
NAVJOT SINGH
Sales Marketing Executive
Personal Summary
A well networked and results focused sales manager who possess proven marketing and leadership skills. Commercially aware and able to successfully lead and motivate sales teams to achieve maximum performance and results. Having a consistent track record in achieving all sales targets set and of improving efficiency, maximizes profits whilst minimizing costs. Presently looking for a suitable sales managerial position with successful company.
Career Objective:
To gain maximum knowledge and marketing skills in the organization I would be working with and applying the same skills and knowledge for my individual as well as organization’s growth.
Professional Profile.
· MBA(Marketing) with almost 9 yrs quality experience in sales, CRM, Business Development, New Market Development, Key Account Management

· Presently associated with Dainik Bhaskar Ltd.
· Exposure in Developing Key Institutional clients as consistent customer to ensure wider market reach and penetration of unexplored markets.
· Excellent team leader.
Job Profile & Professional Experience
Current Employer: - Danik Bhaskar Corp. Ltd (May-19 to Aug-20)
Position- Unit Head
Dainik Bhaskar is an Indian Hindi-language daily newspaper that is the largest circulated daily newspaper of India. It is owned by Dainik Bhaskar Group, the largest Print Media Company of India. Started in Bhopal in 1958, it expanded in 1983 with the launch of Dainik Bhaskar's Indore edition
Job Profile.
· Daily checking of competition new paper’s for missing.
· Detailing their previous day work in the morning meeting

· Preparing the action plan for achieving the key sales figures and presenting the Branch Sales reports.

· Actively driving and ensuring sales target achievement, management of sales support function. 

· Responsible for team recruitment, hand holding for the team. 
Previous Employers: 
DB Corp ltd (Radio –Division)-Sept-2014 to Feb-2019
A pioneering brand in the radio space, 94.3 MY FM is the radio business of DB Corp Ltd. Launched in 2006, MY FM took a bottom-up approach and set up its network Tier II & III cities across 7 states, building on the strong local understanding that Bhaskar Group had in these markets. Constantly evolving and innovating its offerings, 94.3 MY FM draws a keen focus on its brand philosophy of 'Jiyo Dil Se', forging an emotional connect with its listeners while continually creating offerings to suit local tastes.
Job Profile.
· New Client Acquisition 

· Monitoring Revenue by Making Upsells To The Existing & New Clients

· Business Development.

· Involved in overhauling internal sales procedures to increase conversions of leads
· Daily filling of DSR
Pensa Media Solution Pvt Ltd.` (Dec 2012 – Aug 2014)

Company Profile: Pensa Media is a Google Adwords - Premier SME Partner in India offering a comprehensive bouquet of Digital Marketing, SEO, SMO, UI creation and bespoke application development services.

Business Development
· Analyze business potential, conceptualize, and execute strategies to drive sales augment turnover and achieved desired target.
· Identify, qualify, and pursue business opportunities through market service and mapping as per targeted plans as well as through lead generation. 
New Market Development
· Identify new market segments and tap profitable business opportunity.

· Evolve market segmentation and penetration strategies to achieve product wise targets.
Indiamart Intermesh Ltd.  (Oct 2010 – Nov 2012) 

Company Profile: IndiaMART.com is India's largest online B2B marketplace for Small & Medium Size Businesses, connecting global buyers with suppliers. The company offers a platform & tools to over 1 million suppliers to generate business leads from over 5 million buyers, who use the platform to find reliable & competitive suppliers. The company has over 4500 employees located across 90 offices in the country. Its existing investors include Intel Capital and Bennett, Coleman & Co. Ltd.
The Job Profile Includes:

· New Client Acquisition 

· Client Servicing

· Monitoring Revenue by Making Upsells to The Existing & New Clients

Skills / Abilities; 

· Self-motivated.
· Ability to handle Steep pressure. 

· Good understanding of Business etiquettes.
· Team Player.
· Firm attitude.

· Optimistic outlook.
· Brand Marketing

· Account Retention

Academic Qualification. 

· B.COM. (Commerce) from Kanpur University.

· Intermediate (COMM) from C.B.S.E Board, Kanpur.

· High School (SCIENCE) from. “.C.B.S.E” Board, Kanpur.

Professional Qualification   

·  Post Graduate Diploma in Business Management (Marketing.) 2-year full time from WIGAN & LEIGH COLLEGE, Lucknow.

Other Achievements.  
· Participated in TATA Crucible quiz 08& 09 held at Taj Residency, Lucknow
· “C” Certificate in up (3) Air Squadron Ncc 

Personal Details.
· Nationality


Indian
· Date of Birth


28-08-1987
· Marital status


Married
· Language known

English, Hindi & Punjabi
· Visa Status


Visit Visa
· Email Address


Navjot-399534@2freemail.com 

· Mobile Number


0504753686

· Reference


Mr. Anup P Bhatia, HR Consultant
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