
Ashok 

Email: ashok-399213@2freemail.com 
Telephone: +971504753686
Seeking assignments in Planning, Sale & Marketing, and Business Development with a growth oriented organisation of repute; preferably in Real Estate Industry

      SYNOPSIS
· A dynamic professional with extensive experience of the areas of Planning, Sales &  Business Development, Real Estate Operations , Client Relationship and Team Management.
· Presently associated with  Manisha Lifespaces Consulting  Pvt.Ltd.,Mumbai
· Hands on experience in charting out sales strategies and contributing towards enhancing business volumes & growth and achieving revenue and profitability norms.
· Competent in implementing effective solutions to the customer needs, with an aim to improve customer contentment and consequently customer loyalty, repeat and referral business
· Strong abilities in  getting  things  done  in a disciplined manner.

KEY RESULT AREA 

A. Real Estate Operations:  Mapping clients requirements and providing real estate consultancy services. Providing strategic advice on current property trends, market potential & future expectations. Sourcing of suitable property or client for every purchaser or seller respectively. Determining the current market value of residential or commercial property for sale / purchase/ lease, etc. Identifying various risks associated with the property.

     B.
Business Operations Management
· Sales & Marketing: Overseeing marketing and sales operations for achieving increased growth & profitability. Utilizing the public information and personal network for developing marketing intelligence for generating leads.

· Business Development: Identifying prospective clients, generating business from new accounts & developing them to achieve consistent profitability. Building and maintaining healthy business relations with major clientele, ensuring maximum customer satisfaction by achieving performance parameters delivery & quality norms.
EMPLOYMENT SCAN
Currently employed with as a Sales Manager since March 2019 looking after sales at Bandra location. 
>.Accompany buyers during visit to and inspection of property,advising them of the suitability and value of the homes they are visiting based on current market conditions.
>Forge and maintain strong relationship with client,managers and get closures done

    Bharat Infrastructure & Engineering Pvt.Ltd..  (Sales )-Period     

    October  2016  Till  date 22nd January ,2018
>  Designation   :Manager Sales    
>. Looking after Residential & Commercial sales from Head Office.
>. Communicate new project opportunities to existing and potential clients
> Identifying and developing new streams for revenue growth and maintaining relationships with 
    customers to achieve repeat/ referral business.
 >  Driving sales initiatives and achieving desired targets with overall responsibility of ROI and    
     exploring marketing avenues to build consumer preference & drive volumes.
 > Conducting competitor analysis by keeping abreast of market trends and competitor moves to 
     achieve market share metrics.
>   Building and maintaining healthy business relations with major accounts including corporate 
     clients, institutional clients, etc.
 >. Enhancing customer satisfaction matrices by achieving delivery & service quality norms.
 >. Build an accurate and effective database of current and potential clients.
  > Identify key customer needs through formal research, survey, sales calls & meetings.

Atul Projects India Ltd.,Andheri(East), Mumbai-December 2007-February 2016
>  Designation   :.Manager Sales         

>  Spearheaded complete Real Estate Sales Operation in capacity of a  Sales Manager  

 > Handling Residential  project all over Mumbai developed by Atul Projects 

 > To inform them about various products and services offered by company,

>  To achieve target with in given time period.

>  Addressed resident billing,concession & leasing expiration & renewal issues.
 > Achieve closure in sales by building rapport with potential clients,expounding on the benefits & 
    Amenities offered,overcoming objection, etc.
  Alrajhi Est. Company A Divisionof Alrajhi Group Riyadh- Nov.2000 To  Oct.2007 

  Showroom Manager
>Responsible for direct sales of Interior related products.

>Achieving sales target for each shop in the Riyadh region

   & maintaining daily sales reports to the Gen.Manager.

Ebji & Company-Muscat - Jan 1995 To Sept.2000

Shop Supervisor

>Interacting with vendors for In-house branding and promotions for various reputed brands.
>Advertising and promotion planning and implementation,manpower 

   Planning and training for effective sales and market penentration.

>Ensure customer satisfaction in terms of providing excellent services.
Euromarshe Arabian Marketing Co.Ltd.Riyadh — June 1985 To March 1994 

Sales Assistant

>Display the Garments  & responsible for total sales.
>Reporting to the section Manager relating to display & new items  to launch.
Education:

Bombay University-Bachelor  Of  Commerce

Computer Skills:

Working knowledge of Microsoft Windows,MS office and Internet


PERSONAL DOSSIER

Date of Birth:        9th September,1962
Marital Status:      Married

Languages Know: English,Hindi,Marathi,Tulu & Arabic. 

Salary Drawn:        4.8 Lacs  p.a 
Religion:               : Hindu 

Additional Details: 

Hobbies: Reading Books, Music

