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NITIN 
Nitin.362180@2freemail.com


Career Objective: Seeking career enhancement opportunities in Sales/ Marketing/ Techno-commercial Departments of growth oriented organizations of high repute
Professional Précis

· A dynamic professional with  4 years of qualitative experience in Technical Sales & Business Development in Manufacturing, Production, Automobiles and Engineering sectors.
· Presently, employed at Vishwakarma Enterprises as Technical Sales Manager.
· Proven skills in breaking new avenues & driving revenue growth and pro-actively conducting opportunity analysis by keeping abreast of market trends / competitor moves to achieve market-share metrics.
· Skilled in handling technology changes, analyzing and evaluating various factors like pricing and feasibility of new products under development.
· Proficient in developing & streamlining systems with proven ability to enhance operational effectiveness and meet operational goals within the cost, time & quality parameters.
· Exceptional capability of generating leads and converting them into new business through a basic sales technique such as Cold calling. 
· Proven ability of handling a business unit independently with expertise in functioning on residential positions and cut the overhead costs of the managements of medium size companies.
Proficiency Matrix

Marketing & Sales

Customers Management

Market Segmentation & Research

Techno Commercial Offers

Data Collection

Sales Projections

Business Development through
Market Penetration Strategies
Experience Snapshot
Work Experience 

Since July 2015 with Vishwakarma Enterprises; India as Technical Sales Manager
(Location- Pune)

Role: Direct Sales and New Business Development
Job responsibilities: 

· Scanning the territories across Pune to map the clients with a potential of expanding the present sheet metal       manufactured parts and assemblies .
·  Study the technical requirements in terms of gradation and properties of input materials. Making the reports based on the present plant layouts or proposed new projects and forward tentative flow of process to the principle.
· Fine tune the new layouts in correlation with the client specific requirements and approving the final specifications from clients for further submission of commercial proposals
·  Major emphasis on introducing latest technologies to improve sales and production.
· Negotiations, MOU, shipping, payment collection and execution of the product direct at customer end.
· Follow up for the order and advance collection.
· Prepared market reports and monitored all competitor activities
· Strategize pricing, market segments & manage the receivables to achieve both top line and bottom lines
· Focus & closely work on the customer service – in terms of providing technical guidance & support the customer
Significant Highlights
· Increased sales penetration by 6% implementing sales strategies in the competitive market.
· Reduced inventory holding costs by inventory optimization, reduced inventory stock from 2 Million INR to 1.2 Million INR
· Identified and gathered information on customer requirement and recommended appropriate service and system. 
· Won the coveted Sales Representative of the Month four times due to my contribution to the overall sales of my product division.
 June 2013 to June 2015 with Vishwakarma Enterprises: India as Sales Engineer
(Location-Pune)

Role: Sales support and advice

Job responsibilities: 

· Prepare and deliver technical presentations explaining products or services to customers and prospective customers.
· Confer with customers and engineers to assess equipment needs and to determine system requirements.
· Collaborate with sales teams to understand customer requirements and provide sales support.
· Plan and modify products to meet customer needs.
· Recommend improved materials or machinery to customers, showing how changes will lower costs or increase production.
· Help in researching and developing new products.
· Advising customers on how best to use the products or services provided.
· Collaborating with the design, production, engineering, or research and development departments of the company to determine how products and services could be made or modified to suit the needs of the customer.
· Selling and consulting on technologically and scientifically advanced products.
· Using technical skills to demonstrate to potential customers the usefulness of the product or service and how it may suit the customer better than competing products.
Significant Highlights
· In almost three years work in assigned Pune district successfully completed yearly target average 90% which was 2.5 million annually.
· Developed more than 30 active clients with in assigned profile.
· Coordinated with senior sales executives to determine sales goals.
· Determined target customers by analyzing its industry and trade.
Internship Training 
Organization 
: 
High Tensile Fastnuts Pvt Ltd 

Duration 

: 
30 days

Scope


: 
The training aimed at understanding of the manufacture and production of nuts and bolts.





Operations involved in hardening the manufactured goods.






Post manufacture surface coatings.





Understanding the final quality inspection.
Academia

· B.E. (Mechanical Engineering) from Pune University in 2013.
· Diploma Automobile Engineering from MSBTE in 2010.
· ISO9001:2008 internal audit training.

· 8D Problem solving techniques training.

· Six Sigma Total Quality Management training

IT Skills: MS Office(Word, excel, powerpoint and outlook) & Windows Applications,  AutoCad 2D Drafting.
Projects

B.E. Mechanical Engineering Project
Name: Air conditioning system working on Vapor Absorption cycle(VAC)
Description: Demonstrate the working of an air conditioning system based on a vapor absorption cycle. Replacing the traditional vapor compression cycle(VCC),there by eliminating the use of a compressor for cycle completion. The result achieved was a drop in room temperature from 24°C to 16°C. From a future prospective the project showed that if implemented in automobiles or rooms the cost of the compressors could be eliminated. In automobiles AC compressors cause a loss of power and thus reduce fuel efficiency. At homes or offices VAC can eliminate compressors and electricity costs can be reduced significantly. 
Diploma Automobile Engineering Project

Name: Air: Fuel Ratio meter

Description: Demonstrate the working of an air: fuel ratio meter used for effective setting of the carburetor of 2 wheelers to increase efficiency without a loss of power delivery. In actual implementation helped increase the scavenging efficiency of the engine and also a reduction of evaporative loss of fuel. From a future prospective the project demonstrated that it is an easier method to adjust the air fuel setting of a carburetor rather than relying on a tedious trial and error method of carburetor setting.
Personal Dossier

Languages Known: English, Hindi and Marathi 
Gender            :  Male

Nationality      : Indian 
