Jaffer 




  Jaffer.375230@2freemail.com 
-------------------------------------------------------------------------------------------------------------------------------

· Objective

 A challenging role in an organization, which offers tremendous growth & wide exposure to the latest technology utilizing my skills, contributing to the success of the organization providing my passion for work and excellence and hence to grow along with the company. I believe that my zeal and zest for working and succeeding will make my asset for the company
· Work Experience
Working in Dynamic Motors India Ltd., (Manufactures and Dealer of Commercial vehicles and spares Parts)
Designation

: Business Development Manager- Southern Region
Duration

: From March 20016 till date
Job Profile
The job involve in sales and business development of Commercial vehicles and its spare parts . Meeting all new customer and end user supporting dealer for generating new sales supporting them with proper spares and technical knowledge.. dealing with distributor and solving the spares parts issue keeping enough stock of the material.
Worked in Sauhail Bahwan Automotive Group-Muscat & Abu Dhabi (Authorized dealer for  Nissan and New Holland tractor and EVICO  truck Ltd.,)   

Designation

: Asst Manager-(Heavy Commercial Vehicle)
Duration

: From Dec 2012 to Feb 2016
Job Profile
The job involve in sales and distribution network of Capital Equipment of New Holland Tractor and EVICO Commercial vehicles outlet in Oman. Taking care of fleet owners and Ministry customers and over all in charge of managing discount structure Pan Oman Managing parts planning to all branches in Oman.

Worked in ACE India Ltd.,(Manufacture of Material handling equipment in India)
Designation

: Senior sales Engineer
Duration

: Since Aug 2008 to Nov 2012
Job profile
ACE as company Manufacture Forklift and Mobile crane having its plant in Faridabad and presence all over India. The Job Involved in sales of Mobile crane and Forklift to End user and Dealer level. Generating prospective clients by market scanning and doing cold calls and getting the requirement from the customer. Managing Key accounts clients such as all major manufacturing company in and around Tamil Nadu being from Automotive Industries, Process industries, Steel and Chemical Plants. Managing dealer net work and supporting them with there clients to finalize the Sale.

.
· Worked in ACT India Ltd (Authorized dealer for TATA Motors heavy and Medium Commercial vehicles)

Designation

: Service and Marketing Engineer

Duration

: From Oct 2004 to July 2008
Job Profile
TATA motors as a company Manufacture of heavy and medium commercial vehicles. The Job Involved in sales of Capital Equipment such as Truck, Trailer, and Medium segment bus and pick up van. to End user and Dealer level. Generating prospective clients by market scanning and doing cold calls and getting the requirement from the customer. Managing Key accounts clients such as all major manufacturing company in and around Tamil Nadu and Andhra \Pradesh being from Automotive Industries, Process industries, Steel and Chemical Plants. Managing dealer net work and supporting them with their clients to finalize the Sale. Conducting training program for dealer Sales and Service team.

· Education Qualification

Diploma In Automobile Engineering
: D.A.E

Year of Completion


 : June 2000

Completed from


 : Anna University
Bachelor  In Automobile Engineering
: B.E

Year of Completion 


: July 2004
Completed from


: Madras Institute of Technology 
· Computer Skills

Operating system


: Dos, Windows 95/98/NT, Linux
Programming Language


: Basic , C,C++

Tools 




: Sql server, Basic AutoCAD
Roles and Responsibility
· To lead a team of front line sales personal by providing the necessary support to achieve the business goals target of the company.

· Making professional sales presentation to institution customer at very senior management level

· Developing dealers and (channel partners) in new territories providing them with training and marketing support.

· Reporting directly to the senior management level responsible for continuously evolving effective sales strategies to achieve the required market share and business target.

· Managing the entire product life cycle from strategic planning specifying market requirement for current and future product by conducting market research, supported by visiting customer and non customers.

· Analyzing the potential partner relationship to create more value addition for the product .

· To be a key Account Manager for the customer and also to identity new customers.

· Deliver a monthly revenue forecast , propose an overall budget and plan to ensure success 
Job Specification

· Forecasting future sales prospect & new business development.
· To promote direct sales within the defined segment.
· Planning & implementing strategies for increased sales.

· Monitoring of Logistics & Deliveries pertaining to specific accounts & containing customers.

· Formulate overall operational plans to achieve revenue targets. 

· To ensure timely execution & collection of payments from time to time

· Planning, Implementing for retention and development of customer base. 

· Account Management & New business Development.
OEM Business Profile :      Generating revenue from OEM customer such as Automotive, Steel, Chemical, Construction and Packaging Industries. Closely interacting with purchase department and explaining them about the product and technical features, customer rapot building and demo of product. Developing key account business from Automotive giants such as Renault Nissan, Ford, Hyundai, Daimler, Mahindra & Mahindra, BMW, L&T, Leyland, TVS,  Maruti Udyog and other HNI customer in Engineering and Construction field
· Project work – D.A.E
Title



Design of self starter for T.V.S 50 moped

Over view

The Objective of the project deals with electrical system of the moped & modification of pedal cranking one into an easy way of starting by providing a starter motor.

This Project deals with India’s largest selling two wheeler company called T.V.S in collaboration with 
Suzuki Japan.

· Project Work –B.E

Title

Electronic operated  ABS System for car Engine
Over View 

The Objective of the project deals with conversion of car  manual braking system into an electrically operated. One The main advantage of this model is the stability of the vehicle. When applying brake on a high speed the vehicle comes to a stable positing without any difficulty with the help  Anti Lock braking system. This Model  is carried out in a Maruti 800 Engine fitted on a fabricated chases.
· Personal Profile
Date of birth


:  19/08/1981

Religion


:  Islam

Marital Status


:  Married

· Languages Known

:  Speak 
Read 

Write 
 



 
  English          English               English





 
  Hindi             Hindi                  Hindi





  
 Tamil





  
 Telegu





  
 Arabic
· Passport details


Date of Issue


: 24-1-2013

Place of issue


: Chennai

Date of Expiry


: 23-1-2023


Date :








 (Signature)

