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                    Summary
Self-motivated, Dynamic, Target oriented, Interactive sales executive. As a sales engineer, I have always been a advocate of value based selling, this ideology has helped me build the business from the ground up at various locations I have worked in. I spent most of my time building channel partners and expand the reach of the company through them. During this time I handled key accounts for the company, carrying out the complete sales cycle of initiating the trials, conducting the trials and closure of deals.
Core Competencies
	· Over a year’s hands-on sales and business development experience – Strong understanding of technologies such as: Metal cutting theories, Production technology and Advanced Manufacturing technology.  
· Self-starter with excellent Presentation skills.
· Strong communication skills, both written and verbal 

	
	


Career Scan
		
TaeguTec India PVT LTD, Bangalore
	
July 2015 till Present


Application and Sales Engineer 
Responsible for developing new business and mining existing accounts in Bangalore India across all verticals.
 
Key responsibilities
Visiting new customers introducing company.
Generating leads and arranging, planning, coordinating for new trial at customer end.
Monitoring the trials and interpreting the results.
Communication link between customer and head office.  
Post sales services and handling payments. 

About the Company
TaeguTec India is part of IMC group of companies owned by Berkshire Hathaway, TeaguTec is a market leader in metal cutting equipment manufacturing.




Distinctive Attainments:

· Closed two large deals within one month of starting operations, which opened up new vertical for the company.
· Achieved 30% growth month on month since December.
· 100% achievement of target in Q1.
· Handled the complete sales cycle right from lead generation, demo, complex proposal preparations, negotiations and closing. 
· Partially managed projects and performed product demos along with account management.
· Gained a in-depth understanding of direct and channel sales.

	
INWINGS (Marc I)
	
Dec 2014 till July 2015 


Internship and Project at CTIE and SDM College of Physiotherapy and Hospital. 
MARC I: the aim of this project was to assist patients who have lost complete or partial sense of their lower body in walking using electro mechanical devices which are sequentially controlled. It was carried out jointly with SDM College of physiotherapy Dharwad. This project won TALLASH 2015 B-Plan competition and was semi-finalist of Eureka B-Plan competition 2015 conducted by IIT-Bombay.

  
Academia
	Visvesvaraya Technological University, Belgaum, Karnataka, India
	2015 completed


Bachelor of Engineering (Mechanical Engineering)
· Successfully completed academic modules like Manufacturing technology | Metal cutting theory | Principles of innovation and Entrepreneurship (University of Massachusetts, Lowell) | Design of thermal systems | Business development planning | Product development | Research experience for undergraduate | Nonconventional machining | Organizational behavior.

	
K.L.E.SOCIETY'S Smt. C I Munavalli Polytechnic, Karnataka, India
	
2012 completed


Diploma in Mechanical Engineering
· Successfully completed academic modules like Manufacturing technology | Metal cutting theory | Fluid dynamics.














Other Information
· Outside of a professional environment, holds a keen interest in football, reading and music..
· Enjoys playing guitar and composing songs, having performed in local gigs and represented school and state & basketball teams.
· Started student initiative Make In BVB to promote engineering with purpose.  
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