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	Profile
	Qualified & experienced Sales and Marketing Professional with 14 years of proven work experience in Pharmaceutical Sales, Marketing, Promotion, Handling Key Customer Accounts, capability to build Sales & Marketing Strategies, Client Relationship and Customer Service and operations. Exposure of handling a wide spectrum of clients and worked in diversified industries, marketing various products and services. Career record of achieving set sales, marketing and revenue targets successfully.

	Personality
	A dedicated team player, who possess excellent communication, interpersonal, presentation, client convincing, follow up, coordination, organizational and computer skills.


	Professional Qualifications
	


	G.C.E. (Ordinary Level), Isipathana College Colombo, Sri Lanka

	 1992

	Diploma in Computer Studies, Oscar Cultural Institute, U.A.E

	2006

	The Wendy Whatmore Academy of English Speech & Drama, Sri Lanka 

	

	
	

	Achievements


	


  Best Performer of the year GCC Region for Bailleul Biorga in Seagull 2010.

	Professional Experience 
	


	Medical Representative
VitaVision Medical Supplies (Derma e)                                                   

Medical Representative 

GMG Group (Vitamed / Super Care Division)                                         
 Brand Supervisor

 Metromed Medical and Marketing – UAE (Bio-Nike)                                                                     
	Present

2016 – January 2017

2014 – January 2016


	
	

	Brand Supervisor
	

	Seagull France – UAE (Baileul Biorga / Bio Taches / Iprad)
	2009 – March 2014


	Medical Representative
	

	Ahmed Khalil Al Baker – Qatar (Al Ghorethem Range)

	2007 – 2009  
               

	Medical Representative
	

	Sun Pharma, Sri Lanka


	2004 – 2007


	Medical Sales Representative
	

	Glaxo Smithkline (Pharmaceuticals), Sri Lanka
	2000 - 2004


	Proven Job Role
	

	1.  Present (Since March 2017)
Medical representative Vitavision Medical Supplies LLC 
          • Achieve sales targets consistently as set by the senior management

• Maintaining a sound  relationship with medical consultants and local pharmaceutical bodies

• Handling and promoting the sale of Skin care treatment (e.g. Derma e / Scar Gel / Lightning cream /Natural Sun screen )
• Keep constant watch on competitor and market information on similar products

• Generate new business; explore potential markets and develop business relationship

• Manage and monitor distributor sales representatives in order to maximise sales and to     ensure the availability of the products

• Responsible for managing customer relationships within the territory

• Develop contacts in the market with the help of networking and business development
• Prepare Sales & Marketing reports to the management on a monthly basis
2. 2016 – January, 2017

Medical representative GMG Group (Vitamed / Super Care Division)
          • Achieve sales targets consistently as set by the senior management

• Maintaining a sound  relationship with medical consultants and local pharmaceutical bodies

• Handling and promoting the sale of Skin care treatment (e.g. Pharma Clinix / Scar Repairex / Lightnex Gold Serum / Derma Rollex )

• Keep constant watch on competitor and market information on similar products

• Generate new business; explore potential markets and develop business relationship

• Manage and monitor distributor sales representatives in order to maximise sales and to     ensure the availability of the products

• Responsible for managing customer relationships within the territory

• Develop contacts in the market with the help of networking and business development
• Prepare Sales & Marketing reports to the management on a monthly basis
3. 2014 –  January 2016
Brand Supervisor for Bio Nike – Metromed Medical and Marketing

• Achieve sales targets consistently as set by the senior management

• Maintaining a sound  relationship with medical consultants and local pharmaceutical bodies

• Handling and promoting the sale of anti-hair loss treatment (e.g. Bio Nike / Anagen)

• Keep constant watch on competitor and market information on similar products

• Generate new business; explore potential markets and develop business relationship

• Manage and monitor distributor sales representatives in order to maximise sales and to     ensure the availability of the products

• Responsible for managing customer relationships within the territory

• Develop contacts in the market with the help of networking and business development
• Prepare Sales & Marketing reports to the management on a monthly basis

4.  2009 – March 2014
Brand Supervisor – Seagull France 
• Achieve sales targets consistently as set by the senior management

• Maintaining a sound  relationship with medical consultants and local pharmaceutical bodies

• Handling and promoting the sale of Hair Loss treetments intimate hygiene and for Skin care (e.g. Cystine B6, saforelle and Bio Taches Serun / Emulsion / Masque / Sun Block)

• Keep constant watch on competitor and market information on similar products
• Generate new business; explore potential markets and develop business relationship

• Manage and monitor distributor sales representatives in order to maximise sales and to     ensure the availability of the products

• Responsible for managing customer relationships within the territory

• Develop contacts in the market with the help of networking and business development

  (E.g. Micronutrication, Purchasing Heads, Chemists etc.)

• Prepare Sales & Marketing reports to the management on a monthly basis

5. Medical Representative, 2007 - 2009
Ahmed Khalil Al Baker – Qatar (Al Ghorethem Range)
Responsibilities 
· Achieve sales targets consistently as set by the senior management

· Maintaining a sound  relationship with medical consultants and local pharmaceutical bodies

· Handling and promoting the sale of  Antibiotics & Vitamins (e.g. Cipro Vita, Cipro bc, and Tyotocin ear drops)
· Keep constant watch on competitor and market information on similar products
· Generate new business; explore potential markets and develop business relationship

· Manage and monitor distributor sales representatives in order to maximise sales and to  ensure the availability of the products

· Responsible for managing customer relationships within the territory
· Develop contacts in the market with the help of networking and business development

                (E.g. Purchasing Heads, Chemists etc.)

· Prepare Sales & Marketing reports to the management on a monthly basis
      6. Medical Representative 
          Sun Pharma, Sri Lanka (Cardio Vascular Division)
           Responsibilities 

•
Achieve sales targets consistently as set by the senior management

•
Maintaining a sound  relationship with medical consultants and local pharmaceutical bodies

•
Handling and promoting the sale of Cardio Vascular products (e.g. Aztatin, Amlosun,      Aztor) 

•
Keep constant watch on competitor and market information on similar products

•
Generate new business; explore potential markets and develop business relationship

•
Manage and monitor distributor sales representatives in order to maximise sales and to ensure the availability of the products

•
Responsible for managing customer relationships within the territory

•
Develop contacts in the market with the help of networking and business development

                (E.g. Purchasing Heads, Chemists etc.)

•
Prepare Sales & Marketing reports to the management on a monthly basis



	         7. Medical Sales Representative
              Glaxo Smithline (Pharmaceuticals), Sri Lanka

             GlaxoSmithKline is the forerunner in the world of pharmaceuticals. Established in over 100 countries worldwide, GlaxoSmithKline provides service and quality of the highest standards and is trusted by millions across the world.
             Responsibilities

• Manage key client relationship, enhance and develop long term business

• Achieve sales targets consistently as set by the senior management

• Participate in the development and implementation of individual objectives and location 
            strategies to maximize profitability, productivity and service

• Generate new business; explore potential markets and develop business relationship 
• Keep constant watch on competitor and market information on similar products

• Establish efficient procedures and standards, plan, develop and implement sales and marketing programs and conduct business development activities.
• Develop contacts in the market with the help of networking and business development

            (E.g. Purchasing Heads, Chemists etc.)

• Conduct market surveys and handle prospective clients

• Manage product promotion, and participate in trade exhibitions  


	


	Trainings
	


· Professional Selling Skills and sales competencies (Worldwide Sales Force Excellence Models)- Glaxosmithkline pharmaceuticals.
· Attend for new product line training in Cardio Vascular which is conducted by Sun Pharma Head Office in India 
· Other training received includes Customer Service and Team building work shops 
	Other Details
	


Nationality

: Sri Lankan 

Date of Birth
: 12th February 1976
Marital Status

: Married
Gender

: Male
Computer Skills
: MS Office, Internet and E-mail applications
Possess a valid UAE Driving License  


	Reference 
	


Furnish upon request
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