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CAREER OBJECTIVE

A challenging and determined candidate with good communication skill and ready to utilize the skills during my course and experience.

PROFESSIONAL EXPERIENCE

	BUSSINESS LINK COMMUNICATION, UAE                          16/05/2015 To Till Date                   


       Designation
       : Sales Executive (Channel Partner - Du Telecom)

      Role                       : Selling Post-paid plan 

      Location 
       : Dubai ,Uae
      Description: 

· Handling new customer on field to Postpaid plan of DU.

· Meeting the new customer as per the appointment to describe brief detail about the postpaid plan.

· Responsible for Activating New Postpaid SIM. 

· Maintaining the record.

· Dealing with consumer base client open market based clients.

·  Managing good relation between company and customer.

·  Follow-up for post sales services, maintaining good relation with the old client.

	Ratnakar bank limited                                       011/02/2011 To 05/03/2013                 


   Designation           :  Sales Executive 
        Location         : Gurgaon  New Delhi

       Description: 

· Handling Loans and credit cards.  

· Have to do business with cold calls, reference calls and existing customer databases.

· Fixing the appointments with customers through telephone.

· Manage customer service aspect for the branch.

· In-house marketing and promotional activities in Branches

· Meeting with customers, explain the products and create sales

· Report to the manager on daily basis

	Zicom CCTV Camera                           Since 08/05/2007 to March 2009


      Designation
          : Sales Executive

     Location 

: Jaipur, Rajasthan             

     Description:

· Finding new clients with company data base.

· Negotiating with clients informing about products features of our company.

· Fixing of appointment with exiting & new clients for business generation.

· Developing new business areas exiting & new clients for the company.

· Understanding client requirement and suggesting right solution.

· Giving presentation about the service to the client.

· Giving feedback on sales trends.
·  Achieving sales targets 

ACADEMIC DETAILS

	Qualification
	University/board
	Batch
	
	

	MBA
	JNU Jaipur (Rajasthan)
	2011
	
	

	B A
	Magadh university, Bodh Gaya.
	2007
	
	

	XIIth 
	B.I.E.C Board
	2002
	
	

	Xth 
	B.S.E.B Board
	2000
	
	


