AKHLAQ 

 Mobile: C/o 0505891826
E- Mail:  akhlaq.37209@2freemail.com
Seeking assignments in Sales, Business Development, Account Management, Marketing, and CRM with a reputed organization.

Synopsis

· A result oriented professional with qualitative experience in Financial Services.

· Well versed in the field of Concept & Venue Selling.

· Well versed with the basic information about all the Financial Products.

· Proficient in increasing the customer base of the HDFC Standard Life Insurance Company by increasing its policyholders.

· Excellent presentation, negotiation & communication skills.

Areas of Experience

· Execute Sales & Marketing strategies to achieve pre-set targets and ensure profitability.

· Manage lead generation, track information of new / potential projects.

· Monitor competition and devise effective counter strategies.

· Identify & explore new markets, tap profitable business opportunities.

· Collate market intelligence reports to devise key entry strategies to penetrate new markets.

· Direct the development of new Financial Consultants to enhance market reach.

· Guide and train Financial Consultants to enable achievement of sales and revenue targets.

Work Experience

            Currently working with HDFC Standard Life Insurance Company as a Sales Development manager.


HDFC Standard Life Insurance Company is a joint venture between HDFC & Standard Life.


HDFC Standard Life Insurance Company has recorded a strong year on year growth of130% for the period of Apr-Mar 2006-07.


HDFC Standard Life Insurance Company has growth in new business is a result of number of lives insurer as well as an increase in the average premium by 40%.

            Last Associated with Club Mahindra Holidays as Assistant Sales Manager T.O. M. (Take Over manager).
Mahindra Holidays and Resorts India Ltd., part of the Rs. 6,500 crore (USD 1.3 billion) Mahindra Groups, is a company firmly on the growth path. In the financial year 2005-06, the company saw its member base grow by over 25%. 

Career Path

Aug’ 95 – Apr’98          Worked with Resort Country Club as a sales consultant.

Jun’04 –  Mar’05 
 Worked with club Mahindra holidays as a Sales Consultant.

Mar’05 –  Dec’06
 Assistant Sales Manager (T.O.M.)

  Oct’06 – Aug’07      Work with HDFC Standard Life Insurance as a sales Development        manager.

Key Result Areas

· Eleven month Experience in Front Line Sales and In-depth Understanding of the Territory.
· Responsible for Recruiting and Managing Financial Consultants to achieve business targets. 

· Under gone an Extensive Induction session related with Insurance Services.

· Follow up all the queries made by the Financial Consultants. 

· Ensuring that the Financial Products, which is, chosen from the clients as per the needs of the clients. 

· Ensuring the clients that the service in the company is professional and highly personalized. 

· Informing the existing policyholders & the prospective clients about the different Financial Products time to time.

Notable Accomplishments

· Won the best SDM Award in the month of March to Recruit 14 FC.
· Won the best T.O. award in the month of May, Aug, Sep, Dec 05,Feb, Apr, Jul, and Aug 06.

· Started the Noida holiday world. The branch has been rated as No.1 venue sales in the North India Region.
Academic Credentials

B.I.T. 



Manipal Academy of Higher Education

2003

P.G.D.M.M


Institute of Marketing Management 

            2004

· Microsoft Certified Professional from Microsoft i 



            2005.
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Personal Details
Marital Status:            Married

Date of Birth:

25th May 1978

Hobbies: 

Playing & Watching Cricket and Listening Classical Music

Akhlaq








Date

