Nitin 
Nitin.373032@2freemail.com 

An accomplished professional with a dynamic career in New Business Development & Client

Acquisition across multiple categories, leading high growth and new brand launches Acknowledged for strengthening companies to lead in highly competitive markets and delivering innovative marketing concepts & strategies


PRO FI LE SUM M ARY



A competent professional with 4.3 years of experience in the fields of Software Sales. 

· Expertise in managing Enterprise sales activities to improve product awareness through brand
· development efforts to capture maximum business 
· Proficient in driving large scale revenue & profit gains and bagging breakthrough orders; skilled in developing relations with resellers by identifying the strength of each partner, planning
· and coordinating with them for effective business development 
· Successfully led key business initiatives & strategies to meet changing customer needs / expectations, thereby resulting into high level of customer satisfaction and increase in sales
· volume. 
· Proven abilities in conducting statistical analysis to determine potential growth; designing
· sales performance goals and monitoring performance on a regular basis 
· A result-oriented professional with strong analytical, communication, interpersonal and negotiation skills 
​​​

Ensuring the successful accomplishment of pre-set business targets in the face of growing

· competition; setting up the business units & developing them to achieve profitability 
· Planning, executing and managing sales & marketing strategies to grow new & existing business
· consistently 
· Proven ability to work with cross functional teams like Sales, Marketing, Finance, Recruitment, Support and Engineering. 

O RG ANI SAT I ON AL E X PE RI EN CE


	Relyon Softech Limited as Business Development officer 
	June’13-Till Date

	Key Result Areas:
	


 Develop long term customer relationships and achieve customer satisfaction goals 


Responsible for expansion of business by 45% on the allocated portfolio by up sell, cross sell and professional services. 

 Providing support in handling escalation from clients to their concerns and addressing their

queries in coordination with other departments for smooth ride in diverse issues

















Stay up to date on the new developments of
, cloud offerings and how our

customers can benefit from each of them
New software’s by Relyon

Enabling Resellers and Managed service providers with go to market strategies to acquire more business 

Present the product demos i.e. Proof of Concept to the customers and influence decisions leading to Winning opportunities. 

Consistent performance lead to change in roles and was given the responsibility of Strategic Account Management 

Responsible for looking after the Marketing, Business development, Account Management, Client Relations & Strategic Team Management for Karnataka region. 

Supporting the End to End sales cycle right from qualifying an opportunity to taking it to closure. 

· Meeting with clients, identifying their requirements and proposing effective solutions being a
	
	trusted advisor for their business needs. 

	
	

	
	Working closely with Pre sales and Business heads in providing Proof of Concept and ROI to

	
	enhance decision making. 


· Identified prospects for new business on PAN India basis . 
Highlights:

· Joined in Inside Sales for lead generation and was promoted to field Sales as Senior Executive and soon after Bussiness Devlopment officer for the outstanding performance and excellent work
	
	 

	
	


· Successfully achieved more than 75% targets with a healthy mix of hunting and farming opportunities consistently for 2.5 years in Field Sales. 

ACADE M I C DE T AI LS


· B.Tech, Computer Science, Echelon Institute of Technology, Faridabad 

O T H E R I N T E R E S T S

· Follow Cricket religiously 

Listening to music, watching cricket 

· Languages known: English, Hindi 

P E R S O N A L D E T A I L S


Sex



: Male

Date of Birth



: 14/09/1992

Marital Status :       Single

