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Curriculum Vitae

Mohammed 
Mobile: - +971 505891826
Email: ​- mohammed.376716@2freemail.com 
Looking for a good career breakthrough which upgrades my professional skills & lets me be an effective member for the growth & development of the organization.
PROFESSIONAL SUMMARY

· A result-oriented professional with over 10+ years of experience in Sales & Marketing of Electronic Products, Business Development & Client Servicing with different firms.

· A keen planner, strategist & implementer with demonstrated abilities in accomplishing business growth on a consistent basis. 

· In-depth understanding of business processes and structured methodologies being practiced in industry. 

· Extensive background in complex and challenging environments with proven ability to represent the company with Clients and Strategic Vendor Partner.

· An effective communicator with excellent interpersonal & relationship management skills. 

CORE COMPETENCIES:
Business Development

· Identifying and developing new streams for long-term revenue growth and maintaining relationships with customers to achieve repeat/ referral business.

· Formulating monthly / annual goals; short / long term budgets and develop business / operational plans for the achievement of these goals.

· Responsible for effectively managing and achieving sales targets by planning and developing the markets.
· Regular visit to existing and new customers to improve market presence.

· Identify & develop new export markets.

· Responsible to offer stock list to customers, Making Performa Invoices, Order confirmations, Delivery of containers & collecting payments. Team of 2 members working under me.
Channel Management

· Developing and appointing new channel partners to expand product reach in the market and coordinating with the dealers & distributors to assist them to promote the product.

· Evaluating performance & monitoring of dealer sales and marketing activities.

· Advertising and Promotions of the brand for Maximum income & Awareness of the brand and products.
Client Servicing
· Attending to clients (individuals) concerns & complaints; undertaking steps to effectively resolve them.

· Interacting with the customers to gather their feedback regarding the products’ utilities. 

· Building and maintaining cordial business relations with major clients, ensuring customer satisfaction by achieving delivery & service quality norms.

· Studying and analyzing the markets, standing by the customers for the best pricing.

Brand Management
· Ensuring maximum brand visibility and capturing optimum market shares. 
CAREER GRAPH

	Organization
	Designation
	Duration

	Digital Cable Net
	Marketing Executive
	1 Year 2007 January to December 2007)


	Organization
	Designation
	Duration

	AK Electronics & Home Appliances.


	Sales Executive
	1 Year 7 Months (from January 2008 to July 2009)


SALES PRODUCTS:- Consumer Electronics & Home Appliance.
	Organization
	Designation
	Duration

	I Card Solutions (India) Pvt. Ltd.
	Business Development Executive
	1 Year 1 Month (from August 2009 to September 2010)


SALES PRODUCTS:

Access Control System, Time Attendance System, Biometric System, ID Card Printers & Accessories & Smart Card Solutions. 

	Organization
	Designation
	Duration

	Medicon Nutraceuticals (P) Ltd. 
	Business Development Manager
	1 Year 8 Months (from October 2010 to May 2012)


SALES PRODUCTS:
Dip Cure, Dip Fit, Cardicure, Curella, Nourish, Many more.....
	Organization
	Designation
	Duration

	Shanyos Pte Ltd (Singapore)
	Business Development Manager Overseas. 
	3 Years (from June 2012 to July 2015)


SALES PRODUCT:

Consumer Electronics/Home Appliance like: - Samsung, L.G, Sharp, Toshiba, Philips, Sanyo, Sony and Samsung, l.g Mobiles.
· Attended “AFRICAN SHARP FORUM” in Mauritius, 2013. 
· Attended Quartely/ Half Yearly/Yearly business meeting with Samsung, Sharp, L.g, Sony, Philips and Sanyo.

HANDELING COUNTRIES:

Benin, Niger, Togo, Mali, Burkina Faso, Zambia, Senegal, Guinea Bissau, Chad, & Dubai.
	Organization
	Designation
	Duration

	Upgrade (Saudi Arabia)
	Product Manager
	19.12.2015 Till 25.02.2016


SALES & PURCHASE PRODUCTS:
Consumer Electronics/ Home Appliance: Samsung, L.G, Sony, Philips, Toshiba and Mobile Phones.
	Organization
	Designation
	Duration

	Wishlist General Trading  LLC
(Based in India, Hyderabad)
	Business Development Manager
	01.08.2016 to 31.12.2017 (1 Year 4 Months)


SALES PRODUCT:-
General Medicines & Rice.
HANDELING COUNTRIES:-
India, Nigeria, Niger, Togo, Mali & Benin.
ACADEMIC CREDENTIALS
· Master of Business Administration (MBA) in Marketing:  from Vinayaka Missions University,  (Distance Education) (2009-2011)
· Bachelor of Commerce (Computers): from Osmania University, Hyderabad – India (2003-2006)

· S.S.C. from Board of Secondary Education, Hyderabad, A.P (2001).

Computer Skills: 

· Diploma in Computer Application (DCA).

· Diploma in accounting packages.

· Basic knowledge of hardware and networking.
Marketing skills:

· Completed sale’s pro programme from HCL CDC (Carrier Development Centre).

· Completed SDF examination (Service Desk Foundation) with 86% marks.
Personal Strengths:

· Believe strongly in myself.

· Have the ability to mingle in all types of environment.

· Honest and hardworking.

· Pleasing personality.

· Zeal to learn and excel.
PERSONAL DETAILS
Date of Birth

:
02-08-1983
Nationality

:
Indian
Marital Status

:
Married
Hobbies
            : 
Playing & watching cricket, football & swimming.
Languages

:
English, Hindi, Urdu & Basic French.
Reference

:
Upon Request.
