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                                                                                                                                                                                                                PRASHANTH.362587@2freemail.com   

Career Objective: To work in a organization where I can keep learning and apply my inherent skill sets and knowledge domain to align my personal goals to that of the organization.
EDUCATION
Graduate in Arts Stream From Magdh University , India.
                      
Professional Experience :
SJA GROUP LTD

(REGIONAL HEAD – MAHARASHATRA )









( Sep 2015 – Till Date )

Developing tailor made solutions for the customer to serve them better & ensure developing of a strong mutually beneficial relationship.

Monitoring & Controlling daily functionality ensuring smooth and streamlined operations. Handling all Corporate Customers.

Preparation of the quotation Responsible to Develop & Increase Sales in All department i.e. By Sea, Air (Both Import & export) .

Formulating Strategic Plans to achieve the assigned targets and corporate objectives.

Handling Logistics Business through out Mumbai & Neighbouring MIDC’S.

Developing & Controlling Sea, Air, Road & warehousing Business.

Looking after all Operational activities in and around. 

Attending weekly review meeting on problems & giving solution for the same. 

Providing the best of services to the clients.

Collection of Payments & keeping track of outstanding bills of the clients.

Coordinating with all the prospective clients.

GOT INTERNAL TRANSFER TO DUBAI OFFICE:

Developed sales in and around GCC countries .

Done import & export projects for ESSAR ( ABHUDHABI ), KCPC (KUWAIT )
QBC ( QATAR ) , NIXON ( QATAR ) .

Keeping the track record for the collection of payments .
CAPRICORN LOGISTICS 
( MANAGER SALES – WESTERN MAHARASHATRA )








( Nov 2013 – Aug 2015 )
job profile : Sales 
As in charge of sales for western Maharashtra working constantly with all the Regional sales team for growing the business from all the sectors as well as selling all the products .
Motavating team for acheaving the targets .
Supporting the sales with all the necessary help required from Management,Shipping lines,Customs,  Vendors , Accounts  & customer service departments .
Making joint calls with the sales team & taking management support to ensure that the business should be onboard .
Negotating business opportunities with Overseas agents to ensure we get good support for nomination as well as getting inbound business secure . 
FEDEX TRADE NETWORKS




(July 2012 –  Oct 2013 )
( MANAGER SALES – WESTERN MAHARASHATRA )
Job prolife : Sales ,Operations :
As in charge of sales for western Maharashtra working constantly with all the sales team members for growing the business from all the sectors as well as selling all the products .
Joining with FEDEX EXPRESS team for calls to close the Ocean business for both the trades IMPORT & EXPORT .
Keeping track with the accounts department for the credit given to clients for the recovery at the given period of time .
Keeping track with the clients & customer service department for the updates been send to clients on the time.
Taking the review’s from all the region sales team .
Making the appointments as necessary required by the organization for team support .
RHENUS LOGISTICS
{ Manager sales Key accounts- Western Region}

(15 Dec 2010 – june2012 )
Job Profile :


Sales, Accounts and Operations: As a in charge key accounts of  the branch, have to look into all the departments, working constantly and do justice with them at the same time also look for higher revenue profits with lower direct cost.
Air & Sea Forwarding Activities: As per the Customer requirement selecting proper airlines and shipping line for cost effective and prompt services. Also co-coordinating with the shipping lines and airlines for rate benefit and contract renewal’s.
DSV AIR & SEA ( PUNE ) : 
{Manager Sales & ROUTE DEVELOPMENT MANAGER FOR USA TRADE} 01 Feb 2009 – 2010
Job Profile:                     
Customer requirement selecting proper airlines and shipping line for                                                        cost effective and prompt services. Also co-coordinating with the shipping and airline for rate benefit ,

                     Also responsible for Vendor Management and Procurement along with the SCM Team. Reports  directly to B.M Sales and Marketing .
flexibly to work as per the requirement of the customer for Export and Import clearance, & documentation and clearance is handled as per the customer                                             requirement.
JEENA&COMPANY(PUNE):   {Asst. Manager Sales}.                             (   July 2007 – Jan 2009 )
Job Profile:
· Developing tailor made solutions for the customer to serve them better & ensure developing of a strong mutually beneficial relationship.
· Monitoring & Controlling daily functionality ensuring smooth and streamlined operations. Handling all Corporate Customers.
· Handling  Overseas Agent.
· Handling all Corporate Customers.
· Preparation of the quotation Responsible to Develop & Increase Sales in All department i.e. By Sea, Air (Both Import & export) .
· Formulating Strategic Plans to achieve the assigned targets and corporate objectives.
· Handling Logistics Business through out Mumbai & Neighboring MIDC’S.
· Developing & Controlling Sea, Air, Road & warehousing Business.
· Looking after all Operational activities in and around. 
· Attending weekly review meeting on problems & giving solution for the same. 
· Providing the best of services to the clients.
· Collection of Payments & keeping track of outstanding bills of the clients.
· Coordinating with all the prospective clients.
· Negotiations of the OFRs with the clients for different destinations.
· Negotiating the OFRs with the different liners.
· Co-ordinate with the subordinates.
· Executing the job in hand in effective manner. 
· Arrangements different types of containers as per the client’s requirement.
· Providing every possible information to the prospective clients.
NAVIGATOR LINE AGENCIES ( MUMBAI ) As Sr. Executive sales .
(June 2005 –April 2007 ) .
· Meeting new customers on daily basis.
· Regular follow up & taking care of various clients 
· Handling Sales for various outer ICD’s & was also responsible to develop business of Major port.
· Handling Consolidation business both in the form of Import & Export.
· Co-ordinate with CHA and Forwarders for Import & Export Shipments. 
· Co-ordinate with the local transporters for pick-up & delivery of the cargos on time.
· Helping Marketing staff in generating new clients for the organization


GTL FREIGHT FORWARDERS.PVT .LTD (MUMBAI) 
As Marketing Executive                                                      (May 2002- April2005)
· Beginning of my carrier in the field of Shipping & Freight Forwarding.
· Designated to develop business specially for Far East & South East Asia.
· Also marketing specially for USA.
· Seek aggressively potential exports with the references from the trade directories and create a channel.
· Co – ordinate with CHA and forwarders for import & export Shipments.
  Strengths
· Achievement oriented with excellent people management skills.
· Ability to manage Change with ease.
· Strong Communication, interpersonal, learning and organizing skills.
· Ability to manage stress, time & people effectively
