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Mohammed   Mohammed.371825@2freemail.com 

Sales/Business Development – ELV & Security Solutions

	Date of Birth
	:
	Feb 1982

	Marital Status :
	Married

	Nationality
	:
	Indian

	
	
	

	Driving license:
	Valid D/L, issued on 27/07/008

	Visa status
	:
	Employment visa, Immediate joining.

	Languages
	:
	English, Arabic, Urdu, Hindi.

	References
	:
	Available on request.
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Profile:
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An energetic, highly ambitious and result oriented senior level sales professional with a demonstrated track record of building business. Over 9+ years of consultative selling experience in Security Systems & Solution industry and consistently/successfully meeting revenue targets, sales quotas and corporate goals of the companies worked for.
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Key Competence And Skills:

· Proficient in the English language – exceptional listener & effectively conveys information verbally and in writing.
· Skilled in consultative selling, negotiating contracts, forming alliances and partnering with others. Call and personally visit potential, new and existing customers to facilitate new business.
· Ability to work independently or as a member of a team
· Hands on experience in demonstrating company product line with a view to solicit sales
· Meet and exceed sales objectives of the company
· Well versed with computer skills (Microsoft Office)
· Excellent ability to manage multiple concurrent projects, set priorities and adapt to an ever-changing work environment
· Deep sense of personal integrity, honesty & disciplined work ethics.
· Sound Knowledge of security industry and directly dealing with supplier, manufacturers & distributors.
· Productive worker, positive, resilient and always open to new ideas and creative solutions.
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Selling Expertise:
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	SN
	System
	Worked with Brands

	1
	CCTV:
	Samsung, Bosch, Pelco, Honeywell, BGT, Vanguard, Vicon, Hikvision, Cpplus, Dahua,

	
	
	I-Lax, Watchnet etc.

	
	
	

	2
	SMATV
	Traix, Alcad, Wisi, Televes etc.

	3
	Intercom
	Alcad, Commax, Fermax,Urmet, Aiphone, Panasonic etc

	4
	FOC & Structure Cabling
	Belden, NETX, Belcon, Techlogiks, Norden, Panduit, Systemax, Schneider , Excel etc.

	5
	Access Control
	Samsung, Gantner, Suprema, Keri, watchnet, Lenel, Alcad etc.

	6
	Que Mgt system
	Qmatic, EzyQue,

	7
	Master Clock System
	Sapling, Mobotime, Bodet

	8
	Environment Mgt system
	AVTECH

	9
	Fingerprint Solution
	Samsung, Virdi, ZKTeco, Suprema,Addpac

	10
	Turnstiles
	Hayward, Boonedam
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Security, Safety & Fire Protection Exhibitions Attended :

1) INTERSEC Dubai 2009-2012 & 2016.

2) Secutech Mumbai 2014, INDIA.

3) IFSEC Delhi 2015,INDIA.

4) Gitex Technology Week, Dubai 2016
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Education:

[image: image9.jpg]



	1)
	Master of Business Administration
	(2003-2005)

	
	Millennium Institute of Management, Aurangabad, MS, INDIA.

	2)
	Bachelor of commerce
	(1999-2002)

	
	Maulana Azad College, Aurangabad, MS,INDIA
	

	3)
	Advance diploma in computer application (ADCA) from C-DAC GIST.



Work Experience: Security Systems & Solution Industry

ITM Pro Technology Solutions
Dubai, UAE

Sales Manager
March 2017 – Present

Job Profile:

· To reach and drive business discussion at top level management.
· Managing the sales of Low Voltage Systems and System Integration Projects for UAE Market.
· Well connected with Consultants, MEP/ Main contractors & Developers.
· Developing ELV Systems product range and partners.
· Sound technical knowledge of Security & ELV System.
· Managing and developing a sales team, training, strategies.
· To understand project requirement and to articulate the business value of company’s products and solutions.
· To discuss & finalize presentation, demos, collaboration.
· Project estimation assistance as per vendor list, negotiations with supplier, preparation of offers/Quotation.
· To search & provide international supplier as per consultant demand and start business relationship with them.

GNS Technologies & Security Solutions
Dubai, UAE

Business Development Manager
Jan 2016 – Dec 2016

· Responsible for managing new and existing accounts and developing them to their full potential to ensure consistent recurring revenues.
· Make sure about the DPS requirements at site survey & project completion.
· Project estimation with available vendor list and negotiations with supplier.
· Dealing with MEP contractors, consultant, project Managers, main contractor and end user.
· Giving continuous, accurate and relevant feedback to company Directors and Senior Manager.
· Payment management with project completion time line.
· Reviewing existing contracts and looking for growth opportunities.
· Ensuring that the sales database is always up to date and accurate.
· Identifying prospective clients and then contacting them.
· Participating in product or service development and design.
· Developing new and old clients to grow them into a diversified customer base in a specialist niche market.
· Working closely with the Sales Director to prospect, pitch & close new business deals.
· Sales Training, Team Building, Performance monitoring and motivating account executives at regular intervals to maintain enthusiasm amongst the sales force.

Prism Business Technologies
Aurangabad, India

Sales Manager
June 2013 to December 2015

Job Profile:

· Responsible for meeting sales goals and overall quality of service.
· Develop, implement & execute strategies to develop new business, acquire new clients and manage the existing customers.
· Identifying profitable new alternative distribution points.
· Built pricing opportunities to encourage repeat sales. Pursued long-term account strategy that maximized profits and assisted in cultivating long-term relationships with the appropriate decision makers.
· Representing the company at Trade Fairs and Exhibitions.
· Perform client presentations articulating the value proposition of product, solution, and service offerings.
· Point of contact for all the partners associated with the company. Able to forge high performing working relationships with customers, vendors, company owners and sales colleagues.
WIPAQ Trading LLC
Dubai, UAE

Sales Account Manager
January 2011 to December 2012

Job Profile:

· Sole Distributor (Hayward Turnstiles & Micro Digital)
· In-depth knowledge of the company’s product line and effectively marketing & eventually selling it.
· Using market knowledge to influence decisions regarding customer pricing and sales programs (product introductions, sales promotions, advertisements etc.).
· Understanding the competition and analyzing their go to market strategy.
· Developing effective proposals and quotations, conducting presentations and participating in exhibitions.
· Responsible of developing sales plans, ensuring the sales target achievement.
· Successful in getting new partners on board as well as maintaining the current ones
· Generate qualified leads/ opportunities to drive pipeline growth.
· On site supervision /meeting with sub contractors, suppliers for timely completion of projects.

Business Automation and Security Systems
Dubai, UAE

Sales Executive (Samsung Techwin) Showroom
August 2007 to November 2010

Job Profile:

· Sole Distributor (SAMSUNG TECHWIN)
· Maintaining sales & Inventory report daily, weekly & monthly, attend product launch, Exhibitions & seminars.
· Meeting personal sales goals by employing workable sales strategies
· Performing presentations, demonstrations of products and coordinate efforts to improve the customer experience at the point of sale.
· Negotiating with supplier and other integrators for better products at better prices
· Expand market penetration by building and fostering relationship with customers, suppliers and integrators.
· Adapting to market by thoroughly analyzing the market and changing strategy according to it.
· Providing timely delivery/installations of the products at client premises.
· Helping in designing and handling program for corporate communication.
· Conducting regular survey and seeking feedback for continuous improvement at Showroom
· Coordinating with technical department for technical support required by our clients
· Directly reporting to the branch manager.

