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SIDHIQ 
Sidhiq.362534@2freemail.com
	


OBJECTIVE 

To make a significant contribution in a multi-cultural organization by utilizing my skills and knowledge in marketing and personal growth as well as for the company. 

Educational Qualifications

Basic Degree: Bachelor of Arts, University of Calicut, 1995
Skills:
Computer-proficient in MS Office Word, Excel and Internet applications. 
Languages Known: English, Arabic, Hindi, Tamil and Malayalam. 

Holding Valid UAE Driving License
Professional Synopsis:

Dynamic 17 -year Sales & Marketing career reflecting pioneering experience and record-breaking performance with the leading companies in UAE from FMCG Industry. Remain on the cutting-edge, driving new business through All Trades and establishing strategic partnership and relationships with Key Accounts / Principles to increase channel revenue. 

 Exceptional skills in distribution Sales, developing and implementing marketing, brand management, product management strategic plans and initiatives that exceed goals and objectives. 

 Recognized as a top in execution, distribution, performance & implementation consistently achieving annual sales / financial goals. Excellent communication skills in English and the ability to interact effectively at all levels

Fathima Group of Companies



 


Sales  Manager 

UAE





                  17th August 2015 –  25th December 2016.
Expertise 
► Sales Planning

► Key Account Management

► Distribution / Channel Network Management

► Promotional Campaign Planning & Management

► Budgeting & Sales Forecasting

► Brand Building projects and brand plans 

► New Product Launches 

► Recruitment & Staff Development

Hunter Food Ltd FZCO



     

 
Asst: Sales Manager 
Abu Dhabi & Alain 

           
     


10th March 2010 – June 2015
· Establish and maintain good contacts throughout Abu Dhabi & Alain market.

· Negotiate with key outlets and establish business agreements with them 

· Expand the product’s market by making them available in more diverse outlets 

· Full control over sales and marketing team in Abu Dhabi & Alain 

· Strategy development within agreed budget

· Business development evaluation

· Negotiation with Key Account Customers

· Control over Retail and Wholesale customers

· Survey market researches

· Client visits and customer plans

· Direct dealing with wholesale customers 

· Evaluation of business developments
· Directly reporting to the managing director regarding sales, merchandising and other reports.
· Make presentations on new products for clients, focusing on product’s comparative advantages against competitor’s price, packing, product range and concept

· Follow-up payments and collection

· Key Account Agreements 

· Set Quarterly targets 

· Listing & Visibility agreement.

· Implementing promotions based on Calendar.

· Retail Chain Activity 

Major Achievements in Hunter Foods 

1. Made an agreement with EMKE Group for Lulu Chips for GCC countries (Private labeling).

2. Made an agreement with Carrefour for Potato Chips for 24 international Countries. (Private Labeling)

3. Made an agreement with Consumer Cooperative Union(CCU) for Coop Chips in entire cooperative in UAE (Private Labeling).

4. Made an agreement with Etihad Airways for their in-flight catering products. 

Al Seer Trading Agencies (SPINNEYS)





Sales Supervisor 
Abu Dhabi & Northern Emirates

  
 

5th June 2005 – 27th Feb 2010
· Establish and maintain good contacts throughout Abu Dhabi market.

· Negotiate with key outlets and establish business agreements with them 

· Follow-up payments and collection

· Coordinate with warehouse for order and delivery as required by the clients

· Handle daily problems and complaints from the markets

· Directly report to sales manager, regarding sales, merchandising and other reports as required

· Make regular visit to outlets

· Survey market researches

· Sales and order taking in outlets like Carrefour, Abu Dhabi Co-op, Spinneys, Baniyas Co-op, Abela, Millenium Group, Dhafra Co-op, Khalidiya Co-op, Fatima Group, Aalam Group, EMKE Group etc.

· Divisions handled by:

Al Watania Poultry, Fine fare,  Non-Nestle Middle East.
ARLA, National Food Products Company 




Key Account Executive
Dubai & Northern Emirates 


          



March 2004 – April 2005
       

· Responsible for the outdoor sales and merchandising activities for the frozen foods during my tenure in Arla.
· Sales & Order taking in the outlets like Sharjah Co-op, Union Co-op, Choitram, Carrefour, Lulu, Madina Group, Sajida Group, Safeer Group, Emirates Co-op etc.

· Products handled by: 

Puck Cheese, Lurpack Butter, Three Cows, Power Cow 

EMKE GROUP
· Data Entry Operator in Lulu Central Warehouse, Dubai November 1995 – November 1996.

· Sales Supervisor at Lulu Centre, Karama, November 1996 – 1997

· Assistant Ware House Manager, Lulu Hyper Market, Central Ware House, 1997 – 2000.

· Service Centre Incharage – 2000 -2001.

· EMKE General Trading , Outdoor Sales Executive, 2001 – 2003 (Dubai)

· Product handled by: 

Doux Chicken, Alsafa, Frangosul, Rose  & Tyson, Watties & Dat-schaub, Amul, Al Tayeb Meat etc.

Personal Profile:

Date of Birth

:
 03-03-1975

Gender

: 
Male

Merital Status

:
 Married

Nationality

: 
Indian

DECLARATION:  I hereby declared that all the above statements are true to the best of knowledge and belief.  You can be trust assured that I will work with dedication wholeheartedness towards a successful completion of the task at hand. 
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