KAILASH 
KAILASH.364260@2freemail.com  



Targeted Roles: Area Manager – Regional Manager
Targeted Industry: Consumer Durables - FMCG



CAREER SUMMARY: Senior business operations professional with 13 years of increasingly responsible experience in driving sales, product strategy and execution in the FMCG industry / pains domain. Presently working with NGC Energy UAE.
· Skilled at driving new business through key accounts and establishing strategic partnership to increase the revenue in the Wall Paints / Finishes / Lubricants & Grease segments.
· Versatile manager with expertise driving products and leading cross-functional teams to consistently meet key program deliverables in traditional and difficult markets. 

· Maintains open communication with customers to strengthen relationships and build mutually beneficial partnerships throughout all district levels. 

· Earned a reputation of a leader among customers due to knowledge, integrity and personal service. 

· In-depth knowledge and understanding of UAE & India (Western UP, Uttrakhand, Delhi NCR and Rajasthan). Open to travel and to relocate.



BUSINESS SKILLS
Business
Sales and Marketing, Business Development, Key Account Management, Channel/Distributor/Dealer Management, Sales Promotions and Product Launches, Category Management, Team Management

Organizational
P&L Management, Revenue Management, Budget and Expenditure Management,    Business Tie-ups and Alliances, Relationship Management, Recruitment, Mentoring

Operations
Strategy and Tactical Planning, New Unit set-ups, Cost Savings, Vendor Selection and Management, Customer Service Delivery, Skills and Competency Development



CAREER FEATURES
Since December- 2015 
 NGC Energy as Business Development Manager


· Heading the complete Sales & Marketting activities ATL/BTL for UAE.

· Establishing the new product line (Lubricants & Greases) for the company in UAE.
· Involved in organising and conducting various sales promotion programs which resulted in generation of additional revenue.
Since June 2015 
 Pidilite Industries Ltd as Area Sales Manager  


· Heading the complete Marketing activities ATL/BTL for Rajasthan except Jaipur /Kota.
· Involved in organising and conducting various sales promotion programs which resulted in generation of additional revenue.
· Enrolled 2400 Plus Contractors into the FCC reward Programm..
Since Dec 13 – May 2015
 Pidilite Industries Ltd as Area Sales Manager  


· Heading the complete business operations at the Sales depot for Western UP & Uttrakhand, while managing a team of 9 people.

· Managing sales revenue to the tune of INR 26.0 Crore in year 2014-15..
· Involved in organising and conducting various sales promotion programs which resulted in generation of additional revenue.
· Handling of 56 Distributors across Western Up & Uttrakhand.
 Mar 12 – Dec 13
Berger Lifestyle Limited/ Sherwin Williams Paints India Pvt Ltd as Area Sales Manager  


· Heading the complete business operations at the sales depot for Uttrakhand, while managing a team of 2 people.
· Managing sales revenue to the tune of INR 2.0 Crore in first year of operations.
· Involved in organising and conducting various sales promotion programs which resulted in generation of additional revenue.

Dec 10 – Mar 12
 Akzonobel India Limited (ICI Dulux Paints India Ltd) as Key Accounts Head
    


· Monitored the complete key accounts and marketing operations, while managing a dealer network of 80+ across the Ghaziabad depot along with a team size of 3 people.

· Grew the business revenue from INR 3.5 Crore to INR 6 Crore over a period of one year.
· Expanded the accounts base by adding over 17 new dealers, which increased the revenue significantly,

· Involved in forecasting of material and assisting the branch manager, also provided secondary inputs to the market and launch of new products.
Jul 06 – Nov 10
 Kansai Nerolac Paints Limited as Area Sales Executive

The growth path

Joined as sales supervisor

Promoted as sales officer and sales executive
· Administered complete sales and business development activities at the sales depot for Kumaun region. 
· Led and managed a team of 3 sales persons and 10 operational personals. 
· Additionally responsible for undertaking forecasting of material. 
· Identified and developed territorial pockets and established Nerolac Colour Scapes which resulted in enhanced business to the tune of INR 11.5 Crores
· Recorded highest excel and impression sale for three consecutive years in 2007, 2008 and 2009 Nationally/
Apr’03 - Jul’06

Berger Paints India Limited as Sales Representative / Sales officer 

· Managed the sales operations in the assigned territory for promoting company’s products, generated sales worth INR 4 Crores.

· Identified and developed a strong dealer network for increased market penetration.

· Worked closely with architects, contractors and builders to assess requirements of paints for the entire project and made value propositions in terms of commercially competitive and service studded offers.



PAST ENGAGEMENTS
2001 - 2003

Total Library Solution India Private Limited as Customer Support Executive


SNIPPETS
Education
Masters from Garhwal Univercity Dehradun- 2000.
Bachelor of Science from Garhwal University Dehradun - 1998

Personal

Date of Birth: 23rd June 1979

Passport Status: Available
