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MOHAMMAD NASER 
Sales Supervisor 

Business Development / Key Account Supervisor
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SUMMARY
8.7 years of work experience in sales & marketing especially in Direct, Van, Territory, Traditional with Modern Trade, B2B, B2C & HORECA sales, after completion of MBA with specialization in marketing. Recent functions with Nada Dairy & Riyadh Foods, KSA as Sales Supervisor international exposure.
Work Experience

Dec 2013   - Oct201
     Sales Supervisor (4.1y)            
    Dec 2013 - Jan 2018
Saudi Arabia          
· Manage overall marketing & sales in traditional with modern trade like wholesales, key account, HORECA sales & distribution for 5 fresh routes along with 1 UHT route along with a team of 6 salesmen & helpers.
· Allocate SMART target by routes for average sales prepare & editing the weekly forecasting plan by ABACUS (SAS) System & daily, a weekly, monthly analysis of performance KPI’s versus plans & targets.
· Control salesmen by checking the route operation report in HHT with follow up, check expiries, cash shortages on daily basis & ensure payments collection  & credit outstanding are collected in due time.
· Developing territory management by adding new customers & arranging visits sequence to create new routes/customer in Dammam allocate territory.
· Prepare salesmen & merchandisers team of each key account to implement agreed on the shelf & off-shelf displays in the seasonable events. (Ramadhan, Back to school & other).

· Building a long-term business relationship with customers. Injecting NADA’s point of sales’ materials (coolers, stands & etc).
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Marketing & Sales Supervisor(3.8y)           
               Feb 2010 - Oct 2013    

        Riyadh Food, Saudi Arabia     www.riyadhfoods.com 
· Spearheading the responsibility of approving overall offers & promotions for key account, retail, wholesales every week especially for www.othaimmarkets.com.
· Involve in advertising contracts to implements overall marketing & sales plan.
· Ensure that all sales representative activities are in accordance with the guidelines for tracking sales figures & updating sales reports daily & weekly.
· Marketing Research Analyzes (SWOT, 4P, Competitor) & Reports for Add / Edit / Launch a new product line.
· Reporting to BDM weekly with overall team issues & any other allocate work by GM.
    Business Development Executive(0.10m)
                            Mar 2008 - Dec 2009
     ING Vysya Life Insurance(Gulbarga) India      www.exidelife.in  
                        (ING Vysya Life renamed as Exide Life Insurance)
· Achieve sales targets as assigned by the company month-on-month basis.
· Ensure that reports are maintained/updated regularly on Lead Management System.
· Ensure that a comprehensive financial need analysis of customers is done and provide insurance solutions based on the analysis.
PERSONAL INFORMATION
	Nationality 
	Indian [image: image8.png]
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	Valid till  14  Feb  2019 

	Driving License
	India  &  Saudi Arabia
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	Marital Status 
	Married


MOHAMMAD NASER IMRAN        










AREAS OF EXPERTISE


Leadership Role R,W/H,B2B


Traditional with Modern Trade 


Research, Analyzes, Reports


Relationship  Management 


Contract Negotiation


Offers & Promotions





Key SKILLs


The Leader  with Team Player 


Forecast with Goal-Oriented 


Presentation with Creativity


Problem Solving, Training 


Calm Under Pressure


Business Plan





COMPETENCIES  





Ability to Take Ownership of any issues & to Work alone with little or no Supervision.








Managing  Large Accounts & Maintaining the Competitive Position.








Key Achievements





Worked on Special Projects in Ramadhan (HORECA Client Saudi Catering).





Initiative Offers & Promotions Plan to launch in Key Account Areas in Riyadh Food (2012).





Certified Training Program Conduct by Al-Othaim Training & Development Authority Saudi Arabia in 2013.











 











INTERESTS


Nam vulputate


Duis a quam non neque


Praesent euismod


Maecenas


Pede purus


Tristique acet nibh


Integer aliquet mauris 





�HYPERLINK "http://www.nada.com.sa"�www.riyadhfoods.com� 








Email:  � HYPERLINK "mailto:mohammad_386843@2freemail.com" �mohammad_386843@2freemail.com� 





cOMPUTER Skills


Microsoft Office


Abacus & SAS (Nada Dairy)


E-mails, Social Marketing 


SAP basic & ERP Softwares





LANGUAGES


Arabic        (Workable)


English       (Fluent)


Hindi           (Native) 


Urdu           (Native) 


Kannada     (Basic)





EDUCATION





�


2006-2008


Master of Business     Administration


(Marketing)


Institute of Chartered Financial Analysts   of India University, Dehradun (India)


�HYPERLINK "http://www.iudehradun.edu.in"�www.iudehradun.edu.in��
�



�


2003-2006


Bachelor of Commerce


Gulbarga University, Kalaburagi (India) �HYPERLINK "http://www.gug.ac.in"�www.gug.ac.in�                        �
�
      


�
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