
	 PRAVIN 
CONTACT INFORMATION
Email Id:  
Pravin.375541@2freemail.com 
PERSONAL INFORMATION
DOB                 : 07/08/1987              
Sex                    : Male
Nationality        : Indian
Marital Status   : Single

Languages Known:

   English
   Hindi
   Marathi

	                              CURRICULUM- VITAE  

OBJECTIVE
To achieve the revenue targets set by sales managers. Managers set individual monthly and quarterly targets within an overall revenue objective. They may set targets by individual customer or product group if they wish to focus resources on particular areas of the business. Representatives must develop plans for achieving revenue targets. They may try to conclude deals that are already under negotiation or they may identify new sales opportunities with existing customers or new prospects
JOB PROFILE
· Contact potential customers at hospitals, clinics, doctors' offices, rehab facilities, and nursing homes to sell medical products and equipment.

· Arrange appointments with doctors, pharmacists and hospital medical teams.

· Cold-call or go door-to-door.

· Deliver presentations to doctors, practice staff and nurses in GP surgeries, hospital doctors and pharmacists in the retail sector.

· Build relationships with medical staff.

· Provide competitive information such as bid situations, pricing data, or bundling arrangements in order to establish negotiated pricing contracts for assigned products.

· Perform product demonstrations, installations, and application support.

· Improve product knowledge and sales techniques.

· Travel throughout assigned territory to call on regular and prospective customers to solicit orders or talks with customers on sales floor or by phone.
· Gathers, analyzes and delivers information from the field to allow the company to develop strategies and products appropriated to the Quality and Safety Testing market.

· Coordinate all issues with key clients between sales, service, support, customer services, marketing and finance.& Take orders and disburse receipts.

· Estimate time and date of delivery.

· Help in the installation and set-up of equipment.

· Stay informed about the activities of health services in a particular area.



	 ADDITIONAL

QUALIFICATION

MS-CIT


	PROFESSIONAL QUALIFICATION
B.PHARMACY

DR D Y PATIL COLLAGE OF PHARMACY, AKURDI , PUNE

Pune University, Pune

· Year of Passing        :  2011
· Percentage                :   54 %
· Specialization           :  Pharmacy
D.PHARMACY 

INSTITUTE OF PHARMACY, ALE ,  PUNE

 MSBTE  University, Mumbai   

· Year of Passing        :  2007

· Percentage                :  68.80%
· Specialization           :  Pharmacy
ACADEMIC RECORD
HSC

VIDYA VIKAS MANDHIR , AWASARI BK , PUNE

Pune Board, Pune   

· Year of Passing         :  2004
· Passed with               :  46.83%
· Specialization           :  Science

SSC

PANDIT JAWAHARLAL NEHARU VIDYALAY , 

NIRGUDSAR , PUNE

Pune  Board, Pune   

· Year of Passing         :  2002
· Passed with               :  62.80%




Project
Subject: “To Study & Analysis Ultra sonication used in chemical 

                                  reaction”   

INDUSTRIAL TRAINING: 1 MONTH
►NULIFE PHARMACEUTICAL, BHOSRI, PUNE

Current Employer
Name of Company: GLAXO SMITHKLINE PHARMACEUTICAL                 
Designation              :  MEDICAL COMMUNICATION EXCUTIVE
Joining Date               :  26 JAN 2014 TO TILL DATE

Previous Company: EMCURE PHARMACEUTICAL (UTHDIVISION)
Designation              :  Business Executive
Joining Date             : 1 March 2013 to 25 Jan 2014
Previous Company: ABBOTT INDIA LTD (GASTRO DIVISION) 

Designation             : Therapy Business Manager
Joining date             : 1 December 2011 to 28 Feb 2013

Previous Company: GLENMARK PHARMACEUTICAL LTD

Designation              :  Field Sales Officer
Joining date              :   2 AUG 2011 to 30 November 2011

Declaration

I hereby declare that the above information is true to the best of my knowledge.
PLACE   :  PUNE                                                            

DATE  : 25 December 2017                                                                                        PRAVIN
