KEWAL 
Kewal.372626@2freemail.com 
PROFILE

Kewal krishan is an accomplished Sales Executive with 12 years of Sales experience as a Sales Executive. He has proven success in organizing tasks, increasing sales and multiplying business from limited material and resources is searching for sales industry where my experience and skills would be put in use.
OBJECTIVE

Applying 12 years of Indian Sales Executive experience combined with proven expertise in Sales and marketing.
EDUCATION
Panjab University, Chandigarh, India
Bachelor of Arts (B.A) June 2007
COMPUTER SKILLS
     Basic knowledge of internet and mail writing
Basic knowledge of word, excel
LANGUAGES

English   – Excellent reading, writing and speaking
Hindi      – Excellent reading, writing and speaking
Punjabi   – Excellent reading, writing and speaking
SPECIALIZED SKILLS
· Excellent interpersonal and communication skills 

· Multi-tasking abilities with proficiency in organizing and managing different tasks

· Expert knowledge of handling administration and paperwork

· Proficient in assigning duties and scheduling shifts
· Ability of recruiting, training and supervising staff 

· Expert marketing skills to promote business
PROFESSIONAL EXPERIENCE

· Working as Sr. Sales executive at DIVINE CORPORATE SOLUTION since June2015.

· Worked as senior sales executive Data Sales in RELIANCE HR SERVICES from March 2014 to April 2015 

· Worked as Team Leader in Enterprise solutions. Corporate sales of Tata Tele services ltd OCT 2011-FEB 2014.

· Worked as sr. sales executive and team leader in Ameha Enterprises (DSA Tata Tele services Ltd) from OCT.2009-Sep.2011.

· Worked as a Sr. Sales Executive  & Team Leader in Data max Marketing Consultancy (Tata-Indicom) Jan 2007-sep 2009

· Started my career with HFCL internet Services Ltd as Sales Executive in 2005.

Responsibilities and Role details:

· Met monthly sales quotas and activity levels on a consistent basis.

· Designed and implemented strategies to cross-sell and up-sell services to existing customers.

· Prepared and compiled sales proposal documents on a regular basis.

· Sold and serviced data and voice services to small and medium-sized businesses.

· Generated sales revenue via telemarketing lead groups and cold calling.

· Responded to and resolved all account disputes.

· Maintained and updated sales activity records in tracking system.
OTHER INTERESTS

· Playing and watching cricket.

· Interacting with people

· Spending time on Internet
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