AKHIL
Akhil.368387@2freemail.com
OBJECTIVE
                 To optimize opportunities given, realize the goals and objectives of the organization. Make a positive contribution towards the growth of the organization and strive for professional excellence.

                                                            PROFESSIONAL EXPERIENCE
A dynamic Professional nearly 2 years and 11 Months of Experience as an associate in the areas of Sales and Business Development in L.G.Balakrishnan & Bros Ltd, Coimbatore from June’14 to Apr’17.
Job Title: Engineer – OE Marketing Sales (Materials Planner - Procurement) 
Customers Handling: TVS Motor Company, Royal Enfield, Harley Davidson, India Yamaha Motors, Force Motors ltd.
Key Roles – Sales and Business development
· Reviewing, Tracking on cost spending actually, Compiling monthly & yearly Business and Sales data and presenting it to Management.
· Identifying cost saving area and with the coordination of purchase team, getting retrospective cost from customers.
· Identifying our current share of Business and competitor market share to workout with team to improve the shares to develop the business.  
Key Roles – Customer Support

· Gathering Monthly Requirements from Customer and Giving Schedule Plan to Production, PPC and Purchase team for RM plan with forecast of Next 3 Months. 
· Supporting to customer and working based on their priority to ensure supplies by following it from RM procurement to delivery of FG parts timely.
· Communication with Customers and Suppliers, Getting their Daily requirements and arranging Components and Materials Inward and outward till GRN to be submitted to Accounts team. 
· Preparing Documents for Auditing, Maintaining and preserving 5S inside the campus. Working for ISO/TS audit.
· Hands on experience in SAP B one for Creating Sale orders, etc.  
Other Area’s - Operations

· Finding and Arranging reliable transporter and logistics support. 

· Arranging and providing data they require in Sales operations such as creation of Vendor data, MOU, Purchase contract, .etc. 

· Working with all customer portals for uploading and retrieving data 

· Basic knowledge in studying part drawings and analysing the same.
· Releasing Development orders once a new project comes in and following it up till completion and updating customers.
· Tracking & analysing of premium freight and other transport expenses and reduction as much as possible. 
CAREER ACHIVEMENTS
 *Highest sale ever in L.G.B during Mar’16 for TVS Spares, Chains and Sprockets sales.     
 *Highest sales for FY 2016-17 in TVS Chains sprocket KIT supplies during Mar'17.

 *Royal Enfield Share of business increased from 60 to 80% for Drive chains and 70 to 90% increase in Cam chains.

COMPANY PROFILE

L.G.Balakrishnan & Bros Ltd is a leading Auto ancillary manufacturing company engaged in design and manufacture of Automobile Chains and Sprockets, Fine blanking parts, Precision Machining parts and rubber belts for all major OEM’s such as TVS, Hero, Honda, Yamaha, Bajaj, Mahindra, Royal Enfield, Force motors, Piaggio, Kawasaki, Harley Davidson, Polaris, KTM etc.

Educational Qualification  
               2010 – 2014 BE (MECH)   Passed out in First Class with 7.07 CGPA, Park of Technology, Coimbatore.

             2009 – 2010        HSC          Passed out with 88%, Ponnu Matric Hr.Sec.School, Dharapuram.  
             2007 - 2008        SSLC         Passed out with 86%, Ponnu Matric Hr.Sec.School, Dharapuram.
ACADEMIC PROJECTS
                   Title: Hazard identification & risk Assessment in L&T Valves, Coimbatore.
Summary : HIRA – Safety engineering project at L&T valves in Erection area, production and stores. Identifying the Hazard in terms of Man, Machine and material and Rate the severity and providing risk assessment.
EXTRA CURRICULUM & ACHIVEMENTS
· Undergone a National Level Technical symposium , Sona Engineering, Salem and Won 3rd price in presenting a paper in “Design of digital fuel Indicator”  
· Participated in Athletics during Collage tournaments.  
SUMMARY OF MY JOB
Supply chain and Logistics – Procurement - Materials Planner 
· Getting Monthly schedules from Customer. 
· Circulating to Production, PPC, and Dispatch and monitoring min stock norms.
· Creating Sales order in SAP.
· Weekly target fixing and adhering
· Daily supplies follow ups, GRN tracking & Logistics.
· Vendor follow-ups. 
· Finding additional opportunities.
· Arriving Share of Business and collecting competitor details to know the market Shares.   
· Visiting customer regularly to create rampo and to get the confidential data.
· Act as a window person between OEM’s and LGB in all sorts of issues. 
PERSONAL DETAILS 

Languages      

: Tamil, English, Malayalam
Hobbies 
: Doing physical fitness, Interested in learning new Skills in tech world.

Parents
 
: V.K.Krishnan, K.Hemalatha 
DOB

   
:  21/01/1993
Marital Status               : Single









Date     :    







           With Warm Regards
Place   :  Dubai


                                               

          Akhil
Visa     :  Visit Visa 

