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	Summary
3 years of Experience as Competent Marketing and Sales Professional with a demonstrated history of working in the construction industry and services industry. I have strong knowledge with an ability to adjust in result-oriented teams with excellent Communication, Presentation, Interpersonal skills and with strong Experience in the arena of marketing /Admin and Recruitment.
Possessing a proven track record of planning and executing projects / tasks, ensuring the job is carried out in accordance with the standards, specifications, company’s procedures and clients requirements.
Currently, looking for an organization that would provide new horizons, challenging and excellent working environment, where my potential can be entirely optimized.
experience
ENDECO BUILDERS AND DEVELOPERS, Hyderabad, INDIA
SALES & MARKETING PROFESSIONAL
SEPTEMBER 2014 – SEPTEMBER 2017
· Experience covers client relationship, process planning and resource management.
· I see myself as a confident, articulate, assertive and flexible individual with professional approach to many things in life. Skilled at analyzing market trends and customer needs to develop highly-effective and targeted marketing campaigns.
· Successfully built relationships with new clients in emerging and underdeveloped markets through strong business development strategy.
· Creating, building and maintaining excellent customer relationships within a fiercely competitive market.

· My role allows me to be involved in many areas of the business, building strength in key aspects in customer satisfaction and company’s objectives.
· I put my efforts to solve problems, enhance the performance and create business opportunities to our Prospects, Partners and Clients.
· Interacting with potential clients to provide end to end Solutions.

· Conduct regular customer review through calls, mails and update senior management about their concerns or reviews if any.
· Prepare paperwork to activate and maintain progress.

· Training and development of new team members in accordance with organizational policy and goal setting.
· Maintaining and updating customer databases with their requirements.
· Preparing weekly and monthly update reports to share with management and concerned.

· Responsible to communicate with clients to receive complaints if any and resolve problems with prompt communication and follow-up.
· Build and maintain positive and professional relationship with the clients.
· Responsible to take input from the clients and site engineers to develop and maintain the detailed schedule.
· Offering ways to improve certain aspects of day to day processes to aid the business growth.
· Identifying and networking with financially strong and reliable distributors / dealers networks, resulting in deeper market penetration and reach.
· Well organized and dedicated team player with outstanding communication, coordination, organizing, negotiation and time management skills.
· Prepare a variety of status reports, including activity, closings, follow-up, and adherence to goals.
skills
· Proficient with planning, project supervision and project performance. 

· Quick learner, ability to take the initiative and work under pressure.

· Superb communication and presentation skills and display a positive attitude towards the consultant / client.
· Independent communication handling required for the organization.
Education

MASTER OF BUSINESS ADMINISTRATION IN FINANCE
August 2014 (Full time)
OSMANIA UNIVERSITY, INDIA
BACHELORS OF COMMERCE IN COMPUTERS
June 2009 (Full time)
OSMANIA UNIVERSITY, INDIA


	
	PERSONAL PROFILE


· Sex



: Male

· Date of birth

: 25th July, 1988

· Marital Status

: Single

· Nationality


: Indian

· Languages 


: Urdu, English, Hindi and Telugu
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