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 Ubair
           Ubair.367886@2freemail.com
PROFILE
A creative and enthusiastic professional with a diverse experience of sales and marketing, business development brand development and customer handling. Good team player and able to use own initiative to achieve company and personal objectives with defined leadership role. 

PROFESSIONAL EXPERIENCE
Sales and Business Development Supervisor, Unilever Pakistan
Jan 2016 to March 2017
· Managing sales and overall operations of distribution covering Unilever SOP of sales.

· Sales forecasting, In-store Merchandizing layouts as per Plano gram, planning and execution consumer activations as per company standards, Launches and re-launches of brands, product sales analysis are key areas of expertise with a defined leadership role among sales team.

· Make secondary sales forecast plans in coordination with team in bottom up approach.

· To achieve volume, value and organization targets through maximizing brand availability and visibility and execution of essential trade activities in line with company desired level.

· Conduct regularly market surveys regarding own vs. competitors products weighted and , availability, visibility, trade activities, trade margins, turnover, price comparison, stock width and depth and finally prepare record and action plan. 

· Liaising and building strong relationship with traders’ especially whole sellers and particularly with retailers. 

· Ensure effective launches and re-launches of brands at retail and wholesale with effective POS utilization accompanied with visibility Plano gram and penetration to make brand plan successful.

· Ensure that marketing and sales plans are translated into action by distributors through creative ideas centered around activation platforms and on time implementation.

· Prepare quarterly and monthly sales forecast, ROI, Profit and Loss account, PP-Matrix of existing distributors, Distributor business plans (DBP).

· Implement company Safety policies keeping in view company ‘SHE’ policy and also ensure good warehouse practices.
PROFESSIONAL ACHIEVEMENT
· Consistently achieving the target with the help of best execution of merchandising, penetration, availability & visibility, DSR alignment there coaching and training.

· Winner of CRM award in very first Quarter
· Best territory Sales Supervisor award in year 2016.

EDUCATION

· MBA Marketing (2016)

COMSATS  Institute of Technology, Islamabad, Pakistan

· B.Com (2010)


University of Punjab, Lahore
Training and Workshops

· Attended 8 weeks work shop of sales and marketing
· Sales and Marketing field coaching at Unilever Pak. Ltd

PROJECTS
· Repatriation Training                                                                 
· Research on Consumer Lifestyle

· Consumer Behavior                                                                   
· Design Campaign for new brand

· Customer Relation Management                                               
· Loyalty Program

COMPUTER SKILL
· MS Office   

· ULTRA (Unilever Trade Resource Automation) Business Analysis Software
· Social Media

LANGUAGE
· English

· Urdu

· Punjabi
INTEREST & ACTIVITIES
· Cricket

· Football
· Reading

REFERENCE
Can be furnished upon Request
PERSONAL INFORMATIO
· Nationality: Pakistani

· Visa Status: Visit Visa 

