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Experience of managing sales for established Building Material & contractor and results orientated professional with a proven ability to get results. Developing and managing new client’s opportunities within these markets Out-standing interpersonal communication and customer & strategies and Dynamic sales policies for the company.
EMPLOYMENT HISTORY
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Sales Executive – Arab Building Material Company WLL.  (Abu Dhabi, UAE)
Augsut 2015 – Present
Responsibilities:-

(Managing sales for Shuttering Plywood, Deformed Steel Bars)

· Generating Deformed Steel Bars & plywood sales through Contractor, Traders & prefab Sectors in UAE. 

· Cold calling to arrange meetings with potential customers to prospect for new business

· Increasing sales at better margins in local market. 

· Making frequent visits to Contractor & traders. 

Sales Executive – Musandum International General Trading LLC. (Sharjah, UAE)
May 2013 – May 2015
Responsibilities:-

(Managing sales for Exotic Hard Wood, Canadian White Wood, Cement, Plywood, MDF, & Deformed Steel Bars)
· Gaining a clear understanding of customers' businesses and requirements
· Increasing local sales volume through implementing professional sales management practices.
· Generating hardwood & plywood sales through interiors & prefab Sectors in UAE. 
· Successfully negotiating complex annual contracts with major timber consumers and construction      companies.
· Cold calling to arrange meetings with potential customers to prospect for new business
· Negotiating on price, costs, delivery and specifications with buyers and managers
· Identifying new market sectors and products. 
· Attending team meeting and sharing best practice with colleagues.
· Dealing with client’s enquiry face to face over the phone or via email. 
· Making frequent visits to joinery & traders. 
· Increasing sales at better margins in local market. 
· Communication adaptation whatever negotiation and influential selling skills.
· Maintaining and developing relationships with existing customers in person and via telephone calls and emails.
Sales Executive – World Steel Trading LLC. (Dubai UAE)
September 2010 May 2012
Responsibilities:-
(Managed sales for Deformed Steel Bars, Cement & Plywood)

· Promote the business by working closely with the marketing department.
· Looking after sales all over UAE. 
·  Successfully negotiating complex annual contracts with major steel consumers and construction companies.

· Maintaining effective customer service skills in order to orchestrate increase in sales.
· Contributing to team effort by accomplishing related results as need.
ACADEMIC QUALIFICATION


	B COM Degree
	2009 — 2011


Dr. Bhim Rao Ambedkar University.

TECHNICAL SKILLS


Operating System: MS Office, Diploma in Computer Application (DCA)& Tally.

PERSONAL INFORMATION


Nationality

:
  Indian

Visa status

:
  Employment

Date of Birth

:
  30th October 1990
Languages known
:
  English, Hindi.

Marital Status

:
  Married
Driving

             :              Valid UAE Driving License
