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       FAROOQ  
Farooq.368317@2freemail.com
APPLICATION, SALES AND MARKETING PROFESSIONAL
PROFILE SUMMARY

· A highly competent professional with more than 15 years of experience in Application, Sales and Marketing of HVAC Systems.
· Hands on exposure in Technical selection of HVAC Equipments, Pricing, Technical Submittals and Commercial documentations.
· Extensive Travel to Qatar, Oman and Iran.

EDUCATION
· Bachelor of Engineering B.E [Mechanical] 

      
   
                                       

Osmania University, Hyderabad-India
· Masters in Business Administration (MBA)


West Coast University- London (UK)
AREAS OF EXPERTISE

· Technical Selection, Pricing, preparation of Technical Submittals of Chillers, Chilled water FCU’S, AHU’S.

 DX. Split, Packaged and VRF Systems & Ventilation Systems.

· Sales and Marketing of HVAC Systems, Ventilation Systems and related products.
· Purchase of Complete HVAC, Plumbing and Fire Fighting, Sanitary Fixtures.
TRAINING ATTENDED

Attended four day presentation/ training at ACSON/MCQUAY Factory (OYL Industries-Malaysia) for the Following: 
Modular Air handling units: Selection, Installation procedures.
VRF System: Selection of Equipment, Installation procedures.
ORGANISATIONAL EXPERIENCE

June 2016 to Jan. 2017       : Worked as “Marketing Manager” at M/s. Unigulf Development L.L.C – Dubai (UAE)
June 2014 to Mar. 2016    : Worked as “Sales Manager” at M/s. Prime Profiles Co.  – Dubai (UAE)
Jan. 2011 to May 2014
    : Worked as “Senior Sales Engineer” at M/s. General Enterprises Co. LLC – Dubai (UAE)
April 2004 to Dec. 2010   : Worked as “Assistant Sales Manager” at M/s. Meaptashi Corporation Ltd. – Shj. (UAE)
Sep. 1997 to Mar.  2004  : Worked as “Application / Sales Engineer” at M/s. Saif Middle East LLC – Dubai (UAE)
JOB PROFILE
Marketing Manager   






                           June  2016→ Jan. 2017
Dubai, UAE.

Organization   
  : Unigulf Development L.L.C   

Company Profile  : Sole agent for Easy Pre Insulated ducts, K-Flex Rubber Insulation, Afico Fibreglass Insulation, Bostik  

                                     Idenden Vapor Barrier & Adhesives, Atco Flexible Ducts.
Key role/Focus     : Senior Position for Marketing.

Key responsibilities:
· To meet consultant and get brand names specified in their vendors list.
· To meet major Contractors and get Brand names specified in their Vendor list.
· Prepare Technical submittal for consultant review.
· Organize seminars in co-ordination with Principals for Consultants and Contractor.
· Organize and schedule for participation in Big 5 Shows to get maximum impact from Consultants and contractors.

Major Clients:
· Archgroup Consultants– Dubai

· Arkiteknik International Consulting Engineers-Dubai

· Chawla Architects and Consultants-Dubai

· Al Wasl Al Jadeed Consultants-Dubai

· AE7 Architects and Consultants- Dubai

· Mario Associates –Dubai 

· Al Habtoor Leighton Contracting Division – Dubai

· TMC Contracting – Umm Al Quwain

Sales Manager

                                                                                                                    June 2014 to March 2016
Dubai, U.A.E
Organization   
  : Prime Profiles Structural Steel (Duct) Manufacturing LLC.

  
   

Company Profile   :  HVAC G.I Duct Fabrication

                                      Duct Accessories, Filters and other related products. 

Key role/Focus     : Senior Position for product sales and marketing.

Key responsibilities:

· To meet Contractors, introducing product specification with Consultants, etc. collecting project information, pricing, selling, market survey.

· Make List of Competitors & their local Representatives with contact references.

· To carry out market survey to identify potential clients and projects.
· Develop strong relationship with contractors purchase department, project managers and site engineers.
· Prepare Technical submittal for approval from consultants.

· To ensure timely execution of order in co-ordination with production manager.

· Develop long-term customer relationships and maximizing account penetration and also identify potential opportunities.
Senior Sales Engineer                

            




                    Jan. 2011→ May 2014 Dubai, U.A.E
Organization
     : General Enterprises Co. L.L.C
                                       


   

Company Profile     : Sole agent for “Acson” Residential & Commercial Air Conditioners in UAE. 

Key role/Focus        : Senior Position with focus on Product Launch & development.

Attended four day presentation/training at ACSON/MCQUAY Factory (OYL Industries-Malaysia) for the following:

Modular Air handling units: Selection, Installation procedures and Troubleshooting.

VRF System: Selection of equipment, Installation procedures and Troubleshooting.

Key responsibilities:

·  Responsible for setting up of technical division.

· To meet Contractors, introducing product specification with Consultants, etc. collecting project information, pricing, selling, market survey.

· Make List of Competitors & their local Representatives with contact references.

· Evaluation of new competitor Products.

· Selection of equipment (Chilled Water FCU’S & AHU’S, Chillers and VRF systems).
· Co-ordinate with Malaysia Head office and factory for design and selection of VRF Systems.
· Prepare Technical submittal for approval from consultants.

· Closely interact with consultant’s design department enabling “Acson” products to closely match with load calculations.

· Develop strong relationship with contractors purchase department, project managers and site engineers.
· Assist contractors on technical questions on HVAC systems, Acson products, and system application alternative, installation, operation, maintenance, and problem resolution.

· Create competitive, high quality and timely estimates, bids, proposals, and cost/benefit analysis. Ensures that new proposals and bids are compliant with “Acson” standards & expectations prior to customer presentation. Final negotiations on value and impact to the customer's business in order to close the sale.

· Develop long-term customer relationships and maximizing account penetration and also identify potential opportunities.

Asst.  Sales / Marketing Manager        


                                               April 2004 →Dec. 2010
Sharjah, U.A.E

Organization
    : Meaptashi Corporation Ltd
                                       


   

Company Profile    : Sole agent for Boilers [Bryan, Burnham-USA], Humidifiers [Condair, Defensor - Switzerland], 
                                      Duct Heaters [Indeeco - USA]…….

Key role/Focus       : Managerial Position with focus on Product Sales & Marketing. (UAE, Oman & Qatar)
Key responsibilities:
· To Act as an intermediary between distributors and management, provide creative “tools” to favorably influence distributor sales. Contributing to the marketing plan, encourage results driven implementation while offering thorough evaluation and efficient guidance. 

· To carry out market survey to identify potential clients and projects.
· To introduce the product range to the clients by direct contact, conducting meetings and presentations / proposals.

· To follow up the already established clients and provided sales support.

· To meet Contractors, introducing product specification with Consultants, etc. collecting project information, pricing, selling, market survey.

· To get the brand names specified in the vendors list of consultants.

· To ensure timely execution of order in co-ordination with the principal etc.

· To follow up to ensure quotes turn into orders, negotiate and close deals. 

· To Assist & Co-ordinate Strategy in consultation with Sales Manager.

· Evaluate costs and Quote and follow it up constantly with Consultants / contractors / client to turn them into sales.

Application  Engineer/ Sales Engineer                                      


           Sept. 1997 → March. 2004   

Dubai-U.A.E
Organization
    : Saif Middle East LLC

Company Profile    : Sole agent for “Westair” Chilled Water Fan Coil Units, Air Handling Units, DX. Split and Packaged Air  

                                      Conditioners &  “Loren Cook” Ventilation System

Key role/Focus       : Application Engineer / Sales Engineer
Job profile & Key responsibilities 
· Selection of equipment (Chilled Water FCU’S, AHU’S, Chillers and All kinds of Dx. Units)

· Preparation of Technical / Material Submittals for Consultants approval
· Communicate with Principal [Supplier, Manufacturer] to ensure proper supply of Equipment 
and preparation of purchase orders.
· Make List of Competitors & their local Representatives with contact references.
· Evaluation of new & competitor Products.
· To meet Contractors, introducing product specification with Consultants, etc. collecting project information, pricing, selling, market survey.

· To get the brand names specified in the vendors list of consultants.

· To ensure timely execution of order in co-ordination with the principal etc.

· To follow up to ensure quotes turn into orders, negotiate and close deals. 

· To Assist & Co-ordinate Strategy in consultation with Sales Manager.

· Evaluate costs and Quote and follow it up constantly with Consultants / contractors / client to turn them into sales.

