers through a combination of telephone and in-person cold calls, networking and referrals to obtain appointments.
· Write and submit accurate orders

· Design customized, cost-effective solutions for the client

· Submit pricing and pre-qualification requests reflecting the client's requirements
· Giving the Daily Report To My Supervisor

· Pre & Post sale service.
· Porting the Customers from others network

EDUCATION
· MBA 

2011
Federal University of Arts, Science and Tech, Isb, Pak


· B.COM

2008
University of Punjab, Pak

· D.com

2006
PBTE Lahore

· HSC

2003
BISE Sargodha
PROFICIENCY IN  SOFTWARES
· MS Office 

- Social Apps 


- Paint
PERSONAL INFORMATION
Date of Birth: 01-02-1989,


Marital Status: Single

Nationality: Pakistani
Visa Type:  Visit Visa


Expiries on: 16-04-2017
Religion:
Islam









