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AYYAPPADAS 

KSA-Riyadh
Email: ayyappadas.375526@2freemail.com 




An experienced Sales & Management professional with comprehensive skills in strategic planning and  implementation, account management and industry contacts with an effective technical background. 
                                         
QUALIFICATION SUMMARY:
· An enthusiastic results oriented sales & Management professional and proven team leader with Ten  years sales experience in UAE, OMAN and SAUDI focused on Oil & Gas contractors, Civil and Infrastructure.
· Expertise in Business and account management, product penetration, engineering sales, Onsite demonstrations. 
· Proven ability to interface with support staff to ensure right product to meet customer requirements.
· Excellent communicator with demonstrated success building relationships with key people of major accounts.
· Track record for consistently meeting and exceeding Business targets.
· Working as SALES MANAGER with AEMCO KSA.
· Worked as TEAM LEADER of 3M Firestops Division in Oman.
· Worked as MACHINERY CONSULTANT with Construction Machinery center.
· 5 years experience in HILTI EMIRATES LLC as ACCOUNT MANAGER(sales)

· Two and half years of experience in KHANSAHEB CIVIL ENGG as SITE ENGINEER.
PROFESSIONAL WORK EXPERIENCE:
Advanced Equipment Maintenance Company KSA-Riyadh.July 2016-Till Date.
Working as SALESMANAGER in AEMCO Saudi. Distributor of Graco Fluid handling Equipments,Industrial Colorants,Trelawny Flooring solutions. Heading the business divisions with an annual Sum of 30 Million SAR.
Al Amana & Best Gulf Trading LLC Oman (3M)

      APRIL 2013-June 2016.
Joined in Al Amana As Team Leader of 3M Division, with an assigned task to introduce and develop 3M Passive fire protection Chemicals, 3M Abrasives,  3M ISPD and Tapes & Adhesives products in Oman Market. Developed both Fire stops and Abrasives to a well revenue generating segment and made 3M name established within the market segment for both products. Successfully brought in GOVCAST to Al Amana, an Indian brand for Ductile and Cast iron products and made it one of the best product in Al Amana’s product basket. Few of the milestones achieved during career with Al Amana as Team Leader are as follows.
· Managed to get RCA approval for 3M Passive Fire Protection Products.
· Successfully brought back 3M Passive Fire Protection products to Muscat Airport Project.
· Successfully registered Best Gulf with JSRS, online Business platform of Oman Oil Companies.
· Obtained approval for Best Gulf as Approved Vendor in different authorities like ROP, MOD, PAEW, MOH. 
Construction Machinery Centre



      FEB 2012-March2013
Worked with construction machinery centre as Machinery Consultant. Managing all major construction, infrastructure, Oil & Gas, and Trading companies in UAE .Handling CMC’s wide range of product basket to all customers and offering them solutions, to all their equipment related concerns. Major principals  dealing with is WACKER NEUSON, CHICAGO PNEUMATIC (CP),SILLA,SCHWING&STETTER etc.
Hilti Emirates LLC, Dubai, U.A.E



       MAR 2007- OCT 2011
Hilti is a multinational company which operates 120 countries around the globe. Hilti is a world leader in developing manufacturing and marketing of value added top quality products for professionals in construction, maintenance and oil & gas sector. Major product lines are construction chemicals, fire stop chemicals, Anchor system, Direct fastening, Drilling and Demolition, Diamond coring system, Installation system  etc.
Major Revenue Generators
Construction Chemicals
Hilti fire stop Chemicals are well known with its worldwide approvals. Hilti secures the market share with its approvals, quality, and precise supervision through applicators. Major product lines are firestop sealants, fire stop foam, collars/wraps/pipe sleeves, spray coatings, and firestop mortar.

Fire stop systems normally contributes 25 percentage of sales revenue on an average.
Chemical & Mechanical Anchors

Hilti offers complete system for injection technology and adhesive anchors, metal anchors for wide range of applications. Innovative software’s like PROFIS and EXBAR are using to support customer’s design concerns.  Plastic anchors for in and outside applications. Tools and consumables for hand drive fastenings on concrete base material. 

Anchors and Fastening Systems

Hilti’s innovative anchoring and fastening systems including 
A) Chemical Anchors B) Mechanical anchors C) Direct Fastening Systems D) Screw Fastening systems E) Drilling & Demolition
Account Manager
                                                            Jan 2009 – Oct 2011
· Managed about 45 large and medium sized accounts, ensuring effective time and territory management to develop profitable growth and maximize product penetration
· Increased the NSP by 5% for all accounts and also successfully negotiated annual contract pricing for all major customers. 

· Successfully utilized Hilti’s unique brand city campaign to penetrate major accounts.
· Actively managed and developed the growth of key products, applications and value added solutions.

· Assisted the finance control teams in timely collection of the over dues.

· Field rides with team members to assist them with product trainings, closing deals etc.
· Interaction with contractor consultant and designers to introduce the line of products and Engineering support.
Accomplishments

· Achieved 120% of annual sales target.
· Achieved best Hands on specialist award across the team.
Account Executive
 


                       Jan 2008 – Dec 2008
· Managed about 80 large and medium sized accounts, with effective time and territory management in order to develop profitable growth. 
· Developed high potential accounts by increasing product line penetration.
· Liaising with customers at managerial level to set pricing and loyalty agreements.
· Conducted onsite demonstrations and mock-ups successfully.
· Implementation of company strategy to achieve business targets.
Accomplishments

· Successfully completed Hilti’s HIGH DEEP and WIDE training program.
· Achieved 2nd place in selling LTS to the customers in over all company level.
Sales Executive






                Mar 2007-Dec 2007
· Effective time and territory management of over 100 large, medium, small accounts ensuring appropriate level of coverage for buying and potential customers. 
· Focused on identifying customer needs and provide innovative and value added solutions.
· Effectively tested, demonstrated and trained the customers on Hilti products and solutions 
· Successfully utilized existing sales channels and integration of various sales approaches to target non buying customers.
· Ensure timely settlement of customer dues.
· Successfully conducted onsite demonstrations and mock-ups.
Accomplishments

· Achieved 103% of annual target 2007 despite, started in the field from Jun 2007    onwards.
· Promoted to next level with in just 7 months time. 
Khansaheb Civil Eng LLC



                Sep 2004 – Mar 2007
Khansaheb is a reputed construction firm operating UAE for last 30 years.
Site Engineer 
· Attend client and consultant meeting regularly.
· Major construction projects involved in during this period of working are (a) Mall of the Emirates,(b) Rostamani Tower at Bur Dubai (C) Extension of Convention centre,(D) School projects in Al mizhar.
Om Chalwadi associates. Pune Maharashtra INDIA Mar 2003 – Aug 2004
 
Subcontractor at Magarpatta development. 

Site Engineer 
· Supervise day today activities of site, Attend client consultant meeting and report to Chief Engineer.
ACADEMIC QUALIFICATION:
Diploma in Civil Engg from Swami Nithyananda Poly Technic, Kerala - India
PERSONAL DETAILS
Date of Birth


:

10/03/1979
Nationality


:

Indian

Marital Status


:

Married
Visa Status


:

Resident Visa

Languages Known

:

Fluent in English, Hindi, Malayalam, Tamil
Driving License


:

Holder of valid Oman driving license

Computer Proficiency

:

Proficient in MS Office tools
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