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Professional Summary
· Over 26 years of domestic and overseas experience in Business Development/ Sales/Marketing in diversified industries.
· Presently working with Anton-Paar India Pvt Ltd as Area sales manager Chennai office
· Worked with JH bio innovation as Area Manager/Product Manager  in Chennai

· Worked as Deputy Manager with Aimil Limited., in Chennai managing sales operations with demonstrated initiative by leading the team of engineers
· A proactive leader and planner with expertise in strategic planning, market plan execution account management, pre-sales efforts with skills in P&L management, competitor and market analysis.
· An Out-of-the-Box Thinker with a proven track record of increasing revenues, establishing distribution networks, streamlining workflow and creating a team work environment to enhance productivity innovatively for reputed business houses.

· Distinction of exploring new markets for expanding businesses from scratch and streamlining operations.

Core Competencies

Strategic Planning 

· Establish corporate goals, short term and long term budgets and developing business plans for the achievement of these goals.

· Actively involved in business planning and analysis for assessment of revenue potential in business opportunities.

Profit Centre Operations

· Identify and develop new streams for long term revenue growth and maintaining relationships with customers to achieve repeat/ referral business.

· Conduct competitor analysis by keeping abreast of market trends and competitor moves to achieve market share metrics.

· Lead, train and motivate teams ensuring their career development and positive contribution to the company

Key Account Management

· Initiate and develop relationships with key decision makers in target organizations for business development.

· Identify prospective clients from various sectors such as government and corporates, generate business from the existing, thereby achieve business targets.

· Evolve market segmentation & penetration strategies to achieve targets.

Sales and Marketing

· Develop marketing strategies to build consumer preference and drive volumes.

· Evaluate marketing budgets periodically including manpower planning initiatives and ensure adherence to planned expenses.

· Provide direction to execute promotions/launches in sync with regional characteristics.

Channel Management

· Identify and network channel partners, resulting in deeper market penetration and reach.

· Evaluate performance & monitoring their sales and marketing activities.

Brand Management

· Build brand focus in conjunction with operational requirements.

· Ensure maximum brand visibility and capture optimum market shares.

· Design & manage corporate communication, brand image building and product awareness campaigns
· Lab Work Attended and helped in most of the QC lab equipments which are related to Particle characterisation, materials testing, water testing, chemical labs etc.

Career Features

Anton Paar India Pvt.Ltd  as Area sales manager                                                        From Jan-2013
· Superintending the sales and marketing operations for the profitability of the company.

· Key Products handled: Material characterisation products, Rheometer, Rheolab Qc ( Viscometer) , Microwave systems, Particle size Analyser ( Litesizer 500), Small Angle X-ray scattering system, 
Nano Indentation/Nano Tribometer/Scratch and Coating thickness instruments
· Added more number of customers towards the growth of the company 

· Minimum expenses done during travelling and given maximum profit to the company

       Customer coverage area, Industries, hospitals, universities, R& D labs,  etc
JH Bio Innovations Pvt.ltd, Chennai as Manager-Business development                  May 2011 – DEC-2012
· Superintending the sales and marketing operations for the profitability of the company.

· Key Products handled: Imported / Indigenous Analytical, Biotech, Environmental, Chromatography, Microscopes, Particle characterisation instruments

· Added more number of customers towards the growth of the company

· Minimum expenses done during travelling and given maximum profit to the company

Aimil Limited , Chennai as Deputy  Manager




Feb’02-feb2011
· Superintending the sales and marketing operations for the profitability of the company.
· Key Products handled: Imported / Indigenous Analytical, Biotech, Environmental, Chromatography, Material Testing, Particle characterisation instrument and XRD etc.
· Products handled from  : Malvern Instruments UK, Particle measuring system USA, Tinious Olsen UK, Oxford instruments nano science UK, Oxford instruments plasma technology UK  Nucon india, Oxford diffraction system,UK  CECIL instruments UK

· Added more number of customers towards the growth of the company
· Minimum expenses done during travelling and given maximum profit to the company
Netel Chromatographs, Chennai  as Sr. Sales Executive



Jun’01- Jan’02

· Executed the sales of Chromatography instruments to earn good revenues for the organization
· Key Products Handled: Indigenous chromatography , environmental Lab instruments
Joel Instruments and services, Chennai as Sales Manager 


              Sep’98- May’01

· Key Products Handled : Executed the sales of USA made Bio Tech instruments to earn good revenue for the organisation
· Products handled from : Nuair USA – Biotech products
Orbit technologies P.Ltd. as Assistant Manager – Sales 



Nov’97- Apr’98
· Key Products Handled: Water testing, Environmental online water Testing instruments
Products handled from : HACH USA
Concord International, Chennai   as Sr. Sales Engineer



Sep’91- Oct’97
· Key Products handled: Various Indigenous / Imported Lab instruments related to plant Physiology, Process control, Analytical instruments 
· Products handled from :  ADC ltd, UK, Delta-T devices UK, EG&G Berthold germany
Scientific Aids and Instruments Corporation as Sales Engineer


Apr’91-Aug’91

· Key Products handled: Cooling, Environmental, water testing Instruments
· Products handled from : Neslab USA
Accutrol systems (P) Ltd, Bangalore as Sales Engineer



May’90- Mar’91 

· Key Products handled: Executed the sales of USA made Electrochemical / Nuclear detector products to earn good revenue for the organisation
· Products handled from : EG&G PAR and EG&G Ortec USA
Academia: M. Sc Physics from Madras University, year 1989
Training- On Plant Physiology / Environmental Products   in UK, June 1996
 Training on Particle characterisation equipments in Malvern Instruments - UK during JULY 2007
 Training on Rheometer instrument at Anton Paar Lab
 Training  for Nano Indentation, Nano Tribometer,  Scratch and coating thickness instruments at Anton    Paar Tritec -Switzerland

Personal Vitae

Date of Birth

:
29th May, 1967
Languages

:
Tamil (Mother Tongue)




English, Kannada ( speaking only)




Hindi
Martial  status                    :             Married in 1995 and having two kids, son and daughter

Expected Salary                :            Negotiable
