TABAREJ

TABAREJ.373895@2freemail.com  
Achievement-driven professional targeting assignments  with an organization of repute in India

PROFILE SUMMARY   

· Result-oriented professional with 08 years of proven success in sales & marketing of prescription based pharmaceutical products with reputed pharmaceutical companies.
· Competency in launching new products (sales), thereby, increasing the product portfolio and effectuating sales promotion as a part of brand building & market development effort to enhance product awareness. 

· Proven capability in achieving / exceeding targets, opening new and profitable product/services markets and setting up business operations in untapped markets.
· Excellence in building and strengthening relationships with key accounts, medical fraternity, opinion leaders and Medical advisors, thereby ensuring high customer satisfaction by providing them with complete product support.
· Spearheading the sales and marketing operations for promoting pharma products and accountable for achieving business goals and increased sales growth.
· Expertise in organizing medical educational programs, seminars and conferences for the doctors; managing the marketing activities such as camps, doctor’s meets/ conferences for enhancing brand visibility/ coverage & reach.
· Exceptionally well organized with a track record that demonstrates self motivation, creativity & initiative to achieve personal & corporate goals.

KEY SKILLS  

~ Business Planning & Administration
~ Team Leadership and Training

~ ROI monitoring 
~ Regional Sales Manager

~ Branded Superspeciality sales

~ KOL/KBL Management
~ People Development and Motivation
~ Key Account Management

~  Ethical Business Developement

WORK EXPERIENCE

05’2015 – 10,2017 with Hetero Healthcare Ltd (Gastro-Hepatology)., Mumbai as Regional Manager (Mumbai/Maharashtra/ Goa)- India
Role:

· Result-oriented Managerial position with 08 years of proven success in sales of prescription based pharmaceutical products with reputed pharmaceutical companies in superspeciality life saving pharma segment 
· Competency in launching new products (sales), thereby, increasing the product portfolio and effectuating sales promotion as a part of brand building & market development effort to enhance product awareness . 

· Proven capability in achieving / exceeding targets by motivating team members/ subordinates, opening new and profitable product/services markets and setting up business operations in untapped markets with the help of market research and servey done by subordinates.
· Excellence in building and strengthening relationships with key accounts, medical fraternity, opinion leaders and Medical advisors, thereby ensuring high customer satisfaction by providing them with complete product support.
· Spearheading the sales and marketing operations for promoting pharma products and accountable for achieving business goals and increased sales growth by monitoring individual sales executive.
· Expertise in organizing medical educational programs, seminars and conferences for the doctors; managing the marketing activities such as camps, doctor’s meets/ conferences for enhancing brand visibility/ coverage & reach and appreciating subordinates for there academic engagements .
· Exceptionally well organized with a track record that demonstrates self motivation, creativity & initiative to achieve personal & corporate goals.
Highlights:

· Achieved Best Regional Manager award from vice president and got Gold medal to achieve highest returns award for man management role

· Developed and implemented commercial strategies such as KOL management to get high value returns for assigned key customers and geographic areas 

· Achieved 11056% growth in the turnover of the HETERO HEPATOLOGY division in 2016; consistent and value-driven performance 

· Recognized as the best All India Product Specialist and Business Manager for 3 successive years

· Developed a sales funnel of INR 15.79 Crores / US$ 2354537.83 within the first year; worked with senior management in developing the funnel for Hepatology  products in Mumbai and Maharashtra region 

· Managed the sales team of 05, developed a business plan covering sales and revenue of INR 15.79  Crores / US$ 2354537.83   Million and year 2016-17 INR 12 Crore .
Since Jan’15 – 05,2015 with Mylan Pharmaceutical (Hepatology), Mumbai as Therapy Specialist (Grade 35) (Mumbai-India)
Highlights:
· Convinced super specialist on scientific evidence basis and Monitoring patients data 

· Conducted academic promotional meetings and generating the sales

09’2013 – 12’2014 with Ranbaxy Laboratories in Gastro Task Force, Mumbai as Business Executive (GBE) (Mumbai-India)
Highlights:

· Received Bravo Award from National Business head for outstanding performance within first 6 month of joining

· Achieved Gold medal in All India corporate training program held at Mumbai 2013

· Achieved Gold Medal and two certificates in all India corporate Gastro Task force training program Ranbaxy Laboratories held at GCC club Mumbai .
· Best in Process (98%) for whole year and YTD Sales achievement 112% for year 2013

03’2011 – 09’2013 with Dr. Reddy’s Lab Ltd. (Recura-Gastro) ,South Mumbai as Professional Service Representative(Mumbai-India)
Highlights:

· Received gold medal in all POP update program held at Merriot  Hotel Hydrabad 

· Received best performance throughout the Year  and fastest growing territory awards from associated Director Dr. Reddys Lab Ltd. –Recura  Divison  at annual meeting 2012 at Goa

· Maximum pharma sales contributor In south Mumbai

· Awarded as Best PSR in West Zone 2013 all India by Mr. Sandeep Bhatia (Vertical head-Recura Dr. Reddys lab)

· Appreciation from Associate Director-Recura for getting more than 25 New prescription for Entalive 0.5 mg from Hinduja Hospital  and  excellent contribution from Dr. Aabha Nagral, Dr. Anirudh Phadke and TATA hospital for Entaliv contribution

08’2010 - 03’2011 with IPCA  Pharmacutical as Business officer (Sales) Rheumatology division (Mumbai-India)
Highlights:

Received  best scietific and strategic presentation award from Mr. N.P. Shridhar( Divison Head-Ipca)

Executed events like CME, Arthritis camp and provide update to doctor in the world of arthritis through academic way.

Commenced career with Aaro Foods Pvt. Ltd., Mumbai as Office Management

EDUCATION   

2010

B.Sc (Chemistry) from Mumbai University, Mumbai (India)
2013

ADBA from Welinkar Institute of Management Matunga, Mumbai (India)
2014

Post-Graduation Diploma in Marketing Management from Welinkar Institute of Management, 


Matunga, Mumbai (India)

CERTIFICATIONS  

Diploma in Computer Application Multilingual D.T.P. from DOEACC CENTRE,MUMBAI (India) in 2008

Gold certificate in Dr.Reddys lab Corporate sales training program at Grand Merriot Hyderabad-(India)
MSCIT from MAHARASHTRA STATE BOARD TECHNICAL EDUCATION, MUMBAI (India) in 2006

CCO with MS- OFFICE (India)
COBE Certified (India) 


PERSONAL DETAILS  

Date of Birth: 

7th  December 1989


Languages Known:
English , Hindi , Urdu, Marathi , Gujrati
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