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Robert 
Robert.369249@2freemail.com
Objective

Experienced and accomplished Sales and Administration Manager with over eight years of experience into business development, sales and customer services, looking to leverage extensive background in Business-to-Business solutions, departmental organization and mass communication into an business development and warehousing supervisory position.

Qualifications

Consultant in “Interior Design”- sustained by Eurocor Romania– obtained in 2012

Professional in “Different types of selling courses - SPIN selling” - sustained by Trend Consult - obtained in 2009

Professional in “Non Aggressive Consultative Selling” - sustained by Trend Consult-

obtained in 2008

Work History

SALES AND WAREHOUSE MANAGER

02.04.2010 – 21.12.2016

Employer: KALLAWEI KRC SRL ROMANIA in collaboration with Primo Profiles

Company profile: Link company offering Business to Business solutions for interior

design and constructions regarding furniture, windows, doors, floors,folding panels and construction materials.

Responsibilities:

Prospect for new clients by networking, cold calling, advertising or other means of

generating interest from potential clients for the Romanian territory.

Develop a rapport with new clients, and set targets for sales and provide support that will continually improve the relationship

Administration of warehouse and managing a team of 4 employees in charge with

stocks bookkeeping and manipulation.

Marketing research and keeping abreast of what competitors are doing.

Results:

Started the business with a budget of 10.000 EUR, and managed to develop a customer database of 5.000 companies and persons.

Increased sales from 5.000 EUR per year in the first year of activity up to 25.000 EUR to the third year. Increased the stocks and stock rolling from 100 pieces of accessories in the first month up to 30.000 pieces of accessories in the 24th month of activity.

Introduced new PVC gasket accessories for furniture on the market, often closing sightunseen sales of newly released products.

BUSINESS DEVELOPMENT MANAGER FOR SOUTH-EASTERN EUROPE

18.04.2008 - 01.04.2010

Employer: PRIMO PROFILES SP.ZO.O

Company profile: Producer of plastic products obtained by extrusion, like cover profiles and seals for wooden doors, windows and furniture

Responsibilities:

Managed daily operations for furniture accessories sales throughout South Eastern

Europe.

Arranging meeting with customers in countries like: Romania, Bulgaria, Moldova,

Hungary.

Provided accessories sales leadership and managed a team of 3 associates.

Keeping an open communication with production, marketing and managerial

departments in Poland.

Preparing periodical reports about sales activity and targets achieved.

Results:

Generated an income of 300.000 EUR annually for the allocated area.

Surpassed sales goals by 19% for 2008, and by 22% for 2009.

Recognized as the Best Sales Person for the month of Feb 2009, with the highest sales of

35.000EUR, and distinguished with the “Employee of the Month”

SALES ASSOCIATE

01.06.2003 - 10.04.2008

Employer: MotorBrands Romania

Company profile: Dealer of BMW and Volkswagen cars on Romanian territory with

branch in Timisoara City

Responsibilities:

cultivate instant rapport, build, and maintain key client relationships to successfully

sell vehicles valued from EUR 10K up to EUR 140K.

develop sales strategies and set challenging personal sales goals to ensure peak

performance.

maximize sales by regularly connecting with well-established clients and building

relationships with prospective customers.

promote new products and keep informed of sales events.

utilize client-centric approach to assess client needs and demonstrate how product's

features, functions, and benefits meet needs.

ensure optimal experience for each client from initial meeting through final delivery.

consistently monitor inventory levels and in-stock products.

remain abreast of cutting-edge and emerging industry trends.

Education:

2014– present Bioterra University of Bucharest, Romania; Food products Engineering

1999 - 2003 Politehnica University of Timisoara, Romania; Civil Construction Dpt.

1995—1999 National Sports College from Deva, Romania; Fitness and Gymnastics

Fields of Interest:

I have an interest in Interior design patterns, reading Magazines about Art, Decorations, Interior Design and Cars. Watching TV programs about Home & Garden decorating, and Automotive Innovations. Travelling would be the second on my list with the aim of observing types of homes and gardens in different areas and countries, know more about cultures and how these reflect and also have an impact about housing and gardening.

Languages

I am speaking fluently Romanian and English. I can have a basic conversation in French and Italian, and I am currently studying Arabic, on beginner level.

Hobbies

Reading and watching historical documentaries, learning new things about other cultures through TV programs or specific magazines, playing basketball with friends on my free time.

Computer Skills

I am computer literate in Microsoft Windows Office Word, Excel, PowerPoint, Publisher, and intermediate user of AutoCAD

Licenses and Certificates

I have a UAE driving license for light vehicles.
