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Email:                aamir.374173@2freemail.com 
OBJECTIVE  
An BBA (Hons) 4years Measured in Marketing, with a Diversified knowledge of Management, finance and customer services. Ability to work independently and in a team environment as well. Capable to successfully complete tasks at hand and to creatively resolve complex issues, would like to pursue a challenging, motivating and rewarding career in business management where my training can be objectively leveraged by the business I serve.
PERSONAL APPEARANCE 
Caste


Tunio

Date of Birth                13-01-1992

Domicile

District Khairpur Mir’s
Religion

Islam


Nationality

Pakistani


Marital Status
    
Single

ACADEMIC QUALIFICATION 
Bachlor in Marketing Business Administration, GPA 3.04 from Shah Abdul Latif University 

Khair pur Pakistan.

hobbies

· Reading Books, Newspapers & Playing Cricket Game.

Languages
· English, Urdu & Sindhi.
computer skills

· Ms word,Ms power point,Ms excel   , Internet Browsing
Exeperience

· Bank Alfalah Limited  Karachi. 08 April 2014 Working as Business Development 
                    Officer  to 16,Jan ,2017 due to my promotion.

· Bank Alfalah Limited  Karachi 17 Jan 2017 Working as Relationship Executive/Manager to 30 April 2017, then resign the Bank Al Flah, Joined the better job Faysal Bank Karachi.
· Faysal Bank Limited Karachi 08 May 2017 Working as Relationship Manager to till date
Achievement
     Ytd 3rd quarter 2016 Top Performer in Bank Alfalah whole south in liability  Karachi
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 Trainings / Course / Seminar

           Blue Storm Relationship Excellence workshop 15th, 17th April 2014, Karachi.

           AML Training 2017           Customer Relationship Management Training 2017                                                                                                                

personal Information

 Leadership, organizational, supervisory & Managerial Sound knowledge of Marketing.      

 And knowledge of Accounts and Management.  Hardworking, quick learner with fine communication.Good analytical, planning & communication skills,Independent, self-motivated & hardworking,Presentable Appearance,Mature personality & ability to work under pressure,- Good planning and organizing skills- Result-oriented and able to work as a team, Fluent in both spoken and written English. ‐ Attend business meetings with prospective clients and provide assistance for Bank and provide assistance with opening of Bank accounts contect potential clients to promote companys services and convert them into active client. Develop & growth strategy focused 
Both on financial gain and customer satisfaction. Provide trustworthy feed – back and after sales support.

Build long term relationship with new clients.

Previous experience in Banking sector. Experience as a Business Development officer, Business Executive now

Relationship Manager, Good  Marketing knowledge.

Good analytical skill to understand clients business needs and provide adequate marketingsolution.

Highly motivated ability to use own intivative work under pressure prioritize and work Independenty.

Time management and planning skills. fluent in English (written and oral )
Very good knowledge of Windows applications software, MS office, Word xcel.

Duties & RESPONSIBILITIE 
· Get complete information about the leads
· Contact them and have appointment for meeting
· Target their needs by representing the benefits 
· Conduct the procedure of account opening
· Present core and complete information about the clients with evidences
· Presenting a market competitive services to our clients by market par offerings 
· Take a periodic follow up from our customers to keep them satisfied
· Serve best to prove as the caring bank for powerful employer branding
· Customer services
· Business Development
· Portfolio Managment
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